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Net Revenues
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Income from Continuing Operations,
Net of Tax

Dollars in millions

Fiscal Year 2007 2008 2009 2010 20Mm

Diluted Earnings Per Common Share—
Continuing Operations

Dollars

Fiscal Year 2007 2008 2009 2010

Cash/Cash Equivalents and
Short-Term Investments

Dollars in millions

Fiscal Year 2007 2008 2009 2010 20M

Other Financial Data

In millions

Fiscal Year 2007 2008 2009 2010

Years Ended

Cash provided from operating activities
Total assets

Total stockholders’ equity

Shares used in diluted per share calculation

March 31, 2009

March 31, 2010 March 31, 2011

$ 992 $ 1437 $ 1582
S 6331 $ 655.4 S 7446
$ 5254 $ 5713 $ 6349

48.9 493 493




Plantronics Timeline of Innovation
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Sally Ride uses
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in space
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Plantronics Letter from the CEO

Dear Fellow Stockholders,

Fiscal 2011 was significant for Plantronics on many fronts; we produced better than expected financial results and
strengthened our competitive position, particularly in the Unified Communications (UC) market. As we celebrate
our 50th anniversary this year, we believe that our best long-term revenue and profit opportunities are in front of
us and that we are well positioned for them.

For the year, we achieved record financial performance, including record earnings and cash flows from operations.
We also continued to distribute capital to stockholders through our stock repurchase programs with the repurchase
of over 3.3 million shares, and recently announced a 7 million share repurchase program.

With the celebration of our 50th anniversary, we introduced a new portfolio of groundbreaking products and services
and launched our vibrant new brand with a new identity system. Our new vision and strategy, called Simply Smarter
Communications™ incorporates our intuitive and intelligent approach to communicating and collaborating. It
represents our ability to deliver innovative products that provide exceptional sound quality and enables our
customers to “simply communicate.”

Last year, | discussed our belief that the opportunity created by the deployment of UC technologies would be the most
significant in our history. Since then, we've seen meaningful progress in the market in terms of enterprise adoption of
the technology and UC platform launches and upgrades. This, combined with the strengthening of our partnerships
with UC vendors, validates our strategy and product portfolio and reconfirms our belief in the opportunity.

Among the notable products we introduced for UC is the Voyager® PRO UC headset. Utilizing our patent pending
Smart Sensor™Technology, it lets users answer mobile phones and PC calls simply by placing the headset on their
ear. There's no need to press buttons, open applications, or provide voice commands to answer a call. This intelligent
headset senses whether or not it is on a person’s ear and routes the call to either the headset or handset as
appropriate. The Voyager PRO UC also brings a new level of utility to PC and mobile phone communications by
integrating with PC softphone clients. For example, Voyager PRO UC will automatically inform applications,
such as Skype® or Microsoft® Lync™ that you're on a mobile call, and will change your presence status to

busy so contacts will know not to interrupt you. This technology represents an enormous value-add to the
communications systems by providing both context and intelligence.

The new Calisto® 800 Series represents the first speakerphones in our UC product portfolio to combine multi-
device hands-free connectivity with intuitive visual call management and full-duplex wideband audio. These products
are optimized for use with different UC platforms and designed for private office and home office workers who
depend on multiple communication devices to collaborate effectively. The Calisto 800 Series also provides a unique
wireless microphone for enhanced freedom of movement.

Last year, | communicated that our long-term prospects for revenue and earnings growth were brighter than ever,
and we continue to believe this is true. Increased adoption of UC technologies, combined with high levels of
enterprise interest in our UC product portfolio, should drive strong revenue growth in our Office and Contact
Center products.

Finally, in fiscal 2012, we will continue to focus on our goal of winning in UC as a means to maximize long-term
stockholder value.

On behalf of everyone at Plantronics, | want to thank you for your continued support.

Sincerely,

Ken Kannappan
President and Chief Executive Officer
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PART |

This Annual Report on Form 10-K is filed with respect to our fiscal year 2011. Each of our fiscal years ends on the Saturday
closest to thelast day of March. Fiscal year 2011 ended on April 2, 2011, fiscal year 2010 ended on April 3, 2010, and fiscal year
2009 ended on March 28, 2009. Fiscal year 2011 consisted of 52 weeks, and fiscal years 2010 and 2009 consisted of 53 and 52
weeks, respectively. For purposes of consistent presentation, we have indicated in thisreport that each fiscal year ended "March
31" of the given year, even though the actual fiscal year end may have been on a different date.

CERTAIN FORWARD-LOOKING INFORMATION

This Annual Report on Form 10-K contains forward-looking statements within the meaning of Section 27A of the Securities Act
of 1933, asamended (the “ Securities Act”), and Section 21E of the Securities Exchange Act of 1934, as amended (the “ Exchange
Act”). Thesestatements may generally beidentified by the use of suchwordsas"expect,” "anticipate,” "believe," "intend," "plan,"
"will," or "shall," and are based on current expectations and entail various risks and uncertainties. Our actual results could differ
materially from those anticipated in such forward-looking statements as aresult of anumber of factors, including, but not limited
to the factors discussed in the subsection entitled "Risk Factors" in Item 1A of this Form 10-K. This Annual Report on Form 10-
K and our Annual Report to Stockholders should be read in conjunction with these risk factors. We undertake no obligation to
update or revise publicly any forward-looking statements, whether as aresult of new information, future events or otherwise.

ITEM 1. BUSINESS
COMPANY BACKGROUND

Plantronics, Inc. (“Plantronics,” “the Company,” “we”, “our,” or “us") isaleading worl dwide designer, manufacturer, and marketer
of lightweight communi cations headsets, tel ephone headset systems, and accessoriesfor the business and consumer markets under
the Plantronics brand. In addition, we manufacture and market, under our Clarity brand, specialty telephone products, such as
telephones for the hearing impaired, and other related products for people with special communication needs.

Our headsets are communications tools, providing freedom to use your hands while staying connected to your communication or
entertainment device, freedom to move around, and freedom from using keyboards by enhancing speech recognition
capabilities. We apply a variety of technologies to develop high quality products to meet the needs of our customers, whether it
is for communications or personal entertainment. Our headsets are widely used with mobile phones, in contact centers, in the
office, in the home, for applications such as Unified Communications (“UC"), with Voice over Internet Protocol (“VolP"), for
gaming, and for other specialty applications. Our mgjor product categories include Office and Contact Center (* OCC” ), which
includescorded and cordlesscommuni cation headsets, audi o processorsand tel ephone systems; Mobile, whichincludesBluetooth®
and corded products for mobile phone applications; Gaming and Computer Audio, which includes personal computer ("PC") and
gaming headsets; and Clarity, which includes specialty products marketed for hearing impaired individuals. All products are
generally sold under the Plantronics and Clarity brands.

We ship our products to approximately 65 countries through a worldwide network of distributors, retailers, wireless carriers,
original equipment manufacturers (* OEMs"), and telephony service providers. We have well-devel oped distribution channelsin
North America, Europe, Australiaand New Zealand, where use of our productsiswidespread. Our distribution channelsin other
regions of the world are less mature, and while we primarily serve the contact center markets in those regions, we continue to
expand into the office, mobile and entertainment, digital audio, and specialty telephone markets in those regions and additional
international locations. Revenues from our retail channel are cyclical, with our third fiscal quarter typically being the strongest
quarter due to holiday seasonality.

Plantronics was founded and incorporated in the State of Californiain 1961 and initially became a public company in 1977. We
then became a private company in aleveraged buyout in 1989 and subsequently reincorporated in the State of Delaware. 1n 1994,
Plantronics again became a public company listed on the New York Stock Exchange ("NY SE") under the ticker symbol "PLT".

On August 18, 2005, we acquired Altec Lansing Technologies, Inc. (“Altec Lansing”), a market leader in docking and PC audio
systems, and it subsequently became our Audio Entertainment Group (“AEG”) segment. On December 1, 2009, we sold Altec
Lansing, our AEG segment.

We provide access free of charge directly on our website (www.plantronics.com) or through alink on our website to the following
filings as soon as reasonably practicable after they are electronically filed with or furnished to the Securities and Exchange
Commission: our Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all
amendments to those reports filed or furnished pursuant to Section 13 (&) or 15(d) of the Securities Exchange Act of 1934.
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Ms. Wadorsjoined Plantronicsin 2010 as Senior VicePresident of Human Resources. Prior tojoining Plantronics, sheheld various
human resource management positions with such companies as Yahoo! Inc., where she was the Senior Vice President of Human
Resources, Align Technology, Inc., Applied Materials, Inc., Merck & Co., Inc. and Viacom, Inc. Currently Ms. Wadorsis on the
Development Committee of Second Harvest Food Bank of Santa Cruz County. Ms. Wadorsgraduated from Ramapo College with
aBachelor of Science degree in Business Management with afocus in Human Resource Management.

Mr. Wuerz joined Plantronics in 2007 as Senior Vice President of Worldwide Operations. Prior to Plantronics, Mr. Wuerz spent
28yearsat HPwhere he held several senior positions. Most recently, Mr. Wuerz was the Worldwide Vice President of Operations
and Supply Chain for the Desktop Personal Computer organization, including consumer, commercial and workstation PCs. Prior
tothisrole, Mr. Wuerz held the sametitlefor HP' sConsumer Desktop Personal Computer organization. Inadditionto Mr. Wuerz's
operations roles at HP, he also held senior positions in other functional areas, including Research and Devel opment and Human
Resources. Mr. Wuerz holds a Bachelor of Science degree in Electrical Engineering from the University of Missouri —Rollaand
aMaster of Science in Electrical Engineering degree from Stanford University.

Executive officersserve at the discretion of the Board of Directors. There are no family relationships between any of the directors
and executive officers of Plantronics.
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ITEM 1A. RISK FACTORS

Investors in our stock should carefully consider the following risk factors in connection with any investment in our stock. Our
stock pricewill reflect the performance of our business rel ative to, among other things, our competition, expectations of securities
analysts or investors, and general economic market conditions and industry conditions. Our business, financia condition and
results of operations could be materially adversely affected if any of the following risks occur. Accordingly, the trading price of
our stock could decline, and investors could lose al or part of their investment.

Our operating results are difficult to predict, and fluctuations may cause volatility in the trading price of our common stock.

Given the nature of the markets in which we compete, our revenues and profitability are difficult to predict for many reasons,
including the following:

«  Our operating results are highly dependent on the volume and timing of orders received during the quarter, which
aredifficult to forecast. Customersgenerally order on an as-needed basis, and wetypically do not obtain firm, long-
term purchase commitmentsfrom our customers. Asaresult, our revenuesin any quarter depend primarily on orders
booked and shipped in that quarter.

*  Weincur alarge portion of our costsin advance of sales orders because we must plan research and production, order
components and enter into devel opment, incur sales and marketing expenditures, and other operating commitments
prior to obtaining firm commitments from our customers. In the event we acquire too much inventory for certain
products, therisk of futureinventory write-downsincreases. Conversely, in the event we have inadequate inventory
to meet the demand for particular products, we may miss significant revenue opportunities or incur significant
expenses such as air freight, costs for expediting shipments, and other negative variances in our manufacturing
processes as we attempt to make up for the shortfall. When asignificant portion of our revenueis derived from new
products, forecasting the appropriate volumes of production is even more difficult.

Fluctuations in our operating results may cause volatility in the trading price of our common stock.
Economic conditions may materially adversely affect the Company.

Our results of operations and financial performance depend significantly on continued improvement in worldwide economic
conditions. Uncertainty regarding the global economic recovery continues to pose risks to our business. Reductionsin spending
in response to tighter credit, negative financial news and/or declines in income or asset values, and strength or weakness of the
economies of sovereign nations around the world may have a material negative effect on demand for our products. Other factors
that influence demand include job loss and creation, volatility in fuel and other energy costs, conditions in the residential real
estate and mortgage markets, labor and healthcare costs, accessto credit, consumer confidence, and other macroeconomic factors
affecting consumer spending behavior. These and other economic factors have had a material adverse effect on demand for our
products and on our financial condition and operating results and may continue to have such an effect in the future if economic
conditions do not improve.

Our profitability is very sensitive to the level of revenues and, in particular, to revenues from our highest margin products, which
have historically been corded OCC products for contact center applications. Demand for our productsis cyclical with respect to
economic cycles, and our OCC business in total contracted when the U.S. recession and globa economic slowdown manifested
itself in late calendar 2008. During each of the quarters of fiscal 2011, we experienced revenue growth over the same respective
quartersin fiscal 2010, and our revenues in the fourth quarter of fiscal 2011 are near pre-recessionary levels. Although we have
experienced revenue growth from the decline in the fourth quarter of fiscal 2009, thereis no assurance that the economy will fully
recover or that there will not be another economic slowdown or downturn. If worldwide economic conditions do not improve or
if they weaken below current levels, our forecasted demand may not materialize to the levelswerequire to achieve our anticipated
financial results, which, in turn, could have a material adverse effect on our revenue, profitability and the market price of our
stock. Failureto meet our anticipated demand projections could create excesslevel s of inventory, which would result in additional
reserves for excess and obsol ete inventory, negatively impacting our financial results.

Uncertainty regarding future economic conditionsal so makesit more challenging for usto forecast operating results, make business
decisions, and identify therisksthat may affect our business, sourcesand usesof cash, financial condition and results of operations.
Further, fluctuations in foreign currency exchange rates impact our revenues and profitability because we report our financia
statementsin U.S. Dollars, whereas a significant portion of our salesto customers are transacted in other currencies, particularly
the Euro and the Great Britain Pound (“GBP"). We hedge a portion of our Euro and GBP forecasted revenue exposure for the
future 12 month period. Although we have employed these hedging techniques to minimize these risks, we can offer no assurance
that such strategieswill be effective. If the Euro and GBPfall against the U.S. Dollar, our revenues, gross profit and profitability
in the future could be negatively affected.
11
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Seealso our risk titled “ Weareexposed to fluctuationsin foreign currency exchange rateswhich may adver sely affect our revenues,
gross profit, and profitability.”

The success of our business depends heavily on our ability to effectively market our UC products, and our business could be
materially adversely affected if markets do not develop as we expect.

We compete in the business market for the sale of our office and contact center products. We believe that our greatest long-term
opportunity for profit growth isinthe UC office market, and our foremost strategic objectivefor this segment isto increase headset
adoption. To this end, we are investing in creating new products that are more appealing in functionality and design as well as
targeting certain vertical segmentsto increase sales. We continue to believe that the implementation of UC technologies by large
corporations will be a significant long-term driver of office headset adoption, and, as aresult, akey long-term driver of revenue
and product growth. UC istheintegration of voice and video-based communi cations systems enhanced with software applications
and Internet Protocol (“1P") networks. It may include the integration of devices and media associated with a variety of business
workflows and applications, including e-mail, instant messaging, presence, audio, video and web conferencing, and unified
messaging. UC seeksto provide seamless connectivity and user experience for enterprise workers regardless of their location and
environment, improving overall business efficiency and providing more effective collaboration among an increasingly distributed
workforce. Despite weak economic conditions, trial deployments of UC solutions and headsets continue to grow, with some
evidencethat the cost savings and productivity enhancements derived from UC are driving the expansion of existing deployments
in both the U.S. and Europe. We can give no assurance that significant growth in UC will occur or that we will be able to take
advantage of any growth that does occur.

Our ahility to realize our UC plans and to achieve the financial results projected to arise from UC adoption could be adversely
affected by the following factors: (i) the risk that, as UC becomes more widely adopted, competitors will offer solutions that will
effectively commaoditize our headsets which, in turn, will reduce the sales prices for our headsets; (ii) our plans are dependent
upon the market success of major platform providers such as Microsoft Corporation, Cisco Systems, Inc., Avaya, Inc., Alcatel-
Lucent, and IBM, and we have a limited ability to influence such providers with respect to the functionality of their platforms,
their rate of deployment, and their willingnessto integrate their platformswith our solutions; (iii) the development of UC solutions
istechnically complex and this may delay or obstruct our ability to introduce solutions to the market on atimely basis and that
are cost effective, feature-rich, stable and attractive to our customers; (iv) our development of UC solutions is dependent on our
ability to design, develop and manufacture complex electronic systems comprised of hardware, firmware and software that must
work in a wide variety of environments and multiple variations; (v) as UC becomes more widely adopted we anticipate that
competition for market share will increase, and some competitors may have superior technical and economic resources; (vi) UC
solutions may not be adopted with the breadth and speed in the marketplace that we currently anticipate; and (vii) UC may evolve
rapidly and unpredictably and our ability to adapt to those changes and future requirements may impact our profitability in this
market and our overall margins.

Becausethemajor providersof UC software utilize complex and proprietary platformsinwhich our UC productswill beintegrated,
it will be necessary for us to expand our technical support capabilities. This expansion will result in additional expensesto hire
the personnel and develop the infrastructure necessary to adequately serve our UC customers. Our support expenditures may
substantially increase over time as these platforms evolve and as UC becomes more commonly adopted.

If these investments do not generate incremental revenue, our business could be materially affected. In addition, the UC market
isintensively competitive; failure to adapt to pricing pressures could impact our business.

Thefailure of our suppliersto provide quality components or servicesin atimely manner could adversely affect our results of
operations.

Our growth and ability to meet customer demand depends in part on our ability to obtain timely deliveries of raw materials,
components, sub-assemblies, and products from our suppliers. We buy raw materials, components and sub-assemblies from a
variety of suppliersand assembletheminto finished products. Wealso have certain of our components and products manufactured
for us by third party suppliers. The cost, quality, and availability of such goods are essential to the successful production and sale
of our products. Obtaining raw materials, components, sub-assemblies, and finished products entails various risks, including the
following:

e Rapidincreasesin production levels to meet unanticipated demand for our products could result in higher costs for
components and sub-assemblies, increased expenditures for freight to expedite delivery of required materials, and
higher overtime costs and other expenses. These higher expenditures could reduce our profit margins. Further, if
production isincreased rapidly, there may be decreased manufacturing yields, which may also reduce our margins.

12
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e We obtain certain raw materials, sub-assemblies, components and products from single suppliers, including
substantially all of our Bluetooth products from GoerTek, Inc. Alternate sources for these items may not be readily
available. Any failure of GoerTek, Inc. or our other suppliersto remain in business, to provide us with the quantity
of components or products that we need or to purchase the raw materials, subcomponents and parts required by them
to produce and provide to us the components or products we need could materialy adversely affect our business,
financial condition and results of operations.

e Although we generally use standard raw materials, parts and components for our products, the high development
costs associated with emerging wireless and other technologies may require us to work with only a single source of
silicon chips, chip-sets or other components or materials (“ components or materials’) on any particular new product.
We, or our supplier(s) of components or materials, may experience challenges in designing, developing and
manufacturing components or materials using these new technol ogies which could affect our ability to meet market
schedules. Our components or materials suppliers may decide for commercia reasons to discontinue components
or material sthat we havedesigned into our products. Dueto our dependenceon singlesuppliersfor certain components
or materials, we could experience higher prices, a delay in development of the components or materias, or the
inability to meet our customer demand for these new products. Additionally, these suppliers or other suppliers may
enter into bankruptcy, discontinue production of the components or materials we depend on, or may not be able to
producefor their own commercial reasons dueto financial difficultiesor global economic conditions. If thisoccurs,
we may have difficulty obtaining sufficient product to meet our needs. This could cause usto fail to meet customer
expectations. If customers cease purchasing our products or turn to our competitorsto meet their needs, there could
be a long-term adverse impact on our revenues and profitability. Our business, financial condition and results of
operations could therefore be materially adversely affected as a result of these factors.

»  Wewere apprised by one of our sole sourced suppliersthat awafer fabrication foundry it usesto produce integrated
circuits for certain of our cal center and office headsets is no longer producing those integrated circuit products.
The production of these products was shifted to adifferent wafer fabrication foundry that previously produced these
integrated circuitson our behalf. Weexpect to have new products before our supply of integrated circuitsisdepl eted;
however, the new foundry could have difficultiesre-establishing the process and re-qualifying the integrated circuits
that they are producing on our behalf. 1f the new wafer fabrication foundry cannot produce these integrated circuits
with good quality and in the quantities we require in atimely manner, it is possible that we will not have product
available to meet demand. Our revenue might decrease as a result and our customers might be forced to turn to
aternativesuppliers. Afailureto properly producetheintegrated circuitsinthere-qualified foundry could materially
affect our business, financial condition and results of operations.

»  Because of the lead times required to obtain certain raw materials, sub-assemblies, components and products from
certain suppliers, we may not be able to react quickly to changes in demand, potentially resulting in either excess
inventories of such goods or shortages of the raw material's, sub-assemblies, components, and products. Lead times
are particularly long on silicon-based components incorporating radio frequency and digital signal processing
technologies and such components are an increasingly important part of our product costs. In particular, many
consumer product orders have shorter |ead times than the component lead times, making it increasingly necessary
to carry more inventory in anticipation of those orders, which may not materialize. Failure in the future to match
the timing of purchases of raw materials, sub-assemblies, components and products to demand could increase our
inventories and/or decrease our revenues and could materially adversely affect our business, financial condition and
results of operations.

e Most of our suppliersarenot obligated to continueto provide uswith raw materials, components, and sub-assemblies.
Rather, we buy most of our raw materials, components and subassemblies on apurchase order basis. Pricesfor many
commodities are rising and are increasing our costs. Additionally, if our suppliers experience increased demand or
shortages, it could affect deliveriesto us. Any such shortagesor further increasesin prices could materially adversely
affect our business, financial condition, and results of operations.

e Aspart of the Dodd-Frank Wall Street Reform and Consumer Protection Act, the U.S. Securities and Exchange
Commission ("SEC") has proposed disclosure requirements regarding the use of certain minerals, known as conflict
minerals, which are mined from the Democratic Republic of Congo and adjoining countries, as well as procedures
regarding amanufacturer’ seffortsto prevent the sourcing of such mineralsand metals produced from those minerals.
Theimplementation of these requirements coul d affect the sourcing and avail ability of metal sused inthe manufacture
of alimited number of raw material parts contained in our products. This may reduce the number of suppliers who
provide conflict free metals, and may affect our ability to obtain products in sufficient quantities or at competitive
prices. Our material sourcing is broad based and multi-tiered, and we may not be able to conclusively verify the
origins for all metals used in our products.
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I f we do not match production to demand, we may lose business or our gross margins could be materially adversely affected.

Our industry is characterized by technological changes, frequent new product introductions, short-term customer commitments
and changes in demand. We determine production levels based on our forecasts of demand for our products. Actual demand for
our products depends on many factors, which makesit difficult to forecast. We have experienced differences between our actual
and our forecasted demand in the past and expect differences to arise in the future.

Some of our products utilize long-lead time parts which are available from a limited set of vendors. The combined effects of
variability of demand among the customer base and significant long-lead time of single sourced materials has historically
contributed to significant inventory write-downs, particularly in inventory for consumer products. For OCC products, long life-
cycles periodically necessitate last-time buys of raw materials that may be used over the course of several years. We routinely
review inventory for usage potential, including fulfillment of customer warranty obligations and spare part requirements. We
write down to market value the excess and obsolete inventory. We evaluate the future realizabl e value of inventories and impact
on gross margins, taking into consideration product life cycles, technological and product changes, demand visibility and other
market conditions. Webelieve our current process for writing down inventory appropriately balances the risk in the marketplace
with afair representation of the realizable value of our inventory.

Inview of the uncertaintiesinherent in the recovery from the global recession, it isparticularly difficult to make accurate forecasts
inthisbusinessenvironment. Significant unanticipated fluctuationsin supply or demand and the global trend towards consignment
of products could cause the following operating problems, among others:

« |fforecasted demand doesnot devel op, wecould haveexcessinventory and excesscapacity. Over-forecast of demand
could result in higher inventories of finished products, components, and sub-assemblies. In addition, because our
retail customers have pronounced seasonality, we must build inventory well in advance of the December quarter in
order to stock up for the anticipated future demand. If we were unable to sell these inventories, we would have to
write off some or all of our inventories of excess products and unusable components and sub-assemblies. Excess
manufacturing capacity could lead to higher production costs and lower margins.

« |f demand increases beyond that forecasted, we may have to rapidly increase production. We currently depend on
suppliers to provide additional volumes of components and sub-assemblies, and we are experiencing greater
dependence on single source suppliers; therefore, we might not be able to increase production rapidly enough to
meet unexpected demand. There could be short-term losses of sales while we are trying to increase production. In
addition, we may incur increased costs for expediting products.

*  Theproduction and distribution of Bluetooth and other wireless headsets presents many significant manufacturing,
marketing and other operational risks and uncertainties including:

«  our dependence on third parties to supply key components, many of which have long lead times;

* our ability toforecast demand for the variety of new productswithin thisproduct category for whichrelevant
dataisincomplete or unavailable; and

* longer lead times with suppliers than commitments from some of our customers.

e |If we are unable to deliver products on time to meet the market window of our retail customers, we will lose
opportunities to increase revenues and profits, or we may incur penalties for late delivery. We may a so be unable
to sell these finished goods, which would result in excess or obsolete inventory.

Any of the foregoing problems could materially and adversely affect our business, financial condition, and results of operations.
Prices of certain raw materials, components and sub-assemblies may rise or fall depending upon global market conditions.

We have experienced volatility in costs from our suppliers, particularly in light of the price fluctuations of oil, gold, silver and
other commodities and productsin the U.S. and around the world. We may continue to experience volatility, which could affect
profitability and/or market share. If we experience cost increases and are unable to pass these on to our customers or to achieve

operating efficienciesthat offset theseincreases, our business, financial condition and results of operations may be materially and
adversely affected.
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PART I1

ITEM 5. MARKET FOR REGISTRANT'SCOMMON EQUITY, RELATED STOCKHOLDER MATTERSAND
ISSUER REPURCHASES OF EQUITY SECURITIES

Price Range of Common Stock

Our common stock is publicly traded on the NY SE under the symbol “PLT”. The following table sets forth the low and high
sales prices as reported on the NY SE for each period indicated.

Low High

Fiscal 2011

First Quarter $ 2780 $ 34.17

Second Quarter 26.79 34.28

Third Quarter 33.30 38.20

Fourth Quarter 33.75 38.04
Fiscal 2010

First Quarter $ 1140 $ 18.31

Second Quarter 17.28 28.07

Third Quarter 23.15 27.23

Fourth Quarter 24.45 32.13

Asof April 30, 2011, therewere approximately 70 holders of record of our common stock. Because many of our sharesof common
stock are held by brokers and other institutions on behalf of beneficial owners, we are unable to estimate the total number of
beneficial owners. OnApril 1, 2011, thelast trading day of fiscal 2011, thelast salereported onthe NY SE for Plantronics' common
stock was $36.60 per share.

Cash Dividends

In fiscal 2011 and 2010, we declared quarterly cash dividends of $0.05 per share resulting in total dividends declared of $9.7
million and $9.8 million, respectively.

On May 3, 2011, the Company announced that the Board of Directors had declared the Company’s twenty-eighth quarterly cash
dividend of $0.05 per share of the Company’s common stock, payable on June 10, 2011 to stockholders of record on May 20,
2011.

The actual declaration of future dividends and the establishment of record and payment dates are subject to final determination
by the Audit Committee of the Board of Directors of Plantronics each quarter after its review of our financial performance and
financial position.

Share Repur chase Programs

From time to time, the Board of Directors authorizes plans under which we may repurchase shares of our common stock in the
open market, depending on the market conditions.

During fiscal 2009, we repurchased in the open market 1,007,500 shares of our common stock which were remaining under the
1,000,000 repurchase plans each authorized by the Board of Directors on January 25, 2008 and November 10, 2008 The total
cost of these repurchases was $17.8 million with an average price of $17.68 per share.

During fiscal 2010, we repurchased in the open market 1,935,100 shares of our common stock which were under repurchase plans
authorized by the Board of Directors on the following dates: November 10, 2008, November 27, 2009 and March 1, 2010 for
1,000,000 shares each. Thetotal cost of these repurchases was $49.7 million with an average price of $25.66 per share.

During fiscal 2011, we repurchased in the open market 3,315,000 shares of our common stock which were under repurchase plans

authorized by the Board of Directors on the following dates: March 1, 2010, June 4, 2010, August 27, 2010 and March 1, 2011
for 1,000,000 shares each. Thetotal cost of these repurchases was $105.5 million with an average price of $31.83 per share.
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Asof March 31, 2011, there were 660,900 remaining shares authorized for repurchase under the March 1, 2011 authorized plan.

On May 2, 2011, subseguent to the end of our fiscal year, the Board of Directors authorized the repurchase of up to 7,000,000
shares of our outstanding common stock. As part of this authorization, on May 9, 2011, we entered into two separate Master
Confirmation and Supplemental Confirmations with Goldman, Sachs & Co. to repurchase an aggregate of $100 million of our
common stock under an accelerated share repurchase program.

The following table presents a month-to-month summary of the stock purchase activity in the fourth quarter of fiscal 2011:

Total Total Number of Shares Maximum Number of

Number of Average Purchased as Part of Sharesthat May Yet

Shares Price Paid Publicly Announced Be Pur chased Under
Purchased per Share Plansor Programs the Plans or Programs
January 2, 2011 to January 29, 2011 133400 $ 36.78 133,400 524,600
January 30, 2011 to March 5, 2011 517,624 1 $ 35.28 516,000 1,008,600
March 6, 2011 to April 2, 2011 347,700 $ 35.10 347,700 660,900

See Note 12 of our Notes to Consolidated Financial Statements for more information regarding our stock repurchase programs.

1 Includes 1,624 shares that were tendered to usin satisfaction of tax withholding obligations upon the vesting of restricted

stock granted under our employee stock plans.
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ITEM 6. SELECTED FINANCIAL DATA
SELECTED FINANCIAL DATA

The following selected financial information has been derived from our consolidated financia statements. The information set
forthbel ow isnot necessarily indicativeof resultsof futureoperationsand should beread in conjunctionwith Item 7, “ Management’s
Discussion and Analysisof Financial Condition and Results of Operations’ and the Consolidated Financial Statements and notes
theretoincludedin Item 8 of thisForm 10-K in order tofully understand factorsthat may affect the comparability of theinformation
presented below.

Fiscal Year Ended March 31,
20112 2010 *° 2009 +* 2008 -3 2007*
($ in thousands, except per share data)

STATEMENT OF OPERATIONS DATA:

Net revenues $ 683,602 $ 613,837 $ 674590 $ 747935  $ 676,514
Operating income $ 140,712  $ 97,635 $ 61,461 $ 115,166 $ 84,677
Operating margin 20.6% 15.9% 9.1% 15.4% 12.5%
Income from continuing operations $ 140,656 $ 100,740 $ 57917 $ 121,020 $ 88,766
Income from continuing operations, net of tax $ 109,243 % 76,453 $ 45342  $ 92,012 $ 67,267
Basic earnings per share - continuing operations $ 229 % 158 % 093 $ 191 % 1.42
Diluted earnings per share - continuing operations $ 221 $ 155 % 093 $ 187 % 1.40
Loss on discontinued operations, net of tax $ — 3 (19,075) $ (110,241) $ (23,617) $ (17,124)
Cash dividends declared per common share $ 020 $ 020 $ 020 $ 020 $ 0.20
Shares used in basic per share calculations 47,713 48,504 48,589 48,232 47,361
Shares used in diluted per share calculations 49,344 49,331 48,947 49,090 48,020
BALANCE SHEET DATA:

Cash, cash equivalents, and short-term investments $ 429,956 $ 369,192 $ 218180 $ 163,091 % 103,365
Tota assets $ 744647 $ 655351 $ 633,120 $ 741,393 $ 651,304
Long-term obligations $ 12,667 $ 13850 $ 13698 $ 14989 % 696
Total stockholders' equity $ 634852 $ 571334 $ 525367 $ 578620 $ 496,807
OTHER DATA:

Cash provided from operating activities $ 158232 $ 143729 % 99,150 $ 102,900 $ 73,048

On December 1, 2009, we completed the sale of Altec Lansing, our AEG segment, and, therefore, its results are no longer included in continuing
operationsfor all periods presented. Accordingly, we have classified the AEG operating results, including the loss on sale, as discontinued operations
in the Consolidated statement of operationsfor all periods presented. See Note 4 of the Consolidated Financial Statements and related notes, included
elsewhere, herein.

During fiscal 2009, we announced several restructuring plans which included reductionsin force including the planned closure of our Suzhou, China
Bluetooth manufacturing facility in fiscal March 31, 2010. Asaresult of these activities, $11.0 million in restructuring and other related charges has
been included in our consolidated income from continuing operations for the year ended March 31, 2009. In fiscal 2010, we recorded an additional
$1.9 million of Restructuring and other related charges consisting of $0.8 million of severance and benefits and $1.1 million of non-cash charges
including $0.7 million for the acceleration of depreciation on building and equipment associated with research and development and administrative
functions due to the change in the assets’ useful lives as aresult of the assets being taken out of service prior to their original service period and $0.4
million of additional losson Assetsheld for sale. Inaddition, in fiscal 2010, we recorded non-cash charges of $5.2 million for accelerated depreciation
related to the building and equipment associated with manufacturing operations which isincluded in Cost of revenues. There were no chargesin fiscal
2011; however, we completed the sale of our Suzhou facility, which was classified as Assets held for sale, resulting in an immaterial net gain which
was recorded in Restructuring and other related charges. See Note 10 of the Consolidated Financial Statements and related notes, included el sewhere,
herein.

Inthefirst quarter of fiscal 2008, we adopted new accounting principles for recognizing and measuring uncertain tax positions; asaresult, the liability
for uncertain tax provisions not expected to be paid within the next twelve months of $13.5 million was reclassified to long-term income taxes
payable. See Note 16 of the Consolidated Financial Statements and related notes, included elsewhere, herein.

As originally reported in fiscal 2009, potentially dilutive common shares attributable to employee stock plans diluted shares were excluded from the
diluted share calculation as they would have been anti-dilutive and would have reduced the net 1oss per share however, asaresult of reporting our AEG
segment as discontinued operations, the anti-dilution of these potentially dilutive common sharesis now based on income from continuing operations
as compared to net income (loss) and are now included in the shares used in diluted per share calculation.

5 Fiscal year 2010 consisted of 53 weeks. All other fiscal years presented consisted of 52 weeks.
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ITEM 7. MANAGEMENT'SDISCUSSION AND ANALYSISOF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The following discussion and analysis of financial condition and results of operations should be read in conjunction with the
Consolidated Financial Satements and related notesthereto included el sewherein thisreport. Thisdiscussion containsforward-
looking statements. Please see the "Cautionary Statement” and "Risk Factors® above for discussions of the uncertainties, risks,
and assumptions associated with these statements. Our fiscal year-end financial reporting periodsarea52 or 53 week year ending
on the Saturday closest to March 31°%. Fiscal year 2011 had 52 weeks and ended on April 2, 2011. Fiscal year 2010 had 53 weeks,
with the extra week occurring in the fourth quarter of the year, and ended on April 3, 2010. Fiscal year 2009 had 52 weeks and
ended on March 28, 2009. Except as noted, financial results are for continuing operations; Altec Lansing, our former AEG
segment, was sold effective December 1, 2009 and is reported as discontinued operations.

OVERVIEW

We are a leading worldwide designer, manufacturer, and marketer of lightweight communications headsets, telephone headset
systems, and accessories for the business and consumer markets under the Plantronics brand. In addition, we manufacture and
market, under our Clarity brand, specialty telephone products, such as telephones for the hearing impaired, and other related
products for people with special communication needs.

We ship abroad range of products to approximately 65 countries through aworldwide network of distributors, retailers, wireless
carriers, origina equipment manufacturers (“*OEMS’), and telephony service providers. We have well-developed distribution
channelsinNorth America, Europe, Australiaand New Zealand, where use of our productsiswidespread. Our distributionchannels
in other regions of theworld arelessmature, and, whilewe primarily servethe contact center marketsin thoseregions, we continue
to expand into the office, mobile and entertainment, digital audio, and specialty telephone marketsin those regions and additional
international locations.

OnDecember 1, 2009, wesold AltecLansing, our AEG businesssegment. Wehaveclassified the AEG operating results, including
the loss on sale of AEG, as discontinued operations for all periods presented and we now operate as one segment.

Consolidated net revenues in fiscal 2011 were $683.6 million, which is an increase of 11.4% from fiscal 2010 net revenues of
$613.8 million. The year-over-year increase was driven by increased demand for headsets designed for Unified Communications
("UC") together with higher sales volumes of our Office and Contact Center ("OCC") products as a result of a stronger overall
economic environment.

We had income from continuing operations, net of tax, of $109.2 million in fiscal 2011 as compared to $76.5 million in fiscal
2010, an increase of $32.8 million, due primarily to increased net revenues and higher margins due to a stronger overall product
mix driven by increased OCC net revenues as OCC products generally have higher margins along with a full year effect of
outsourcing our Bluetooth product manufacturing in the second quarter of fiscal 2010 offset in part by an increase in operating
expenses as a result of our investment in UC.

UC iswidely expected to increase the adoption and use of headsets in enterprise applications. Headsets help to enable voice to
bedelivered naturally inthe UC environment. AsUC isadopted by enterprisesto reduce costsand improve collaboration, headsets
are expected to be an important part of the UC environment.

In the Mobile market, particularly for consumer applications, margins are typically lower than for our enterprise applications due
to the level of competition and pricing pressures. Our strategy for improving the profitability of mobile consumer productsisto
differentiate our products from our competitors and to provide compelling solutions under our brand with regard to features,
design, ease of use and performance.

Throughout fiscal 2011, we remained focused on our long-term strategy to invest in UC as akey long-term driver of revenue and
profit growth, maintain profitability in our consumer Bluetooth products and earn areturn on invested capital in excess of the cost
of capital. Whilestaying focused on our long-term strategy, we continued to distribute capital to stockholdersthrough repurchases
of our common stock, and, subsequent to our fiscal year end, on May 2, 2011, our Board of Directors authorized the repurchase
of up to 7,000,000 shares of our outstanding common stock.
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Looking forward into fiscal 2012, we continueto believe that UC isakey long-term driver of revenue and profit growth. Infiscal
2011, we introduced new products and generated $53 million in revenues from our UC product portfolio. We continue to focus
on innovative product development, including the use of software and services as part of our products. Our investment also
includes growing our sales force and increasing marketing and other support costs as we expand our key strategic partnershipsto
market UC products. Our goal isto be the world leader in audio solutions for the UC market and we feel we are well positioned
aswe enter fiscal 2012 with a strong UC product portfolio.

Weintend for the following discussion of our financial condition and results of operations to provide information that will assist
in understanding our financial statements and therefore, this discussion should be read in conjunction with the financial statements
and accompanying notes.

RESULTS OF OPERATIONS

Thefollowing tables set forth, for the periodsindicated, the consolidated statements of operationsdata. Thefinancial information
and the ensuing discussion should be read in conjunction with the accompanying consolidated financial statements and notes
thereto. Except as noted, financia results are for continuing operations. Altec Lansing, our former AEG segment, was sold
effectiveDecember 1,2009. Wehaveclassifiedthe AEG operating resultsasdiscontinued operationsinthe Consolidated statement
of operations for all periods presented.

(in thousands) Fiscal Year Ended March 31,
2011 2010 2009
Net revenues $ 683,602 1000% $ 613,837 1000% $ 674,590 100.0 %
Cost of revenues 321,846 471 % 312,767 51.0 % 382,659 56.7 %
Gross profit 361,756 52.9 % 301,070 49.0 % 291,931 43.3 %

Operating expense:
Research, development and

engineering 63,183 9.2 % 57,784 9.4 % 63,840 9.5 %
Selling, general and administrative 163,389 23.9 % 143,784 23.4 % 155,678 23.1%
Gain from litigation settlement (5,100) (0.7)% — — — —
Restructuring and other related
charges (428) (0.1)% 1,867 0.3 % 10,952 16 %
Total operating expenses 221,044 32.3 % 203,435 33.1% 230,470 34.2 %
Operating income 140,712 20.6 % 97,635 159 % 61,461 9.1 %
Interest and other income (expense), net (56) — 3,105 0.5 % (3,544) (0.5)%
Income from continuing operations
before income taxes 140,656 20.6 % 100,740 16.4 % 57,917 8.6 %
Income tax expense from continuing
operations 31,413 4.6 % 24,287 4.0 % 12,575 19 %
Income from continuing operations,
net of tax 109,243 16.0 % 76,453 124 % 45,342 6.7 %

Discontinued operations:
Loss from operations of discontinued

AEG segment (including loss on sale) — — (30,468) (5.00% (142,633) (21.1)%
Income tax benefit on discontinued

operations — — (11,393) (1.9% (32,392) (4.8)%

Loss on discontinued operations — — (29,075) (3.1)% (110,241) (16.3)%

Net income (loss) $ 109,243 16.0% $ 57,378 93% $ (64,899) (9.6)%
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Net Revenues
Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decrease) 2010 2009 (Decrease)
Net revenues:
Office and Contact
Center $ 490,472 $ 404,397 $ 86,075 21.3% $ 404,397 $ 429,669 $(25,272) (5.9%
Mobile 137,530 149,756  (12,226) (8.2% 149,756 187,419 (37,663) (20.1)%
Gaming and Computer
Audio 36,736 39,260 (2,524) (6.4)% 39,260 34,052 5,208 153 %
Clarity 18,864 20,424 (1,560) (7.6)% 20,424 23,450 (3,026) (12.9%
Total net revenues $ 683,602 $ 613,837 $609,765 114 % $ 613,837 $ 674,500 $(60,753) (9.00%

Our consolidated net revenuesincreased in fiscal 2011 as compared to fiscal 2010 driven by growth in OCC product revenues as
a result of improved global economic conditions and growth in demand for UC. While we experienced foreign exchange
fluctuationsin our net revenues during thefirst half of thefiscal year, the overall foreign exchangeimpact for the entire fiscal year
was not material.

Our consolidated net revenues decreased in fiscal 2010 as compared to fiscal 2009 primarily in our Mobile and OCC product
revenuesasaresult of global economic weakness dueto the global recession especially inthefirst half of fiscal 2010 in comparison
to the prior year. While we experienced foreign exchange fluctuations in our net revenues during the first half of fiscal 2010, the
overall foreign exchange impact for the entire fiscal year was not material.

Net revenues may vary due to the timing of the introduction of new products, discounts and other incentives and channel mix. In
addition, we typically experience seasonality in our quarterly revenues which occursin the third quarter of our fiscal year. Our
OCC products represent our largest source of revenues while our Mobile products represent our largest unit volumes.

Primary fluctuationsin the net revenues in fiscal 2011 compared to fiscal 2010 were as follows:

*  OCC product net revenues increased $86.1 million as a result of higher volumes due to improved global economic
conditions and growth in demand for UC products.

*  Mobhile net revenues decreased $12.2 million mostly due to overall weakness in the product category which resulted in
alower unit volume of sales. Webelievewe have maintained our share of thetotal global market, although gains achieved
internationally were partially offset by areduction in U.S. market share.

Primary fluctuationsin the net revenues in fiscal 2010 compared to fiscal 2009 were as follows:
*  Mobileproduct net revenuesdecreased by $37.7 million due primarily to lower volumesasaresult of the global recession
alongwiththebenefit realized infiscal 2009 from Bluetooth headset revenues attributable to hands-freedriving legislation
enacted in the states of California and Washingtonin the U.S. in fiscal 2009.

*  OCCproduct net revenuesdecreased by $25.3 millionasaresult of lower volumesduetoweaknessin economic conditions
as aresult of the global recession.

e Gaming and Computer Audio net revenues increased by $5.2 million due to higher sales of UC products and the overall
strength of the product portfalio.

e Clarity net revenues decreased by $3.0 million due primarily to lower purchases under state government programs as a
result of the impact of the recession on state budgets and lower OEM sales in Europe.
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Geographical Information

Fiscal Year Ended Fiscal Year Ended
March 31, March 31, March 31, March 31,
(in thousands) 2011 2010 Increase (Decr ease) 2010 2009 Increase (Decr ease)
Net revenues:
United States $ 400,292 $ 378119 $ 22,173 59% $ 378,119 $ 424290 $ (46,171) (10.9)%
As a percentage of net
revenues 58.6% 61.6% (3.0) ppt. 61.6% 62.9% (1.3) ppt.
Europe, Middle East and
Africa 169,521 148,070 21,451 14.5% 148,070 162,697 (14,627) (9.00%
Asia Pecific 62,697 46,494 16,203 34.8% 46,494 41,846 4,648 111 %
Americas, excluding
United States 51,092 41,154 9,938 24.1% 41,154 45,757 (4,603) (10.1)%
Total international net
revenues 283,310 235,718 47,592 20.2% 235,718 250,300 (14,582) (5.8)%
As a percentage of net
revenues 41.4% 38.4% 3.0 ppt. 38.4% 37.1% 1.3 ppt.
Total consolidated net
revenues $ 683602 $ 613837 $ 69,765 114% $ 613837 $ 674590 $ (60,753) (9.00%

Consolidated U.S. net revenues, as a percentage of total net revenues, decreased by 3.0 percentage points to 59% in fiscal 2011
from 62% in fiscal 2010 mostly due to the weaknessin the M obile product category. Consolidated international net revenues, as
a percentage of total net revenues, increased to 41% in fiscal 2011 from 38% in fiscal 2010. Theincreasein absolute dollarsin
the U.S. revenues was a result of increased OCC revenues due to improved global economic conditions and growth in demand
for UC. Theincreasein absolute dollarsin international revenueswas also dueto increased OCC revenues along with anincrease
in Mobile revenues as we gained market sharein the overall region.

Consolidated U.S. net revenues, as a percentage of total net revenues, decreased by 1.0 percentage point to 62% in fiscal 2010
from 63% in fiscal 2009 due mostly to the Bluetooth product attributable to hands-free driving legislation enacted in the states of
Cdlifornia and Washington in the U.S. in fiscal 2009. Accordingly, consolidated international net revenues, as a percentage of
total net revenues, increased to 38% in fiscal 2010 from 37% in fiscal 2009. The decreasein absolute dollarsin both the U.S. and
international revenues was aresult of the global economic recession.

Cost of Revenues and Gross Profit

Cost of revenues consists primarily of direct manufacturing and contract manufacturer costs, including material and direct labor,
our operationsmanagement team and indirect labor such as supervisorsand warehouse workers, freight expense, warranty expense,
depreciation, royalties, reserves for excess and obsolete inventory, and an allocation of overhead expenses, including facilities
and IT costs.

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decrease) 2010 2009 (Decrease)
Net revenues $683,602 $613,837 $ 69,765 11.4% $613,837 $674,590 $(60,753) (9.0)%
Cost of revenues 321,846 312,767 9,079 29% 312,767 382,659 (69,892) (18.3)%
Consolidated gross
profit $361,756 $301,070 $ 60,686 20.2% $301,070 $291,931 $ 9,139 31%
Consolidated gross
profit % 52.9% 49.0% 39 ppt 49.0% 43.3% 57 ppt.
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Theincreasein gross profit in fiscal 2011 compared to fiscal 2010 was due primarily to increased revenues of $69.8 million along
with improved margins on these revenues. As a percentage of net revenues, gross profit increased 3.9 percentage points due
primarily to the following:

e al.6 percentage point benefit from higher product margins driven mostly by a favorable product mix consisting of a
higher proportion of OCC revenues which generally have a higher gross margin than other product categories;

e al.3 percentage point benefit from improved Bluetooth product margins mostly related to continued lower costs as a
result of the outsourcing of our manufacturing which began in July 2009; and

* al.0percentage point benefit from lower depreciation expenses aswe incurred accel erated depreciation expensesin the
prior fiscal year related to the closure of our Suzhou, China manufacturing facility in July 2009.

The increase in gross profit in fiscal 2010 compared to fiscal 2009, despite the decline in net revenues, was due to improved
margins. As apercentage of net revenues, gross profit increased 5.7 percentage points due primarily to the following:

e a2.2 percentage point benefit from lower requirements for excess and obsolete inventory and warranty provisions;

e a 19 percentage point benefit from improved product margins on Bluetooth and OCC headsets mostly due to cost
reductions;

e al.2 percentage point benefit from higher product margins driven mostly by a favorable product mix consisting of a
higher proportion of OCC revenues which generally have a higher gross margin than other product categories;

* a0.8 percentage point benefit from lower freight costs mostly due to fewer material receipts as a result of improved
inventory management and reduced shipping rates as we experienced fuel surchargesin the prior year; and

» a0.4 percentage point benefit from lower manufacturing costs mostly due to cost reductions.

Product mix has asignificant impact on gross profit asthere can be significant variances between our higher and our lower margin
products; therefore, small variationsin product mix, which can be difficult to predict, can have asignificant impact on gross profit.
In addition, if we do not properly anticipate changes in demand, we havein the past, and may in the future, incur significant costs
associated with writing off excess and obsolete inventory or incur charges for adverse purchase commitments. Gross profit may
also vary based on distribution channel, return rates, the amount of product sold for which royalties are required to be paid, the
rate at which royalties are calculated, and other factors.

Research, Development and Engineering
Research, development, and engineering costs are expensed as incurred and consist primarily of compensation costs, outside

services, includinglegal feesassociated with protecting our intellectual property, expensed material s, depreciation, and anallocation
of overhead expenses, including IT, facilities, and human resources costs.

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decr ease) 2010 2009 (Decr ease)
Research, development
and engineering $ 63183 $ 57,784 $ 5399 93% $ 57,784 $ 63,840 $ (6,056) (9.5%
% of total consolidated
net revenues 9.2% 9.4% (0.2) ppt. 9.4% 9.5% (0.1) ppt.

Infiscal 2011, compared tofiscal 2010, consolidated research, devel opment and engineering expensesincreased in absolute dollars
but declined as a percentage of net revenues by 0.2 percentage points. The increase in absolute dollars of $5.4 million was due
primarily to the following:

» increased compensation costs of $2.6 million, primarily from higher performance-based compensation costs from higher
profits, increased headcount, and annual merit increases; and
e anincrease of $2.0 million from higher project expenses mostly related to UC development.

Projects that we focused on during fiscal 2011 were:

e UC products and software;

» wireless office system products and technology;

«  Bluetooth products and technology; and

«  developing common architectures across multiple products and increasing the use of common components across product
lines.
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In fiscal 2010, compared to fiscal 2009, consolidated research, development, and engineering expenses decreased in absolute
dollars and as a percentage of net revenuesasaresult of cost reduction efforts. The decreasein absolute dollars was due primarily
to the following:

*  lower compensation costs of $2.7 million as aresult of reductionsin our workforce; and

« adecrease of $1.7 million of lower research and development project expenses as a result of efficiency improvements,
including the benefit of lower project material and equipment expenses from outsourcing our Bluetooth headset
manufacturing.

We anticipate that our consolidated research, development and engineering expenses in fiscal 2012 will increase dightly in
comparisonto fiscal 2011 aswe continueto devel op solutionsfor the UC market opportunity and to refresh and extend our product
offerings for contact centers, traditional offices and mobile applications.

Selling, General and Administrative
Selling, general and administrative expense consists primarily of compensation costs, marketing costs, professional service fees,

travel expenses, litigation costs, bad debt expense, and allocations of overhead expenses, including facilities, human resources
and IT costs.

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decr ease) 2010 2009 (Decr ease)
Selling, general and
administrative $163,389 $143,784  $ 19,605 13.6% $143,784 $155,678 $(11,894) (7.6)%
% of total consolidated
net revenues 23.9% 23.4% 0.5 ppt. 23.4% 23.1% 0.3 ppt.

Infiscal 2011, compared to fiscal 2010, consolidated selling, general and administrative expenses increased due primarily to the
following:

» higher compensation expenses of $8.9 million asaresult of higher performance-based compensation on higher revenues
and profits, increased headcount, and annual merit increases;

e anincrease in marketing and sales promotions of $3.0 million in support of increased revenue opportunities;

e anincreasein travel-related expenses of $2.6 million mostly in support of increased revenue opportunities;

e anincreaseinlegal costsof $2.5 million mostly due to additional litigation that was settled favorably in fiscal 2011 and
is discussed below in "Gain from Litigation Settlement”; and

e anincreasein external sales representative fees and commissions of $1.5 million associated with higher revenues.

These increases were offset in part by a decrease of $1.1 million in depreciation expenses due to assets being fully depreciated
during fiscal 2010 and a magjority of the current capital projects were not completed as of the end of fiscal 2011.

Infiscal 2010, compared to fiscal 2009, consolidated selling, general and administrative expenses decreased due primarily to the
following:

e adecreasein marketing and sales promotions of $6.2 million due to lower advertising, public relations, trade show, and
market research expenses as aresult of cost reduction and containment efforts;

e adecreasein professional service fees of $4.4 million mostly due to lower external sales representative fees as a result
of lower revenues, consulting costs, and recruiting costs;

e adecrease of $1.8 million for provisions on doubtful accounts receivable due to higher expenses in fiscal 2009 as we
experienced unexpected customer bankruptcies as aresult of the global recession; and

e adecrease of $1.8 million in travel and entertainment related expenses as aresult of our cost reduction initiatives.

These decreases were offset in part by an increase of $1.4 million in legal fees mostly as a result of litigation activity related to
cases where Plantronics is the plaintiff.

Weanticipate that our consolidated selling, general and administrative expenseswill increase dightly in fiscal 2012 in comparison
to fiscal 2011 as we continue to invest in support of the growing UC market.
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Gain from Litigation Settlement

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decrease) 2010 2009 (Decrease)
Gain from Litigation
Settlement $ (51000 $ — $ (51000 100.0% $ — $ — 3 — —
% of total consolidated
net revenues (0.7)% — (0.7) ppt. — — —  ppt.

During thefourth quarter of fiscal 2011, we entered into a binding settlement agreement to dismisslitigation involving the alleged
theft of our trade secrets by a competitor in mobile headsets, and in the same quarter, pursuant to the settlement agreement, we
received a payment of $5.1 million in exchange for afull release and settlement of the claims.

Restructuring and Other Related Charges

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, March 31, March 31, Increase
(in thousands) 2011 2010 Increase (Decr ease) 2010 2009 (Decrease)
Restructuring and other
related charges $ (428) $ 1867 $ (2295) (1229% $ 1,867 $ 10952 $ (9,085) (83.0)%
% of total consolidated
net revenues (0.)% 0.3% (0.4) ppt. 0.3% 1.6% (1.3) ppt.

Weannounced various restructuring activitiesin fiscal 2009 in an effort to reduce our cost structurein light of the expected impact
of the global economic recession on our business and revenues. These actions consisted of reductions in force throughout all of
our geographies along with a plan to close our manufacturing operations in our Suzhou, China facility due to the decision to
outsource the manufacturing of our Bluetooth productsto athird party supplier in China. We exited the manufacturing portion of
the facility in July 2009 at which time the remaining assets were classified as Assets held for sale on the Consolidated balance
sheet. Approximately 1,500 employees from functions across the Company were notified of their termination under these actions
and substantially all of these employees have been terminated as of March 31, 2011.

As aresult of these restructuring actions, we recorded approximately $1.9 million and $11.0 million of Restructuring and other
related charges during the years ended March 31, 2010 and 2009, respectively, consisting of severance and benefits along with
facilitiesand equipment charges. Inaddition, during theyear ended March 31, 2010, werecorded non-cash chargesof $5.2 million
for accelerated depreciation related to the building and equipment associated with manufacturing operations which isincluded in
Cost of revenues. There were no charges during the year ended March 31, 2011; however, in the third quarter of fiscal 2011, we
completed the sale of our Suzhou facility, which was classified as Assets held for sale, resulting in an immaterial net gain which
was recorded in Restructuring and other related charges.

Asof March 31, 2011, we have recorded atotal of $17.7 million of costs related to these actions, which includes $11.2 million of
severance and benefits and $6.9 million in non-cash charges related to accel erated depreciation charges, the write-off of facilities
and equipment and impairment loss on Assets held for sale, offset in part by a $0.4 million gain on the final sale of our Suzhou
facility. All of these costs and the gain on sale were recorded in Restructuring and other related charges, with the exception of
$5.2 million of accelerated depreciation which was recorded in Cost of revenues. All the costs related to these actions have been
paid as of March 31, 2011.

Operating I ncome

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decr ease) 2010 2009 (Decr ease)
Operating income $140,712 $ 97,635 $43,077 441% $ 97,635 $ 61,461 $36,174 58.9%
% of total consolidated
net revenues 20.6% 15.9% 4.7 ppt. 15.9% 9.1% 6.8 ppt.
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Infiscal 2011, we reported operating income of $140.7 million compared to $97.6 millionin fiscal 2010 dueto increased revenues
and higher margins resulting mostly from a favorable product mix consisting of a greater proportion of OCC revenues which
generally have higher gross margins than other product categories. In addition, we experienced improved Bluetooth margins
resulting primarily from lower costs as aresult of outsourcing our manufacturing facility in Chinawhich began in July 2009.

In fiscal 2010, we had an operating income of $97.6 million compared to $61.5 million in fiscal 2009 due to higher margins on
lower revenues as aresult of our fiscal 2009 restructuring actions in which we reduced our worldwide workforce and outsourced
our Bluetooth manufacturing in China along with lower costs as aresult of cost savings programs.

Operating margins may vary based on product mix shifts, product life cycles, and seasonality. We believe our operating income
will increase in fiscal 2012 due to growth in revenues driven primarily as a result of capitalizing on the UC opportunity as well
as expected continued moderate economic growth.

I nterest and Other I ncome (Expense), Net

Fiscal Year Ended Fiscal Year Ended
] March 31, March 31, Increase March 31, March 31, Increase
(in thousands) 2011 2010 (Decrease) 2010 2009 (Decrease)
Interest and other income
(expense), net $ (56) $ 3105 $ (3161) (101.8)% $ 3105 $ (3544) $ 6,649 187.6%
% of total net revenues — 0.5% (0.5) ppt. 0.5% (0.5% 1.0 ppt.

Interest and other income (expense), net in fiscal 2011 decreased from fiscal 2010 due primarily to greater foreign currency
exchange gainsin the prior year as aresult of aweaker U.S. Dollar in fiscal 2010 than in fiscal 2011 in addition to penalties and
interest recorded in fiscal 2011 related to the settlement of an indirect tax matter in Brazil. In addition, included in the prior year
was income from a one-time government stimulus program in Mexico.

In comparison to fiscal 2009, interest and other income (expense), net in fiscal 2010 increased due primarily to foreign exchange
gainsinfiscal 2010 ascompared to foreign currency lossesin the prior year asaresult of the strength of the U.S. Dollar, astimulus
grant received from the Mexican government and reimbursement from Altec Lansing for routine expensesincurred on their behalf
under the Transition Service Agreement entered into in conjunction with the sale of the AEG businessin December 2009. These
increases were offset in part by lower interest income as a result of declining interest rates despite higher average cash and
investment balancesin fiscal 2010.

Income Tax Expense

Fiscal Year Ended Fiscal Year Ended

] March 31, March 31, Increase March 31, March 31, Increase

(in thousands) 2011 2010 (Decr ease) 2010 2009 (Decr ease)
Income from continuing
operations before income
taxes $140,656 $100,740 $ 39,916 39.6% $100,740 $ 57,917 $42,823 73.9%
Income tax expense from
continuing operations 31,413 24,287 7,126 29.3% 24,287 12,575 11,712 93.1%

Income from continuing
operations, net of tax $109,243 $ 76,453 $32,790 429% $ 76453 $ 45342 $31,111 68.6%

Effective tax rate 22.3% 24.1% (1.8) ppt. 24.1% 21.7% 24 ppt.

In comparison to fiscal 2010, the decrease in the effective tax rate for fiscal 2011 was due primarily to the increased benefit from
the U.S. federal research tax credit in fiscal 2011 as the credit was reinstated in December 2010 retroactively to January 1, 2010;
therefore, the effective tax ratein fiscal 2011 includes the impact of credits earned in our fourth quarter of fiscal 2010.

In comparison to fiscal 2009, the increase in the effective tax rate for fiscal 2010 was due primarily to the incremental benefit
associated with the release of a higher amount of tax reserves resulting from the lapse of the statute of limitations in certain
jurisdictions in fiscal 2009. In addition, the effective tax rate for fiscal 2009 included the impact of credits earned in the fourth
quarter of fiscal 2008 becausethe U.S. federal research tax credit was reinstated in October 2008 retroactively to January 1, 2008.
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Our effective tax rate for fiscal years 2011, 2010 and 2009 differs from the statutory rate due to the impact of foreign operations
taxed at different statutory rates, incometax credits, state taxes, and other factors. Thefuture tax rate could be impacted by a shift
inthe mix of domestic and foreign income, tax treatieswith foreign jurisdictions, changesin tax lawsin the U.S. or internationally
or achange in estimate of future taxable income which could result in a valuation allowance being required.

As of March 31, 2011, we had $10.5 million of unrecognized tax benefits compared to $11.2 million as of March 31, 2010 and
$11.2millionasof March 31, 2009. Theunrecognized tax benefitsasof theend of fiscal 2011 would favorably impact the effective
tax ratein future periodsif recognized.

It is our continuing practice to recognize interest and/or penalties related to income tax matters in income tax expense. As of
March 31, 2011 and 2010, we had approximately $1.7 million of accrued interest related to uncertain tax positions, compared to
$1.6 million as of March 31, 2009. No penalties have been accrued.

Although the timing and outcome of income tax audits is highly uncertain, it is possible that certain unrecognized tax benefits
may be reduced as a result of the lapse of the applicable statutes of limitations in federal, state, and foreign jurisdictions within
the next twelve months. Currently, we cannot reasonably estimate the amount of reductions, if any, during the next twelve
months. Any such reduction could be impacted by other changesin unrecognized tax benefits.

Weare subject to taxation in various foreign and state jurisdictions aswell asin the U.S. Weare no longer subject to U.S. federal
tax examinations by tax authorities for years prior to 2008. We are under examination by the California Franchise Tax Board for
our 2007 and 2008 tax years. Foreign income tax matters for material tax jurisdictions have been concluded for tax years prior
to fiscal 2006, except for the United Kingdom which has been concluded for tax years prior to fiscal 2009.

Discontinued Operations

We entered into an Asset Purchase Agreement (“APA™) on October 2, 2009, as subsequently amended, to sell Altec Lansing, our
AEG segment. The sale was completed effective December 1, 2009. All of the revenuesin the AEG segment were derived from
sales of Altec Lansing products. All operations of AEG have been classified as discontinued operations in the Consolidated
statement of operations for all periods presented.

Theresults from discontinued operationsin fiscal 2010 include aloss of $0.6 million on sale of Altec Lansing which is cal cul ated
as follows (in thousands):

Proceeds received upon close $ 11,075
Escrow payments received to date 2,065
Remaining escrow payments to be received (subsequently received in fiscal 2011) 1,625
Payment to purchaser for adjustment for final value of net assets under APA (3,956)

Total estimated proceeds 10,809
Book value of net assets sold (11,057)
Costsincurred upon closing (363)

Losson sae of AEG $ (611)

There was no income or loss from discontinued operations for the year ended March 31, 2011. The results from discontinued
operations for the years ended March 31, 2010 and 2009 are as follows:

(in thousands) Year Ended March 31,
2010 2009

Net revenues $ 64,916 $ 91,029
Cost of revenues (53,127) (86,932)
Operating expenses (16,433) (28,144)
Impairment of goodwill and long-lived assets (25,194) (117,464)
Restructuring and other related charges (19 (1,122)
Losson sale of AEG (611) —
Loss from operations of discontinued AEG segment (including loss on sale of AEG) (30,468) (142,633)
Tax benefit from discontinued operations (11,393) (32,392)
L oss on discontinued operations, net of tax $ (19075 $ (110,241)
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FINANCIAL CONDITION

The table below provides selected consolidated cash flow information for the periods indicated:

March 31, March 31, March 31,
(in thousands) 2011 2010 2009
Cash provided by operating activities $ 158,232 $ 143,729 $ 99,150
Capital expenditures and other assets $ (18,567) $ (6,262) $ (23,682)
Cash (used for purchases) provided by maturities and sales of
investments, net (161,935) 64,760 (59,896)
Proceeds received from sale of AEG segment 1,625 9,121 —
Cash provided by other investing activities 8,966 277 406
Cash provided by (used for) investing activities $ (169,911) $ 67,896 $ (83,172)
Repurchase of common stock including taxes paid related to net
share settlement on equity awards $ (105,716) $ (49,652) $ (17,817)
Proceeds from issuance of common stock 50,109 32,581 6,899
Payment of cash dividends (9,703) (9,781) (9,787)
Cash provided by other financing activities 9,939 5,870 5,790
Cash used for financing activities $ (55,371) $ (20,982) $ (14,915)

Cash Flows from Operating Activities

Cash flows from operating activitiesin fiscal 2011 were $158.2 million and consisted of our net income of $109.2 million, non-
cash charges of $29.1 million and working capital sources of cash of $19.9 million. Non-cash charges consisted primarily of $16.3
million of depreciation and amortization, $15.9 million of stock-based compensation and a $6.2 million income tax benefit
associated with stock option exercises, offset in part by $5.7 million in excesstax benefits from stock-based compensation expense
and a $5.2 million benefit from deferred income taxes. Working capital sources of cash consisted primarily of a decrease in
inventory of $13.0 million aswe continued to improve the management of our inventory levels, increasesin accounts payable and
accrued lighilities of $10.2 million and $9.9 million, respectively, due to timing of payments along with a benefit from income
taxes of $4.2 million. Working capital uses of cash consisted primarily of an increase in accounts receivable of $15.1 million due
to higher revenuesin thefourth quarter of fiscal 2011 thanintheprior year quarter. Inventory turnsincreasedto 5.8 asof March 31,
2011 from 4.2 as of March 31, 2010 as a result of our lower inventory balances on higher cost of revenues in the fourth quarter
of fiscal 2011 compared to the same period in fiscal 2010. Days Sales Outstanding ("DSO") increased to 54 days as of March 31,
2011 from 49 days as of March 31, 2010 as a result of a higher accounts receivable balance due to timing of revenues earned
during the fourth quarter of fiscal 2011 as compared to the fourth quarter of fiscal 2010. While our accounts receivable balance
has increased since March 31, 2010, we have improved the quality of our aging of the balance as of March 31, 2011.

Cash flows from operating activities in fiscal 2010 were $143.7 million and consisted of our net income of $57.4 million, non-
cash charges of $54.3 million and working capital sourcesof cash of $32.0 million. Non-cash chargesconsisted primarily of $25.2
millionrelated tothe AEGimpairment chargeonlong-lived assetsrecordedin di sconti nued operations, $18.1 million of depreciation
and amortization, $14.6 million of stock-based compensation, and non-cash restructuring charges of $6.3 million offset in part by
a$12.5 million benefit from deferred incometaxes. Working capital sources of cash consisted primarily of adecreaseininventory
of $27.6 million as we continued to improve the management of our inventory levels, income tax refunds received along with
decreasesin other assets. Working capital uses of cash consisted primarily of decreasesin accounts payable and accrued liabilities
from reduced spending during the fiscal year as a result of the sale of Altec Lansing in December 2009. Inventory turns, which
is calculated using Cost of revenues from continuing operations only and consolidated inventory balances, increased to 4.2 as of
March 31, 2010 from 3.1 as of March 31, 2009 as aresult of our lower inventory balances on higher revenuesin the fourth quarter
of fiscal 2010 compared to the same period in fiscal 2009. Accounts receivable remained relatively flat from fiscal 2009 to fiscal
2010; however, DSO, whichiscal culated using Net revenuesfrom continuing operationsonly and consolidated accountsreceivable
balances, decreased to 49 days as of March 31, 2010 from 59 days as of March 31, 2009 as aresult of collections of the accounts
receivable related to our AEG business which were retained by us upon the sale of Altec Lansing on December 1, 2009.
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Cash flowsfrom operating activitiesin fiscal 2009 were $99.2 million and consisted of our net loss of $64.9 million offset by non-
cash charges of $147.6 million and working capital sources of cash of $16.4 million. Non-cash charges consisted primarily of
$117.5million related to the AEG impairment of goodwill and long-lived assets recorded in discontinued operations, $25.8 million
of depreciation and amortization, $15.7 million of stock-based compensation, $11.4 million of provisions for excess and obsolete
inventory, and $2.7 million of provisionsfor sales allowances and doubtful accounts offset in part by a$26.9 million benefit from
deferred income taxes. Working capital sources of cash consisted primarily of adecrease in accounts receivable of $50.7 million
due to cash collections and lower revenues. DSO, which is calculated using Net revenues from continuing operations only and
consolidated accounts receivable balances, as of March 31, 2009 was 59 days compared to 64 as of March 31, 2008. Working
capital uses of cash consisted primarily of decreasesin accounts payable and accrued liabilities aswe reduced our spending during
the fiscal year, decreases in gross inventory as we improved management of our inventory levels, and increases in other
assets. Inventory turns, which is calculated using Cost of revenues from continuing operations only and consolidated inventory
bal ances, decreased slightly to 3.1 asof March 31, 2009 from 3.2 asof March 31, 2008 asaresult of our higher inventory balances
and lower revenues.

We expect that cash provided by operating activities may fluctuate in future periods as a result of a number of factors including
fluctuations in our net revenues and operating results, collection of accounts receivable, changes to inventory levels and timing
of payments.

Cash Flows from I nvesting Activities

Infiscal 2011, net cash flows used for investing activities were $169.9 million, consisting primarily of $256.3 million and $48.9
million for the purchase of short-term and long-term investments, respectively, along with capital expenditures of $18.6 million.
These uses of cash were offset in part by net proceeds of $142.5 million from sales and maturities of short-term investments, $9.1
million from the sale of our Suzhou facility classified as Assets held for sale and $1.6 million in net proceeds from release of the
escrow from the sale of Altec Lansing, our AEG segment. Capital expenditures during fiscal 2011 related primarily to building
and leasehold improvements including the installation of an expanded solar energy system in our headquarters in Santa Cruz,
Cdlifornia, tooling and various I T projects and equipment.

In fiscal 2010, net cash flows provided from investing activities were $67.9 million, consisting primarily of net maturities and
sales of short-term investments of $64.0 million and $9.1 million in net proceeds from the sale of Altec Lansing offset in part by
capital expenditures of $6.3 million. Capital expenditures during fiscal 2010 primarily related to tooling and various I T projects.

Infiscal 2009, net cash flows used for investing activitieswere $83.2 million, consisting primarily of capital expenditures of $23.7
million and net purchases of short-term investmentsof $59.9 million. Significant capital expendituresduring fiscal 2009 primarily
related to $4.3 millionin coststo complete construction of the new corporate datacenter in our SantaCruz, Californiaheadquarters,
$3.2 million for the construction of our engineering center in Santa Cruz, Californiaand $2.3 million for various I T projects.

We anticipate our capital expendituresin fiscal 2012 to be in the range of $18.0 million to $20.0 million consisting primarily of
building and leasehold improvements both in our U.S. and Europe offices, I T related expenditures and tooling for new products.
Wewill continue to evaluate new business opportunities and new markets; as a result, future growth within the existing business
or new opportunities and markets may dictate the need for additional facilities and capital expenditures to support that growth.

Cash Flows from Financing Activities

Net cash flowsused for financing activitiesinfiscal 2011 were $55.4 million and consisted of $105.7 million used for therepurchase
of common stock and $9.7 million in dividend payments, which were partially offset by $50.1 million in proceedsfrom the exercise
of employee stock options, $4.2 million in proceeds from the sale of treasury stock issued for purchases under our Employee Stock
Purchase Plan (“ESPP”) and $5.7 million of excess tax benefits from stock-based compensation.

Net cash flows used for financing activitiesin fiscal 2010 were $21.0 million and consisted of $49.7 million related to repurchases
of common stock and $9.8 million in dividend payments, which were partially offset by $32.6 million in proceedsfrom the exercise
of employee stock options, $3.6 million in proceeds from the sale of treasury stock issued for purchases under our ESPP and $2.2
million of excess tax benefits from stock-based compensation.

Net cash flows used for financing activitiesin fiscal 2009 were $14.9 million and consisted of $17.8 million related to repurchases

of common stock and $9.8 million in dividend payments, which were partially offset by $6.9 millionin proceeds from the exercise
of employee stock options and $5.2 million in proceeds from the sale of treasury stock issued for purchases under our ESPP.
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OnMay 3, 2011, we announced that our Board of Directors had declared a cash dividend of $0.05 per share of our common stock,
payable on June 10, 2011 to stockholders of record on May 20, 2011. We expect to continue our quarterly dividend of $0.05 per
common share. The actual declaration of future dividends, and the establishment of record and payment dates, is subject to final
determination by the Audit Committee of the Board of Directors of Plantronics each quarter after its review of our financial
condition and financial performance.

Liquidity and Capital Resources

Our primary discretionary cash requirements historically have been to repurchase stock. At March 31, 2011, we had working
capital of $524.1 million, including $430.0 million of cash, cash equival ents and short-term investments, compared with working
capital of $500.0 million, including $369.2 million of cash, cash eguivalents and short-term investments at March 31, 2010. The
increase in working capital from March 31, 2010 to March 31, 2011 is a result of our cash generated from operating activities
during fiscal 2011 which is mostly aresult of our net income of $109.2 million. Asof March 31, 2011, of our $430.0 million of
cash, cash equivalents and short-term investment portfolio, $143.0 million is held in the U.S. while $287.0 million is held
internationally and would be subject to U.S. tax if we repatriate back to the U.S.

From time to time, we repurchase shares of our common stock in the open market in accordance with repurchase plans approved
by our Board of Directors. During the years ended March 31, 2011, 2010 and 2009, we repurchased 3,315,000, 1,935,100 and
1,007,500 shares, respectively, of our common stock in the open market as part of these publicly announced repurchase programs
for atotal cost of $105.5 million, $49.7 million and $17.8 million, respectively. Asof March 31, 2011, therewere atotal of 660,900
remaining shares authorized for repurchase, al of which are under our plan approved by the Board of Directorson March 1, 2011.

On December 7, 2010, December 2, 2009 and January 13, 2009, weretired 4.0 million shares, 2.0 million sharesand 16.0 million
shares of treasury stock, respectively, which were returned to the status of authorized but unissued shares. These were non-cash
equity transactionsin which the cost of the reacquired shares was recorded as areduction to both Retained earnings and Treasury
stock.

Our cash and cash equivalents as of March 31, 2011 consist of U.S. Treasury Bills or Treasury-Backed funds and bank deposits
with third party financial institutions. While we monitor bank balances in our operating accounts and adjust the balances as
appropriate, these balances could be impacted if the underlying financial institutions fail or there are other adverse conditionsin
the financial markets. Cash balances are held throughout the world, including substantial amounts held outside of the U.S. Most
of the amounts held outside of the U.S. could be repatriated to the U.S., but, under current law, would be subject to U.S. federal
income taxes, less applicable foreign tax credits, upon repatriation.

Our investments are intended to establish a high-quality portfolio that preserves principal, meets liquidity needs, avoids
inappropriate concentrations, and delivers an appropriate yield in relationship to our investment guidelines and market
conditions. As of March 31, 2011, our investments are composed of U.S. Treasury Bills, Government Agency Securities,
Commercial Paper, U.S. Corporate Bonds and Certificates of Deposit ("CDs").

Weenter into foreign currency forward-exchange contracts, which typically mature in one month intervals, to hedge our exposure
to foreign currency fluctuations of Euro, Great Britain Pound and Australian Dollar denominated cash balances, receivables and
payables. Werecord in the Consolidated balance sheet at each reporting period the fair value of our forward-exchange contracts
and record any fair value adjustmentsin our Consolidated statement of operations. Gains and |osses associated with currency rate
changes on contracts are recorded within Interest and other income (expense), net, offsetting transaction gains and losses on the
related assets and liabilities. Please see Item 7A Quantitative and Qualitative Disclosures About Market Risk for additional
information.

Wealso have a hedging program to hedge a portion of forecasted revenues denominated in the Euro and Great Britain Pound with
put and call option contracts used as collars. We aso hedge a portion of the forecasted expenditures in Mexican Pesos with a
cross-currency swap. At each reporting period, we record the net fair value of our unrealized option contractsin the Consolidated
balance sheet with related unrealized gains and losses as a component of Accumulated other comprehensive income, a separate
element of Stockholders equity. Gainsand |osses associated with realized option contracts and swap contracts arerecorded within
Net revenues and Cost of revenues, respectively. Please see Item 7A Quantitative and Qualitative Disclosures About Market Risk
for additional information.
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Our liquidity, capital resources, and results of operations in any period could be affected by the exercise of outstanding stock
options, restricted stock grantsto employees, and theissuance of common stock under our employee stock purchase plan. Further,
the resulting increase in the number of outstanding shares could affect our per share earnings; however, we cannot predict the
timing or amount of proceeds from the sale or exercise of these securities or whether they will be exercised at all. On May 2,
2011, subsequent to the end of our fiscal year, the Board of Directors authorized the repurchase of up to 7,000,000 shares of our
outstanding common stock. Aspart of this authorization, on May 9, 2011, we entered into two separate Master Confirmation and
Supplemental Confirmationswith Goldman, Sachs & Co. to repurchase an aggregate of $100 million of our common stock under
an accelerated share repurchase program.

Subsequent to our fiscal year end, weentered into aCredit Agreement with WellsFargo Bank, National Associationwhich provides
for a$100 million unsecured revolving credit facility. |1f requested by us and agreed to by the Bank, the Bank may increase its
commitment thereunder by up to $100 million, for atotal facility size of upto $200 million. Attheclosing of the Credit Agreement,
we did not draw any funds under the facility.

We believe that our current cash and cash equivalents, short-term investments, and cash provided by operations along with the
availability of funds under our $100 million Credit Agreement will be sufficient to fund operations for at least the next twelve
months; however, any projections of future financial needs and sources of working capital are subject to uncertainty.

See “ Certain Forward-L ooking Information” and “ Risk Factors” in this Annual Report on Form 10-K for factorsthat could affect
our estimates for future financial needs and sources of working capital.

OFF BALANCE SHEET ARRANGEMENTS
Wehavenot entered into any transactionswith unconsolidated entitieswhereby we havefinancia guarantees, subordinated retained
interests, derivativeinstrumentsor other contingent arrangementsthat expose usto material continuing risks, contingent liabilities,

or any other obligation under avariableinterest in an unconsolidated entity that provides financing and liquidity support or market
risk or credit risk support to the Company.

CONTRACTUAL OBLIGATIONS

The following table summarizes the contractual obligations that we were reasonably likely to incur as of March 31, 2011 and the
effect that such obligations are expected to have on our liquidity and cash flows in future periods.

Payments Due by Period

Lessthan 1 Morethan
(in thousands) Total year 1-3years 3-5years 5years
Operating leases $ 13912 $ 4340 $ 7367 $ 2118 $ 87
Unconditional purchase obligations 40,841 40,841 — — —
Total contractual cash obligations $ 54753 $ 45181 $ 7,367 $ 2,118 $ 87

Asof March 31, 2011, the unrecognized tax benefits and related interest under the Income Tax Topic of the FASB ASC were $10.5
million and $1.7 million, respectively whichisincluded in Long-term incometaxes payablein our Consolidated balance sheet. We
are unableto reliably estimate the timing of future paymentsrelated to unrecognized tax benefitswhich isnot included in the table
above. Wedo not anticipate any material cash payments associated with our unrecognized tax benefits to be made within the next
twelve months.

CRITICAL ACCOUNTING POLICIESAND ESTIMATES

Management’ s discussion and analysis of financial condition and results of operations are based upon Plantronics' consolidated
financial statements, which have been prepared in accordance with accounting principles generally accepted in the United States
of America. The preparation of the consolidated financial statements requires management to make estimates and assumptions
that affect the reported amounts of assetsand liabilities at the date of thefinancial statementsand the reported amounts of revenues
and expenses during the reporting period. On an ongoing basis, we base estimates and judgments on historical experience and on
various other factors that management believes to be reasonable under the circumstances, the results of which form the basis for
making judgments about the carrying values of assets and liabilities. Management believes the following critical accounting
policies, among others, affect its more significant judgments and estimates used in the preparation of its consolidated financial
statements. Actual results may differ from those estimates under different assumptions or conditions.
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We believe our most critical accounting policies and estimates include the following:

* Revenue Recognition

e Inventory and Related Reserves
e Product Warranty Obligations

e Fair Value

* Income Taxes

e Goodwill and Intangibles

Revenue Recognition

Our revenueisderived primarily from the sal e of headsets, tel ephone headset systemsand accessoriesfor the businessand consumer
markets. Werecognize revenue when all four revenue recognition criteria have been met: persuasive evidence of an arrangement
exists, delivery of the product or service has occurred, the sales priceisfixed or determinable and collection is reasonably assured.
Thesecriteriaare usually met at the time of product shipment; however, we defer revenue when any significant obligationsremain.
Customer purchase orders and/or contracts are generally used to determine the existence of an arrangement. Product is considered
delivered once it has been shipped and title and risk of 1oss have been transferred to the customer. We assess whether apriceis
fixed or determinable based upon the selling terms associated with the transaction and whether the sales priceis subject to refund
or adjustment. We assess collectibility based on a customer's credit quality as well as subjective factors and trends including
historical experience, the age of any existing accounts receivable balances, and geographic or country-specific risks and economic
conditions that may affect a customer's ability to pay.

For multiple-element arrangements, we allocate revenue to each element based upon the relative selling price of each deliverable.
When applying therel ative selling price method, we determinethe selling pricefor each deliverabl e using vendor-specific objective
evidence ("VSOE") of selling price, if it exists, or third-party evidence ("TPE") of selling price. If neither VSOE nor TPE of
selling price exist for a deliverable, we use the estimated selling price ("ESP") for that deliverable. Revenue allocated to each
element is then recognized when the other revenue recognition criteria are met for each element. Weregularly review our basis
for establishing VSOE, TPE and ESP. We do not expect a material impact in the near term from changesin VSOE, TPE or ESP.

Product Returns

Werecord reductionsto revenue for expected future product returns based on historical return rates and other relevant factors
such as assumptions regarding the rate of sell-through to end users from our various channel s based on historical sell-through
rates. Such estimates may need to be revised and could have an adverse impact on revenuesif product livesvary significantly
from management estimates, a particular sales channel experiences a higher than estimated return rate, or sell-through rates
are slower causing inventory build-up.

Customer Programs

Werecord reductionsto revenuefor estimated commitmentsrel ated to cooperative advertising, marketing devel opment funds,
volume rebates and special pricing programs. These estimated commitments are based on actual expenses incurred during
the period, estimates for what is due to resellers for estimated credits earned during the period, any adjustments for credits
based on actual activity, and estimates for any increased promotional programs or decreased pricing on inventory in the
channel. If the actual payments exceed management's estimates, this could result in an adverse impact on our revenues.

I nventory and Related Reserves

Inventories are valued at the lower of cost or market. Cost is computed using standard cost, which approximates actual cost, on
afirst-in, first-out basis. Costs such asidle facility expense, double freight, and re-handling costs are accounted for as current-
period charges. Fixed production overhead is allocated to the costs of conversion based on the normal capacity of the production
facilities. All shipping and handling costs incurred in connection with the sale of products are included in the Cost of revenues.

Our products require long-lead time parts available from a limited number of vendors and, occasionally, last-time buys of raw
materialsfor productswith long lifecycles. The effectsof demand variability, long-lead times and | ast-time buys have historically
contributed to inventory write-downs. Our demand forecast considers projected future shipments, market conditions, inventory
on hand, purchase commitments, product development plans and product life expectancy, inventory on consignment and other
competitive factors. If the demand forecast is greater than actual demand and we believe we can no longer sell our inventory
above cost or at all, we write that inventory down to market value or write-off the excess or obsolete inventory. We routinely
review inventory for usage potential, including fulfillment of customer warranty obligationsand spare part requirements; however,
failureto accurately forecast demand or manage our supply chain accordingly could result in thewritedown of additional inventory
which would negatively impact our gross profit.
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Onceinventory iswritten down, subsequent changesin facts and circumstances do not result in the restoration to the original cost
or an increase in the new, lower-cost basis.

Product Warranty Obligations

We provide for product warranties in accordance with the underlying contractual terms given to the customer or end user of the
product. The contractual terms vary depending upon the geographic region in which the customer islocated, the type of product
sold, and other conditions, which affect or limit the customer’ srights to return product under warranty. Where specific warranty
return rights are given to customers, we accrue for the estimated cost of those warranties at the time revenue is
recognized. Generally, warranties start at the delivery date to the customer or end user and continue for one or two years. Where
specific warranty return rights are not given to the customers but where the customers are granted limited rights of return or
discounts in lieu of warranty, we record these rights of return or discounts as adjustments to revenue. Factors that affect the
warranty obligationinclude salesterms, which obligate usto providewarranty, product failurerates, estimated return rates, material
usage, and servicedelivery costsincurredin correcting product failures. Weassesstheadeguacy of therecorded warranty obligation
quarterly and make adjustments to the obligation based on actual experience and changes in estimated future return rates. If our
estimates are less than the actual costs of providing warranty related services, we could be required to record additional warranty
reserves, which would have a negative impact on our gross profit.

Fair Value

Fair value is a market-based measurement that should be determined based on assumptions that market participants would use in
pricing an asset or liability. Asthe basisfor considering such assumptions, athree-tier value hierarchy prioritizes the inputs used
in measuring fair value asfollows: (Level 1) observableinputs such as quoted pricesin active markets; (Level 2) inputs other than
the quoted prices in active markets that are observable either directly or indirectly; and (Level 3) unobservable inputs in which
thereislittle or no market data, which require us to develop our own assumptions. This hierarchy requires us to use observable
market data, when available, and to minimize the use of unobservable inputs when determining fair value. On arecurring basis,
we measure certain financial assetsand liabilities at fair value, including our marketable securities and foreign currency contracts.

Our cash and investment instruments are classified within Level 1 or Level 2 of the fair value hierarchy because they are valued
using inputs such as quoted market prices, broker or dealer quotations, or alternative pricing sources with reasonable levels of
pricetransparency. Thetypesof instruments valued based on quoted market pricesin active marketsinclude cash, money market
fundsand U.S. Treasury Bills. Such instruments are generally classified within Level 1 of the fair value hierarchy.

The types of instruments valued based on other observable inputs include Government Agency Securities, Commercial Paper,
U.S. Corporate Bonds and CDs. Such instruments are generally classified within Level 2 of the fair value hierarchy.

The principal market where we execute our foreign currency contracts is the retail market in an over-the-counter environment
with arelatively high level of pricetransparency. Our counterpartiesarelarge money center banks. Our foreign currency contracts
valuation inputs are based on quoted prices and quoted pricing intervals from public data sources. These contracts are typically
classified within Level 2 of the fair value hierarchy.

Income Taxes

We are subject to income taxes both in the U.S. aswell asin severa foreign jurisdictions. We must make certain estimates and
judgmentsin determining incometax expensefor thefinancial statements. These estimates occur in the calculation of tax benefits
and deductions, tax credits, and tax assets and liabilities which are generated from differences in the timing of when items are
recognized for book purposes and when they are recognized for tax purposes.

The impact of an uncertain income tax position on income tax expense must be recognized at the largest amount that is more-
likely-than-not to be sustained. Anuncertainincometax position will not be recognized unlessit hasagreater than 50% likelihood
of being sustained. We continueto follow the practice of recognizing interest and penalties related to income tax matters as a part
of the provision for income taxes.

Weaccount for income taxes under an asset and liability approach that requiresthe expected future tax consequences of temporary
differences between book and tax bases of assets and liabilities to be recognized as deferred tax assets and liabilities. Vauation
allowances are established to reduce deferred tax assets when, based on available objective evidence, it is more likely than not
that the benefit of such assets will not be realized.
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Goodwill and I ntangibles

Goodwill and intangible assets with indefinite lives are not amortized. At least annually, in the fourth quarter of each fiscal year
or morefrequently if indicators of impai rment exist, management performsareview to determineif the carrying val ues of goodwill
and indefinite lived intangible assets are impaired.

Goodwill hasbeen measured asthe excessof the cost of acquisition over theamount assigned to tangibleandidentifiableintangible
assets acquired less liabilities assumed. The identification and measurement of goodwill impairment involves the estimation of
fair value at our reporting unit level. We determine our reporting units by assessing whether discrete financial information is
available and if segment management regularly reviewsthe results of that component. Such impairment testsfor goodwill include
comparing the fair value of the reporting unit with its carrying value, including goodwill. The estimate of the fair value of the
reporting unit is based on the best information available as of the date of the assessment which primarily incorporate management
assumptions about expected future cash flows, discount rates, overall market growth and our percentage of that market and growth
rates in terminal values, estimated costs and other factors, which utilize historical data, internal estimates, and, in some cases,
outside data. If the carrying value of the reporting unit exceeds management’s estimate of fair value, goodwill may become
impaired, and we may be required to record an impairment charge, which would negatively impact our operating results.

The fair value measurement of purchased intangible assets with indefinite lives involves the estimation of the fair value whichis
based on management assumptions about expected future cash flows, discount rates, growth rates, estimated costsand other factors
which utilize historical data, internal estimates, and, in some cases, outside data. If the carrying value of the indefinite lived
intangible asset exceeds management’s estimate of fair value, the asset may become impaired, and we may be required to record
an impairment charge which would negatively impact our operating results.

Purchased intangible assets with finite lives are amortized using the straight-line method over the estimated economic lives of the
assets. Long-lived assets, including intangible assets, are reviewed for impairment whenever events or changesin circumstances
indicate that the carrying amount of such assets may not be recoverable. Such conditions may include an economic downturn or
achange in the assessment of future operations. Determination of recoverability is based on an estimate of undiscounted future
cash flows resulting from the use of the asset and its eventual disposition. Measurement of an impairment loss for long-lived
assets that management expects to hold and use is based on the amount that the carrying value of the asset exceeds its fair
value. Long-lived assets to be disposed of are reported at the lower of carrying amount or fair value less costs to sell. When
testing long-lived assets for recoverability, we also review depreciation and/or amortization estimates and methods to assess
whether the assets' remaining useful lives are till appropriate or should be revised.

RECENT ACCOUNTING PRONOUNCEMENTS
Recently Adopted Pronouncements

In October 2009, the Financial Accounting StandardsBoard (“FASB”)issued A ccounting Standards Update (“ASU”) No. 2009-13,
Revenue Recognition (Topic 605)-Multiple Deliverable Revenue Arrangements (“ASU 2009-13"). ASU 2009-13 eliminates the
residual method of allocation and requiresthe relative selling price method when allocating deliverables of amultiple-deliverable
revenue arrangement. The determination of the selling price for each deliverable requires the use of a hierarchy designed to
maximize the use of available objective evidence including V SOE, TPE, or ESP.

In October 2009, the FASB also issued ASU No. 2009-14, Software (Topic 985)-Certain Revenue Arrangements That Include
SoftwareElements (“ ASU 2009-14"). ASU 2009-14 excludestangibl e products contai ning software and non-software components
that function together to deliver the product's essential functionality, from the scope of ASC 605-985, Software-Revenue
Recognition.

ASU 2009-13 and ASU 2009-14 are effective prospectively for revenue arrangements entered into or materially modified in fiscal
years beginning on or after June 15, 2010, and must be adopted in the same period using the same transition method. |f adoption
is elected in aperiod other than the beginning of afiscal year, the amendments in these standards must be applied retrospectively
to the beginning of the fiscal year. Full retrospective application of these amendments to prior fiscal years is optional. We
implemented both ASU 2009-13 and ASU 2009-14 in the second quarter of fiscal 2011 with retrospective application to the
beginning of fiscal 2011 for transactions that were initiated or materially modified during fiscal 2011. Implementation of these
ASUsdid not have amaterial impact on reported net revenues as compared to net revenues under previous guidance as we do not
typicaly enter into multiple element arrangements. In addition, the new guidance did not change the units of accounting within
sales arrangements and the elimination of the residual method for the allocation of arrangement consideration had no material
impact on the amount and timing of reported net revenues. Wedo not believe that the effect of adopting these standards will have
amaterial impact on future financia periods.
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We experienced immaterial net foreign currency gains in the year ended March 31, 2011. Although we hedge a portion of our
foreign currency exchange exposure, theweakening of certain foreign currencies, particularly the Euro and the Great Britain Pound
in comparison to the U.S. Dollar ("USD"), could result in material foreign exchange losses in future periods.

Non-designated Hedges

We hedge our EUR, GBP and AUD denominated cash, receivables and payables balances by entering into foreign exchange
forward contracts.

Thetable bel ow presentstheimpact on theforeign exchange gain (loss) of ahypothetical 10% appreciation and a10% depreciation
of the USD against the forward currency contracts as of March 31, 2011 (in millions):

USD Value of Net Foreign Exchange Foreign Exchange

Foreign Exchange Gain From 10% (L oss) From 10%
Currency - forward contracts Position Contracts Appreciation of USD  Depreciation of USD
EUR Sell Euro $ 255 $ 26 $ (2.6)
GBP Sell GBP 6.4 0.6 (0.6)
AUD SellAUD $ 35 % 04 $ (0.4)
Net position $ 354 $ 36 $ (3.6)

Cash Flow Hedges

Approximately 41%, 38% and 37% of net revenue from continuing operations in fiscal 2011, 2010 and 2009, respectively, was
derived from sales outside of the U.S., which were denominated predominantly in EUR and GBPin each of the fiscal years.

Asof March 31, 2011, we had foreign currency call option contracts with notional amounts of approximately €52.7 million and
£14.5 million denominated in EUR and GBP, respectively. Asof March 31, 2011, weal so had foreign currency put option contracts
with notional amountsof approximately €52.7 millionand £14.5 million denominated in EUR and GBP, respectively. Collectively,
our option contracts hedge against a portion of our forecasted foreign currency denominated sales. If the USD is subjected to
either a 10% appreciation or 10% depreciation versus these net exposed currency positions, we could incur again of $6.3 million
or aloss of $7.9 million, respectively.

The table below presents the impact on the Black-Scholes valuation of our currency option contracts of a hypothetical 10%
appreciation and a 10% depreciation of the USD against the indicated option contract type for cash flow hedges as of March 31,
2011(in millions):

USD Value of Net Foreign Exchange Foreign Exchange

Foreign Exchange Gain From 10% (L oss) From 10%
Currency - option contracts Contracts Appreciation of USD  Depreciation of USD
Call options $ (96.0) $ 35 ¢ (7.1)
Put options 89.2 2.8 (0.8
Net position $ (68) $ 63 $ (7.9)

Collectively, our swap contracts hedge against aportion of our forecasted M S$ denominated expenditures. Asof March 31, 2011,
we had cross currency swap contracts with notional amounts of approximately MX$343.9 million.

Thetable below presents the impact on the valuation of our cross-currency swap contracts of a hypothetical 10% appreciation and
a10% depreciation of the USD as of March 31, 2011 (in millions):

USD Value of Cross- Foreign Exchange Foreign Exchange
Currency Swap (Loss) From 10% Gain From 10%
Currency - cross-currency swap contracts Contracts Appreciation of USD  Depreciation of USD
Position: Buy MX$ $ 279 $ (26) $ 31
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ITEM 8. FINANCIAL STATEMENTSAND SUPPLEMENTARY DATA

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Stockholders of Plantronics, Inc.:

I'n our opinion, the consolidated financial statementslisted in theindex appearing under Item 15(a)(1) present fairly, in all materia
respects, the financial position of Plantronics, Inc. and its subsidiaries at April 2, 2011 and April 3, 2010, and the results of their
operationsand their cash flowsfor each of thethreeyearsintheperiod ended April 2,2011in conformity with accounting principles
generally accepted in the United States of America. Inaddition, in our opinion, thefinancial statement schedul e appearing under
Item 15(a)(2) present fairly, in all material respects, the information set forth therein when read in conjunction with the related
consolidated financial statements. Alsoin our opinion, the Company maintained, inall material respects, effectiveinternal control
over financial reporting as of April 2, 2011, based on criteria established in Internal Control - Integrated Framework issued by
the Committee of Sponsoring Organizations of the Treadway Commission (COSO). The Company's management is responsible
for these financial statements and financial statement schedule, for maintaining effectiveinternal control over financial reporting
andfor itsassessment of the effectivenessof internal control over financial reporting, included in the accompanying Management's
Report on Internal Control over Financial Reporting. Our responsibility is to express opinions on these financial statements, on
thefinancial statement schedule, and on the Company'sinternal control over financial reporting based on our integrated audits. We
conducted our auditsin accordance with the standards of the Public Company A ccounting Oversight Board (United States). Those
standards require that we plan and perform the audits to obtain reasonable assurance about whether the financial statements are
free of material misstatement and whether effective internal control over financial reporting was maintained in all material
respects. Our auditsof thefinancial statementsincluded examining, onatest basis, evidence supporting theamountsand discl osures
inthefinancial statements, assessing the accounting principles used and significant estimates made by management, and eval uating
the overal financial statement presentation. Our audit of internal control over financia reporting included obtaining an
understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and testing and
eval uating the design and operating effectivenessof internal control based ontheassessedrisk. Our auditsalsoincluded performing
such other procedures as we considered necessary in the circumstances. Webelieve that our audits provide areasonable basisfor
our opinions.

A company’ sinternal control over financial reporting isaprocessdesigned to providereasonable assuranceregarding thereliability
of financial reporting and the preparation of financia statements for external purposes in accordance with generally accepted
accounting principles. A company’sinternal control over financial reporting includesthose policiesand proceduresthat (i) pertain
to the maintenance of recordsthat, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets
of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial
statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are
being made only in accordance with authorizations of management and directors of the company; and (iii) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that
could have amaterial effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectivenessto future periods are subject to therisk that controls may becomeinadequate because
of changesin conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s PricewaterhouseCoopers LLP

San Jose, California
May 31, 2011
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PLANTRONICS, INC.
CONSOLIDATED BALANCE SHEETS
(in thousands, except per share data)

March 31,
2011 2010
ASSETS
Current assets:
Cash and cash equivalents $ 284375 $ 349,961
Short-term investments 145,581 19,231
Accounts receivable, net 103,289 88,328
Inventory, net 56,473 70,518
Deferred income taxes 11,349 10,911
Other current assets 16,653 21,782
Assets held for sale — 8,861
Total current assets 617,720 569,592
Long-term investments 39,332 —
Property, plant and equipment, net 70,622 65,700
Intangibles, net 856 3,449
Goodwill 14,005 14,005
Other assets 2,112 2,605
Total assets $ 744647 $ 655351
LIABILITIESAND STOCKHOLDERS EQUITY
Current ligbilities:
Accounts payable $ 339% $ 23779
Accrued liabilities 59,607 45,837
Total current liabilities 93,602 69,616
Deferred tax liability 3,526 551
Long-term income taxes payable 11,524 12,926
Other long-term liabilities 1,143 924
Total liabilities 109,795 84,017
Commitments and contingencies (Note 11)
Stockholders' equity:
Preferred stock, $0.01 par value per share; 1,000 shares authorized, no shares outstanding — —
Common stock, $0.01 par value per share; 100,000 shares authorized, 50,043 shares and 51,449
sharesissued at 2011 and 2010, respectively 720 695
Additional paid-in capital 499,027 428,407
Accumulated other comprehensive income 1,473 6,272
Retained earnings 192,468 195,293
Total stockholders' equity before treasury stock 693,688 630,667
Less: Treasury stock (common: 1,728 and 2,579 shares at 2011 and 2010, respectively) at cost (58,836) (59,333)
Total stockholders' equity 634,852 571,334
Total liabilities and stockholders' equity $ 744647 $ 655351

The accompanying notes are an integral part of these consolidated financial statements.
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PLANTRONICS, INC.
CONSOLIDATED STATEMENTS OF OPERATIONS
(in thousands, except per share data)

Fiscal Year Ended March 31,

2011 2010 2009
Net revenues $ 683602 $ 613837 $ 674,590
Cost of revenues 321,846 312,767 382,659
Gross profit 361,756 301,070 291,931
Operating expenses:
Research, development and engineering 63,183 57,784 63,840
Selling, general and administrative 163,389 143,784 155,678
Gain from litigation settlement (5,100) — —
Restructuring and other related charges (428) 1,867 10,952
Total operating expenses 221,044 203,435 230,470
Operating income 140,712 97,635 61,461
Interest and other income (expense), net (56) 3,105 (3,544)
Income from continuing operations before income taxes 140,656 100,740 57,917
Income tax expense from continuing operations 31,413 24,287 12,575
Income from continuing operations, net of tax 109,243 76,453 45,342
Discontinued operations:
Loss from operations of discontinued AEG segment (including loss on sale) — (30,468) (142,633)
Income tax benefit on discontinued operations — (12,393) (32,392
L oss on discontinued operations, net of tax — (19,075) (110,241)
Net income (l0ss) $ 109243 $ 57,378 $ (64,899)
Earnings (Ioss) per common share:
Basic
Continuing operations $ 229 $ 158 $ 0.93
Discontinued operations $ — $ (0.39) $ (2.27)
Net income (l0ss) $ 229 $ 118 $ (1.34)
Diluted
Continuing operations $ 221 $ 15 $ 0.93
Discontinued operations $ — $ (0.39) % (2.25)
Net income (l0ss) $ 221 $ 116 $ (1.33)
Shares used in basic per share calculations 47,713 48,504 48,589
Shares used in diluted per share calculations 49,344 49,331 48,947
Cash dividends declared per common share $ 020 $ 020 $ 0.20

The accompanying notes are an integral part of these consolidated financial statements.
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PLANTRONICS, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

Fiscal Year Ended March 31,

2011 2010 2009
CASH FLOWSFROM OPERATING ACTIVITIES
Net income (loss) $ 109,243 $ 57,378 $ (64,899)
Adjustments to reconcile net income (loss) to net cash provided by operating activities:
Depreciation and amortization 16,275 18,144 25,822
Stock-based compensation 15,873 14,577 15,742
Provision for (benefit from) doubtful accounts and sales allowances 8 (243) 2,698
Provision for excess and obsolete inventories 1,099 418 11,364
Benefit from deferred income taxes (5,165) (12,449) (26,853)
Income tax benefit associated with stock option exercises 6,195 3,669 1,025
Excess tax benefit from stock-based compensation (5,747) (2,247) (592)
Amortization of premium (accretion of purchase discounts) on investments, net 578 — —
Impairment of goodwill and long-lived assets — 25,194 117,464
Non-cash restructuring charges — 6,261 581
Loss on sale of discontinued operations — 611 —
Other operating activities 5) 384 358
Changes in assets and liabilities:
Accounts receivable, net (15,086) 388 50,706
Inventory, net 12,962 27,620 (5,358)
Current and other assets (2,280) 2,868 (6,935)
Accounts payable 10,216 (9,048) (15,069)
Accrued liabilities 9,873 (2,001) (6,701)
Income taxes 4,209 11,205 (203)
Cash provided by operating activities 158,232 143,729 99,150
CASH FLOWSFROM INVESTING ACTIVITIES
Proceeds from sales of short-term investments 28,034 4,000 —
Proceeds from maturities of short-term investments 114,495 145,000 30,000
Purchase of short-term investments (256,258) (84,990) (89,896)
Proceeds from sales of long-term investments 664 750 —
Purchase of long-term investments (48,870) — —
Capital expenditures and other assets (18,567) (6,262) (23,682)
Proceeds from sale of property, plant and equipment and assets held for sale 9,066 277 —
Proceeds received from sale of AEG segment 1,625 9,121 —
Other investing activities (200) — 406
Cash provided by (used for) investing activities (169,911) 67,896 (83,172)
CASH FLOWSFROM FINANCING ACTIVITIES
Repurchase of common stock including taxes paid related to net share settlement on equity awards (105,716) (49,652) (17,817)
Proceeds from sale of treasury stock 4,192 3,623 5,198
Proceeds from issuance of common stock 50,109 32,581 6,899
Payment of cash dividends (9,703) (9,781) (9,787)
Excess tax benefit from stock-based compensation 5,747 2,247 592
Cash used for financing activities (55,371) (20,982) (14,915)
Effect of exchange rate changes on cash and cash equivalents 1,464 1,125 (5,961)
Net increase (decrease) in cash and cash equivalents (65,586) 191,768 (4,898)
Cash and cash equivalents at beginning of year 349,961 158,193 163,091
Cash and cash equivalents at end of year $ 284,375 $ 349,961 $ 158,193
SUPPLEMENTAL DISCLOSURES
Cash paid for income taxes $ 29,180 $ 11,663 $ 12,519

The accompanying notes are an integral part of these consolidated financial statements.
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PLANTRONICS, INC.

CONSOLIDATED STATEMENTS OF STOCKHOLDERS EQUITY

Balances at March 31, 2008

Net loss

Foreign currency trandation adjustments
Unrealized gain on hedges, net of tax

Unrealized gain on long-term investments,
net of tax

Comprehensive loss

Exercise of stock options

I ssuance of restricted common stock
Repurchase of restricted common stock
Cash dividends declared

Stock-based compensation

Income tax benefit associated with stock
options

Repurchase of common stock

Sale of treasury stock

Retirement of treasury stock

Balances at March 31, 2009

Net income

Foreign currency trandation adjustments
Unrealized loss on hedges, net of tax
Comprehensive income

Exercise of stock options

I ssuance of restricted common stock
Repurchase of restricted common stock
Cash dividends declared

Stock-based compensation

Income tax benefit associated with stock
options

Repurchase of common stock

Sale of treasury stock

Retirement of treasury stock

Balancesat March 31, 2010

Net income

Foreign currency translation adjustments
Unrealized loss on hedges, net of tax
Unrealized gain on investments, net of tax
Comprehensive income

Exercise of stock options

I ssuance of restricted common stock
Repurchase of restricted common stock
Cash dividends declared

Stock-based compensation

Income tax benefit associated with stock
options

Repurchase of common stock including taxes
paid related to net share settlement on equity

awards

Sale of treasury stock
Retirement of treasury stock
Balancesat March 31, 2011

(in thousands)

" Accumulated
Additional Other Total
Common Stock Paid-In Comprehensive Retained Treasury  Stockholders
Shares  Amount Capital Income (L 0ss) Earnings Stock Equity

48944 $ 673 $ 369655 $ (3581) $ 608849 $ (396,976) $ 578,620
— — — — (64,899) — (64,899)
— — — (2,606) — — (2,606)

— — — 12,179 — — 12,179

— — — 2,863 — — 2,863
(52,463)

359 4 6,894 — — — 6,898
187 1 — — — — 1
(20) — — — — — —
— — — — (9,787) — (9,787)

— — 15,742 — — — 15,742
— — (1,025) — — — (1,025)
(1,007) — — — — (17,817) (17,817)
429 — (5,042) — — 10,240 5,198
— — — = (330,227) 330,227 —
48,892 678 386,224 8,855 203,936 (74,326) 525,367
= = = — 57,378 — 57,378

— — — 1,047 — — 1,047
— — — (3,630) — — (3,630)
54,795

1,493 15 32,564 — — — 32,579
154 2 — — — — 2
(18) — — — — — —
— — — — (9,781) — (9,781)

— — 14,877 — — — 14,877
— — (476) — — — (476)
(1,935) — — — — (49,652) (49,652)
284 — (4,782) — — 8,405 3,623
— — — — (56,240) 56,240 —
48,870 695 428,407 6,272 195,293 (59,333) 571,334
— — — — 109,243 — 109,243

— — — 1,613 — — 1,613
— — — (6,419) — — (6,419)

— — — 7 — — 7
104,444

2,196 22 50,084 — — — 50,106
424 3 — — — — 3
(26) — — — — — —
— — — — (9,703) — (9,703)

— — 15,873 — — — 15,873

— — 4,319 — — — 4,319
(3,321) — — — — (105,716) (105,716)
172 — 344 — — 3,848 4,192
— — — — (102,365) 102,365 —
48315 $ 720 $ 499,027 $ 1473 $ 192468 $ (58,836) $ 634,852

The accompanying notes are an integral part of these consolidated financial statements.
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PLANTRONICS, INC.
NOTESTO CONSOLIDATED FINANCIAL STATEMENTS
1. THE COMPANY

Plantronics, Inc. (“Plantronics’ or “the Company”) is a leading worldwide designer, manufacturer, and marketer of lightweight
communi cations headsets, tel ephone headset systems, and accessoriesfor the businessand consumer markets under the Plantronics
brand. In addition, the Company manufactures and markets, under the Clarity brand, specialty telephone products, such as
telephones for the hearing impaired, and other related products for people with special communication needs.

Founded in 1961, Plantronicsisincorporated in the state of Delaware and trades on the New York Stock Exchange under theticker
symbol “PLT".

2. SIGNIFICANT ACCOUNTING POLICIES

Management's Use of Estimates and Assumptions

The preparation of consolidated financial statements in accordance with generally accepted accounting principles in the United
States of America ("U.S. GAAP") requires management to make estimates and assumptions that affect the reported amounts of
assets and liabilities, the disclosure of contingent assets and liabilities at the date of the financial statements, and the reported
amounts of revenues and expenses during the reporting period. These estimates are based on information available as of the date
of thefinancial statements. Actual results could differ materially from those estimates.

Principles of Consolidation

The consolidated financial statements include the accounts of Plantronics and its wholly owned subsidiaries. All intercompany
balances and transactions have been eliminated.

Reclassifications

Certain financia statement reclassifications have been made to previously reported amounts to conform to the current year's
presentation.

Segment I nformation

Prior to December 1, 2009, the Company operated under two reportable segments, the Audio Communications Group (“ACG”)
and the Audio Entertainment Group (“AEG”). Asset forth in Note 4, Discontinued Operations, the Company completed the sale
of Altec Lansing, its AEG segment, effective December 1, 2009, and, therefore, it is no longer included in continuing operations
and the Company operates as one segment. Accordingly, the Company has classified the AEG operating results, including the
loss on sale of AEG, as discontinued operations in the Consolidated statement of operations for all periods presented.

Fiscal Year

The Company’sfiscal year ends on the Saturday closest to the last day of March. Fiscal 2011 ended on April 2, 2011 and consists
of 52 weeks, fiscal 2010 ended on April 3, 2010 and consists of 53 weeks, and fiscal 2009 ended on March 28, 2009 and consists
of 52 weeks. For purposes of presentation, the Company has indicated its accounting fiscal year as ending on March 31.

Financial | nstruments

The carrying values of certain of the Company’sfinancial instruments, including cash, cash equivalents, short-term available-for-
sale investments, accounts receivable, and accounts payable approximate fair value due to their short maturities.

Cash and Cash Equivalents

All highly liquid investments with remaining maturities of three months or less at the date of purchase are classified as cash
equivalents.
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I nvestments

The goals of the Company's investment policy, in order of priority, are preservation of capital, maintenance of liquidity and
maximization of after-tax investment income. Investments are limited to investment grade securities with limitations by policy
on the percent of thetotal portfolio invested in any oneissue. All of the Company'sinvestments are held in its name at alimited
number of major financial institutions. Short-term investments have aremaining maturity of greater than three months at the date
of purchase and an effective maturity of less than one year and long-term investments have effective maturities greater than one
year or the Company does not currently have the ability to liquidate the investment.

Investments are carried at fair value based upon quoted market prices at the end of the reporting period where available. As of
March 31, 2011, al investments were classified as available-for-sale with unrealized gains and losses recorded as a separate
component of Accumulated other comprehensive income in Stockholders’ equity. The specific identification method is used to
determine the cost of securities disposed of, with realized gains and losses reflected in Interest and other income (expense), net.

The Company reviews its investments for impairment on a quarterly basis. For investments with an unrealized loss, the factors
considered in the review include the credit quality of theissuer, the duration that the fair value has been less than the adjusted cost
basis, severity of impairment, reason for the decline in value and potential recovery period, the financial condition and near-term
prospects of theinvestees, and whether the Company would berequired to sell aninvestment dueto liquidity or contractual reasons
before its anticipated recovery. (See Note 5)

Derivatives

The Company accounts for its derivative instruments as either assets or liabilities and carriesthem at fair value. The accounting
for changes in the fair value of a derivative depends on the intended use of the derivative and the resulting designation. For
derivative instruments designated as afair value hedge, the gain or lossis recognized in earningsin the period of change together
with the offsetting loss or gain on the hedged item attributed to the risk being hedged. For aderivative instrument designated as
a cash flow hedge, the effective portion of the derivative'sgain or lossisinitialy reported as a component of Accumulated other
comprehensive income in Stockholders' equity and subsequently reclassified into earnings when the hedged exposure affects
earnings. The ineffective portion of the gain or loss is reported in earnings immediately. For derivative instruments that are not
designated as accounting hedges, changes in fair value are recognized in earnings in the period of change. The Company does
not hold or issue derivative financial instruments for speculative trading purposes. Plantronics enters into derivatives only with
counterparties that are among the largest United States ("U.S.") banks, ranked by assets, in order to minimize its credit risk and
to date, no such counterparty has failed to meet its financial obligations under such contracts. (See Note 14)

Provision for Doubtful Accounts

The Company maintains a provision for doubtful accounts for estimated losses resulting from the inability of its customers to
makerequired payments. Plantronicsregularly performscredit eval uationsof itsnew and existing customers’ financial conditions
and considers factors such as historical experience, credit quality, age of the accounts receivable balances, and geographic or
country-specific risks and economic conditions that may affect a customer’ s ability to pay. The provision for doubtful accounts
isreviewed quarterly and adjusted, if necessary, based on management’ sassessment of acustomer’ sability to pay. If thefinancial
condition of customers should deteriorate, additional provisions may be required which could have an adverseimpact on operating
expenses.

I nventory and Related Reserves

Inventories are valued at the lower of cost or market. Cost is computed using standard cost, which approximates actual cost, on
afirst-in, first-out basis. Costs such asidle facility expense, double freight, and re-handling costs are accounted for as current-
period charges. Fixed production overhead is allocated to the costs of conversion based on the normal capacity of the production
facilities. All shipping and handling costs incurred in connection with the sale of products are included in the Cost of revenues.

The Company's products require long-lead time parts avail able from alimited number of vendors and occasionally, last-time buys
of raw materials for products with long lifecycles. The effects of demand variability, long-lead times and last-time buys have
historically contributed to inventory write-downs. The Company's demand forecast considers projected future shipments, market
conditions, inventory on hand, purchase commitments, product development plans and product life expectancy, inventory on
consignment and other competitive factors. If the demand forecast is greater than actual demand and the Company believesit can
no longer sell the inventory above cost or at all, management writes that inventory down to market value or writes-off the excess
or obsolete inventory. The Company routinely reviews inventory for usage potential, including fulfillment of customer warranty
obligations and spare part requirements; however, failure to accurately forecast demand or manage the supply chain accordingly
could result in the write down of additional inventory which would negatively impact the Company's gross profit.
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Once inventory is written down, subsequent changes in facts and circumstances do not result in restoration to the original cost
basis or an increase in the new, lower-cost basis.

Product Warranty Obligations

The Company provides for product warranties in accordance with the underlying contractual terms given to the customer or end
user of the product. The contractual terms vary depending upon the geographic region in which the customer islocated, the type
of product sold, and other conditions, which affect or limit the customer’ srightsto return product under warranty. Where specific
warranty return rights are given to customers, management accrues for the estimated cost of those warranties at the time revenue
isrecognized. Generally, warrantiesstart at the delivery date to the customer or end user and continuefor oneor two years. Where
specific warranty return rights are not given to the customers but where the customers are granted limited rights of return or
discountsin lieu of warranty, management records theserights of return or discounts as adjustmentsto revenue. Factorsthat affect
the warranty obligation include sales terms, which obligate the Company to provide warranty, product failure rates, estimated
return rates, material usage, and service delivery costsincurred in correcting product failures. Management assesses the adequacy
of the recorded warranty obligation quarterly and makes adjustments to the obligation based on the actual experience and changes
in estimated future return rates. If the Company’s estimates are less than the actual costs of providing warranty related services,
the Company could be required to record additional warranty reserves, which would have a negative impact on its gross profit.

Goodwill and I ntangibles

Goodwill and intangible assets with indefinite lives are not amortized. At least annually, in the fourth quarter of each fiscal year
or morefrequently if indicators of impairment exist, management performsareview to determineif the carrying values of goodwill
and indefinite lived intangible assets are impaired.

Goodwill hasbeen measured asthe excessof the cost of acquisition over theamount assigned to tangibleandidentifiableintangible
assets acquired less liabilities assumed. The identification and measurement of goodwill impairment involves the estimation of
fair value at the Company’s reporting unit level. The Company determines its reporting units by assessing whether discrete
financial information is available and if segment management regularly reviews the results of that component. Such impairment
tests for goodwill include comparing the fair value of the reporting unit with its carrying value, including goodwill. The estimate
of the fair value of the reporting unit is based on the best information available as of the date of the assessment which primarily
incorporate management assumptions about expected future cash flows, discount rates, overall market growth and the reporting
unit’s percentage of that market and growth rates in terminal values, estimated costs and other factors, which utilize historical
data, internal estimates, and, in somecases, outside data. If thecarrying value of the reporting unit exceeds management’ sestimate
of fair value, goodwill may become impaired, and the Company may be required to record an impairment charge, which would
negatively impact its operating results. (See Note 8)

The fair value measurement of purchased intangible assets with indefinite livesinvolves the estimation of the fair value whichis
based on management assumptions about expected future cash flows, discount rates, growth rates, estimated costsand other factors
which utilize historical data, internal estimates, and, in some cases, outside data. If the carrying value of the indefinite lived
intangible asset exceeds management’ s estimate of fair value, the asset may become impaired, and the Company may be required
to record an impairment charge which would negatively impact its operating results.

Purchased intangible assets with finite lives are amortized using the straight-line method over the estimated economic lives of the
assets. Long-lived assets, including intangible assets, are reviewed for impairment whenever events or changesin circumstances
indicate that the carrying amount of such assets may not be recoverable. Such conditions may include an economic downturn or
achange in the assessment of future operations. Determination of recoverability is based on an estimate of undiscounted future
cash flows resulting from the use of the asset and its eventual disposition. Measurement of an impairment loss for long-lived
assets that management expects to hold and use is based on the amount that the carrying value of the asset exceeds its fair
value. Long-lived assets to be disposed of are reported at the lower of carrying amount or fair value less costs to sell. When
testing long-lived assets for recoverability, the Company also reviews depreciation and/or amortization estimates and methods to
assess Whether the assets remaining useful lives are still appropriate or should be revised. (See Note 9)

Property, Plant and Equipment

Property, plant and equipment are stated at cost less accumulated depreciation and amortization. Depreciation is principally
calculated using the straight-line method over the estimated useful lives of the respective assets, which range from five to thirty
years. Amortization of leasehold improvementsiscomputed using the strai ght-line method over the shorter of the estimated useful
lives of the assets or the remaining lease term. Costs associated with internal -use software are recorded in accordance with the
Intangibles - Goodwill and Other Topic of the Accounting Standards Codification ("ASC"). Capitalized software costs are
amortized on a straight-line basis over the estimated useful life.
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Revenue Recognition

The Company'srevenueisderived primarily from the sal e of headsets, tel ephone headset systems and accessoriesfor the business
and consumer markets. The Company recognizes revenue when all four revenue recognition criteria have been met: persuasive
evidence of an arrangement exists, delivery of the product or service has occurred, the sales price is fixed or determinable and
collection is reasonably assured. These criteria are usually met at the time of product shipment; however, the Company defers
revenue when any significant obligations remain. Customer purchase orders and/or contracts are generally used to determine the
existenceof anarrangement. Product isconsidered delivered onceit hasbeen shipped andtitleand risk of losshave beentransferred
to the customer. The Company assesses whether apriceisfixed or determinable based upon the selling terms associated with the
transaction and whether the sales priceissubject to refund or adjustment. The Company assessescoll ectibility based onacustomer's
credit quality aswell as subjective factors and trendsincluding historical experience, the age of any existing accounts receivable
balances, and geographic or country-specific risks and economic conditions that may affect a customer's ability to pay.

In October 2009, the Financial Accounting Standards Board (FASB) amended the accounting standards for revenue recognition
to remove from the scope of industry-specific software revenue recognition guidance, tangible products containing software
components and non-software components that function together to deliver the product's essential functionality. In October 2009,
the FASB also amended the accounting standards for multiple-deliverable revenue arrangements to:

i. provide updated guidance on whether multiple deliverables exist, how the deliverables in an arrangement should be
separated, and how the consideration should be allocated;

ii. reguirean entity to allocate revenue in an arrangement using estimated selling prices ("ESP") of deliverablesif avendor
does not have vendor-specific objective evidence of selling price ("VSOE") or third-party evidence of selling price
("TPE"); and

iii. eliminate the use of the residual method and require an entity to allocate revenue using the rel ative selling price method.

The Company elected to early adopt this accounting guidance at the beginning of our first quarter of fiscal 2011 on a prospective
basis for applicable transactions originating or materially modified after April 3, 2010. Implementation of these Accounting
Standards Updates ("ASUSs") did not have amaterial impact on reported net revenues as compared to net revenues under previous
guidance as the Company does not typically enter into multiple-element arrangements. In addition, the new guidance did not
changetheunitsof accounting within sal esarrangementsand theelimination of theresidual methodfor theall ocation of arrangement
consideration had no material impact on the amount and timing of reported net revenues.

For multiple-element arrangements, the Company all ocates revenue to each element based upon the relative selling price of each
deliverable. When applying the relative selling price method, we determine the selling price for each deliverable using V SOE of
selling price, if it exists, or TPE of selling price. If neither VSOE nor TPE of selling price exist for a deliverable, the Company
uses its best estimate of selling price for that deliverable. Revenue allocated to each element is then recognized when the other
revenue recognition criteria are met for each element. The Company regularly reviewsits basis for establishing V SOE, TPE and
ESP. The Company does not expect a material impact in the near term from changes in VSOE, TPE or ESP.

Product Returns

The Company records reductions to revenue for expected future product returns based on historical return rates and other
relevant factors such as assumptions regarding the rate of sell-through to end users from our various channels based on
historical sell-through rates. Such estimates may need to be revised and could have an adverseimpact on revenuesif product
livesvary significantly from management estimates, aparticul ar sales channel experiencesahigher than estimated return rate,
or sell-through rates are slower causing inventory build-up.

Customer Programs

The Company records reductions to revenue for estimated commitments related to cooperative advertising, marketing
development funds, volumerebates and special pricing programs. These estimated commitmentsare based on actual expenses
incurred during the period, estimatesfor what isdueto resellersfor estimated creditsearned during the period , any adjustments
for credits based on actua activity, and estimates for any increased promotional programs or decreased pricing on inventory
inthechannel. If theactual payments exceed management'sestimates, thiscould result in an adverseimpact on the Company's
revenues.

Advertising Costs

The Company expenses all advertising costs as incurred. Consolidated advertising expense included in both continuing and
discontinued operations for the years ended March 31, 2011, 2010 and 2009 was $2.4 million, $4.6 million and $6.9 million,
respectively.
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Income Taxes

The Company is subject to income taxes both in the U.S. as well asin several foreign jurisdictions. The Company must make
certain estimates and judgments in determining income tax expense for its financial statements. These estimates occur in the
calculation of tax benefits and deductions, tax credits, and tax assets and liabilities which are generated from differencesin the
timing of when items are recognized for book purposes and when they are recognized for tax purposes.

The impact of an uncertain income tax position on income tax expense must be recognized at the largest amount that is more-
likely-than-not to be sustained. Anuncertainincometax position will not be recognized unlessit hasagreater than 50% likelihood
of being sustained. The Company continues to follow the practice of recognizing interest and penalties related to income tax
matters as a part of the provision for income taxes.

The Company accounts for income taxes under an asset and liability approach that requires the expected future tax consequences
of temporary differences between book and tax bases of assets and liabilities to be recognized as deferred tax assets and
liabilities. Valuation allowances are established to reduce deferred tax assets when, based on available objective evidence, it is
more likely than not that the benefit of such assets will not be realized. (See Note 16)

Earnings (Loss) Per Share

Basic earnings (loss) per share is computed by dividing the net income (loss) for the period by the weighted average number of
common shares outstanding during the period, less common stock subject to repurchase. Diluted earnings per share is computed
by dividing the netincome (loss) for the period by the wei ghted average number of shares of common stock and potentially dilutive
common stock outstanding during the period. Potentially dilutive common shares include shares issuable upon the exercise of
outstanding stock options, the vesting of awards of restricted stock and the estimated shares to be purchased under the Company’s
employee stock purchase plan, which arereflected in diluted earnings per share by application of thetreasury stock method. Under
the treasury stock method, the amount that the employee must pay for exercising stock options, the amount of stock-based
compensation cost for future services that the Company has not yet recognized, and the amount of tax benefit that would be
recorded in additional paid-in capital upon exercise are assumed to be used to repurchase shares. (See Note 17)

Comprehensive Income (Loss)

Comprehensive income (loss) consists of two components, net income (loss) and other comprehensive income (expense). Other
comprehensive income (loss) refers to income, expenses, gains, and losses that under U.S. GAAP are recorded as an element of
stockholders' equity but are excluded from net income (loss). Accumulated other comprehensive income, as presented in the
accompanying consolidated balance sheets, consists of foreign currency translation adjustments, unrealized gains and losses on
derivatives designated as cash flow hedges, net of tax, and unrealized gains and losses related to the Company’ sinvestments, net
of tax.

Foreign Operations and Currency Translation

The functional currency of the Company’sforeign sales and marketing offices, except as noted in the following paragraph, isthe
local currency of the respective operations. For these foreign operations, the Company trandates assets and liabilities into U.S.
dollars using the period-end exchange rates in effect as of the balance sheet date and trandlates revenues and expenses using the
average monthly exchange rates. The resulting cumulative trandation adjustments are included in Accumulated other
comprehensive income, a separate component of Stockholders' equity in the accompanying consolidated balance sheets.

Thefunctional currency of the Company’s European finance, sales and logistics headquarters in the Netherlands, sales office and
warehouse in Japan, manufacturing facilitiesin Tijuana, Mexico and logistic and research and development facilitiesin China, is
theU.S. Dollar. Fortheseforeign operations, assetsand liabilitiesdenominatedinforeign currenciesarere-measured at the period-
end or historical rates, as appropriate. Revenues and expenses are re-measured at average monthly rates which the Company
believestobeafair approximation of actual rates. Currency transaction gainsandlossesarerecognizedin current operations. (See
Note 14)

Stock-Based Compensation Expense
The Company applies the provisions of the Compensation — Stock Compensation Topic of the FASB ASC which requires the

measurement and recognition of compensation expensefor all share-based payment awards made to empl oyees and non-employee
directors based on estimated fair values. (See Note 12)
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Treasury Shares

From time to time, the Company repurchases shares of its common stock in the open market in accordance with repurchase plans
approved by the Board of Directors. The cost of reacquired shares of treasury stock which are returned to the status of authorized
but unissued shares are recorded as a deduction to both Retained earnings and Treasury stock. (See Note 12)

Concentration of Risk

Financial instruments that potentially subject the Company to concentrations of credit risk consist primarily of cash equivalents,
short-term and long-term investments, and trade receivables.

Plantronics’ investment policies for cash limit investments to those that are low risk and also limit the amount of credit exposure
to any one issuer and restrict placement of these investments to issuers evaluated as creditworthy. As of March 31, 2011, the
Company'sinvestmentswere composed of U.S. Treasury Bills, Government Agency Securities, Commercial Paper, U.S. Corporate
Bonds and Certificates of Deposit ("CDs"). Asof March 31, 2010, the Company’ s short-term investments consisted of Auction
Rate Securities ("ARS") which were sold at par value at the end of June 2010.

Concentrations of credit risk with respect to trade receivables are generally limited due to the large number of customers that
comprise the Company’s customer base and their dispersion across different geographies and markets. Plantronics performs
ongoing credit evaluations of its customers financial condition and generally requires no collateral from its customers. The
Company maintains a provision for doubtful accounts based upon expected collectibility of all accounts receivable.

Certain inventory components that meet the Company’ s requirements are available only from alimited number of suppliers. The
rapid rate of technological change and the necessity of devel oping and manufacturing products with short lifecycles may intensify
theserisks. Theinability to obtain componentsasrequired, or to devel op alternative sources, asrequired in the future, could result
in delays or reductions in product shipments, which in turn could have a material adverse effect on the Company’s business,
financial condition, results of operations and cash flows.

3. RECENT ACCOUNTING PRONOUNCEMENTS
Recently Adopted Pronouncements

In October 2009, the Financial Accounting StandardsBoard (“FASB”)issued A ccounting Standards Update (“ASU”) No. 2009-13,
Revenue Recognition (Topic 605)-Multiple Deliverable Revenue Arrangements (“ASU 2009-13"). ASU 2009-13 eliminates the
residual method of allocation and requiresthe relative selling price method when allocating deliverables of amultiple-deliverable
revenue arrangement. The determination of the selling price for each deliverable requires the use of a hierarchy designed to
maximize the use of available objective evidence including VSOE, TPE, or ESP.

In October 2009, the FASB also issued ASU No. 2009-14, Software (Topic 985)-Certain Revenue Arrangements That Include
SoftwareElements (“ ASU 2009-14"). ASU 2009-14 excludestangibl e products contai ning software and non-software components
that function together to deliver the product's essential functionality, from the scope of ASC 605-985, Software-Revenue
Recognition.

ASU 2009-13 and ASU 2009-14 are effective prospectively for revenue arrangements entered into or materially modified infiscal
years beginning on or after June 15, 2010, and must be adopted in the same period using the same transition method. |f adoption
is elected in aperiod other than the beginning of afiscal year, the amendments in these standards must be applied retrospectively
to the beginning of the fiscal year. Full retrospective application of these amendments to prior fiscal years is optional. We
implemented both ASU 2009-13 and ASU 2009-14 in the second quarter of fiscal 2011 with retrospective application to the
beginning of fiscal 2011 for transactions that were initiated or materially modified during fiscal 2011. Implementation of these
ASUsdid not have amaterial impact on reported net revenues as compared to net revenues under previous guidance as we do not
typicaly enter into multiple element arrangements. In addition, the new guidance did not change the units of accounting within
sales arrangements and the elimination of the residual method for the alocation of arrangement consideration had no material
impact on the amount and timing of reported net revenues. Wedo not believe that the effect of adopting these standards will have
amateria impact on future financial periods.
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Recently Issued Pronouncements

In May 2011, the FASB issued ASU 2011-04, Amendments to Achieve Common Fair Value Measurement and Disclosure
Requirementsin U.S GAAP and IFRSs ("ASU 2011-04"), which amends ASC 820, Fair ValueMeasurement. ASU 2011-04 does
not extend the use of fair value accounting, but provides guidance on how it should be applied where its use is already required
or permitted by other standards within U.S. GAAP or International Financial Reporting Standards (“IFRSs’). ASU 2011-14
changesthewording used to describe many requirementsin U.S. GAAPfor for measuring fair value and for disclosing information
about fair value measurements. Additionally, ASU 2011-14 clarifiesthe FASB'sintent about the application of existing fair value
measurements.  ASU 2011-04 is effective for interim and annual periods beginning after December 15, 2011 and is applied
prospectively; therefore, the Company will adopt ASU 2011-04 initsfourth quarter of fiscal 2012. The Company does not expect
the adoption of ASU 2011-04 to have a material impact on its consolidated financial statements.

4. DISCONTINUED OPERATIONS

The Company entered into an Asset Purchase Agreement on October 2, 2009, a First Amendment to the Asset Purchase Agreement
on November 30, 2009, a Side L etter to the Asset Purchase Agreement on January 8, 2010, and a second Side L etter to the Asset
Purchase Agreement on February 15, 2010 (collectively, the“*APA”) to sell Altec Lansing, its AEG segment ("AEG"), which was
completed effective December 1, 2009. AEG was engaged in the desigh, manufacture, sales and marketing of audio solutions
andrelatedtechnologies. All of therevenuesinthe AEG segment werederivedfromsalesof AltecLansing products. All operations
of AEG have been classified as discontinued operations in the Consolidated statement of operations for all periods presented.

Pursuant to the APA ,the Company received approximately $11.1 million upon closing of thetransaction. |naddition, the Company
originally recorded $5.1 million in contingent escrow assets, which consisted primarily of amountsfor (1) potential customer short
payments on accountsreceivablefor salesrelated reservesthat were sold to the Purchaser, (2) potential indemnification obligations,
and (3) potentia adjustments related to the final valuation of net assets sold in comparison to the target net asset value. In the
fourth quarter of fiscal 2010, the Company received $2.1 million of the escrow and released $1.4 million of the escrow for potential
customer short payments as thiswas not utilized. Inthethird quarter of fiscal 2011, the Company received the remaining escrow
amounts totaling $1.6 million.

Under the terms of the APA, the Company sold the following net assets, valued at their book value (in thousands):

Inventory, net $ 17,702
Sales related reserves included in Accounts receivable, net (4,724)
Property, plant and equipment, net 1,012
Warranty obligation accrual (383)
Accrual for inventory claims at manufacturers (657)
Adjustment for final assets transferred (1,893)

Total net assets sold $ 11,057

The Company retained all existing AEG related accounts receivable, accounts payable and certain other liabilities as of the close
date.

The Company recorded a loss of $0.6 million in fiscal 2010 on the sale of Altec Lansing which was calculated as follows (in
thousands):

Proceeds received upon close $ 11,075
Escrow payments received to date 2,065
Remaining escrow payments to be received (subsequently received in fiscal 2011) 1,625
Payment to purchaser for adjustment for final value of net assets under APA (3,956)

Total estimated proceeds 10,809
Book value of net assets sold (11,057)
Costsincurred upon closing (363)

Loss on sale of AEG $ (611)
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There was no income or loss from discontinued operations for the year ended March 31, 2011. The results from discontinued
operations for the years ended March 31, 2010 and 2009 were as follows:

(in thousands) YearsEnded March 31,
2010 2009

Net revenues $ 64,916 $ 91,029
Cost of revenues (53,127) (86,932)
Operating expenses (16,433) (28,144)
Impairment of goodwill and long-lived assets (25,194) (117,464)
Restructuring and other related charges (29 (1,122)
Losson sale of AEG (611) —
L oss from operations of discontinued AEG segment (including loss on sale of AEG) (30,468) (142,633)
Tax benefit from discontinued operations (11,393) (32,392)
Loss on discontinued operations, net of tax $ (19,075) $ (110,241)

5. CASH, CASH EQUIVALENTSAND INVESTMENTS

The following table presents the Company's cash, cash equivalents and investments as of March 31, 2011 and 2010:

(in thousands) March 31, 2011 March 31, 2010
Gross Gross Gross Gross
Amortized Unrealized Unrealized Fair Amortized Unrealized Unrealized Fair
Cost Gains L osses Value Cost Gains L osses Value

Cash and cash equivalents:

Cash $ 136,804 $ — % — $136,804 $ 69918 $ — % — $ 69,918

Cash equivalents 147,573 1 (3 147,571 280,043 — — 280,043
Total Cash and cash
equivalents $ 284377 $ 1% (3) $284,375 $ 349,961 $ — % —  $349,961

Short-term investments:

U.S. Treasury Billsand
Government Agency
Securities $ 98845 $ 17 % (1) $98861 $ — % — 3 — $ —

Commercial Paper, U.S.

Corporate Bonds and

Certificates of Deposit

("CDs") 46,703 18 @) 46,720 — — — —

Auction Rate Securities — — — — 19,231 — — 19,231
Total Short-term investments $ 145548 $ 35 $ (2) $145581 $ 19231 $ — $ — $ 19,231

Long-term investments:
U.S. Treasury Billsand

Government Agency

Securities $ 17387 $ 4 $ — $17391 $ — 3 — $ — $ —

U.S. Corporate Bonds and

CDs 21,965 11 (35) 21,941 — — — —
Total Long-terminvestments $ 39,352 $ 5 $ (35) $39332 $ — 3 — $ — $ —

Total cash, cash equivalents
and investments $ 469277 $ 51 $ (40) $469,288 $ 369,192 $ — % —  $369,192

As of March 31, 2011, the Company's investments are classified as available-for-sale securities. As of March 31, 2010, the
Company's short-term investments consisted of auction rate securities (“ARS"), classified as trading securities and the Company
had no long-term investments.

The Company reviewsitsinvestmentsfor impairment quarterly. Based onitsreview, the Company did not identify any investments
that were other-than-temporarily impaired during the years ended March 31, 2011 and 2010.
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Thefollowing table summarizes the amortized cost and fair value of the Company's cash equivalents, short-term investments and

long-term investments, classified by effective maturity as of March 31, 2011 and 2010:

(in thousands) March 31, 2011 March 31, 2010
Amortized Amortized
Cost Fair Value Cost Fair Value

Duein 1 year or less $ 293,121 $ 293,152 $ 299,274 $ 299,274
Duein 1to5 years 39,352 39,332 — —

Tota $ 332,473 $ 332,484 $ 299,274 % 299,274

6. FAIRVALUE MEASUREMENTS

The following table represents the Company's fair value hierarchy for its financial assetsand liabilities as of March 31, 2011 and

2010:
March 31, 2011 (in thousands) Level 1 Level 2 Level 3 Total
Cash $ 136,804 $ — $ — $ 136,804
U.S. Treasury Bills, Government Agency Securities and Money
Market Accounts 192,703 43,543 — 236,246
Commercial Paper, U.S. Corporate Bonds and CDs — 96,238 — 96,238
Derivative assets — 360 — 360
Total assets measured at fair value $ 320507 $ 140,141 $ — $ 469,648
Derivative liabilities $ 600 $ 4174 $ — $ 4,774
March 31, 2010 (in thousands) Level 1 Level 2 Level 3 Total
Cash $ 69918 $ — $ — $ 69,918
U.S. Treasury Billsand Money Market Accounts 280,043 — — 280,043
Derivative assets 232 2,845 — 3,077
Auction rate securities - trading securities — — 19,231 19,231
Derivative - UBS Rights Agreement — — 3,985 3,985
Total assets measured at fair value $ 350,193 $ 2845 $ 23216 $ 376,254
Derivative liabilities $ 29 $ 74 $ — $ 103

Level 1financial assetsconsist of cash, money market funds, U.S. Treasury Bills, and derivativeforeign currency forward contracts
that are traded in an active market with sufficient volume and frequency of transactions. Level 1 financia liabilities consist of
derivative contracts that have closed but have not settled. The fair value of Level 1 financia instruments is measured based on

the quoted market price of identical securities.

Level 2 financial assets and liabilities consist of Government Agency Securities, Commercial Paper, U.S. Corporate Bonds, CDs,
and derivative foreign currency call and put option contracts. Fair value is determined using inputs that are observable, either
directly or indirectly, such asquoted market pricesfor similar assetsor liabilities; quoted pricesin marketswith insufficient volume
or infrequent transactions (less active markets); or model-derived valuations, such asthe Black Scholesvaluation model, in which
al significant inputs are observable or can be derived principally from or corroborated with observable market data covering
substantially thefull term of the assetsor liabilities. During theyear ended March 31, 2011, the Company did not haveany transfers

between Level 1 and Level 2 fair value instruments.
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The Company had no Level 3 financial assets or liahilities as of March 31, 2011. Level 3 financial assets as of March 31, 2010
consisted of ARS, composed primarily of interest bearing state sponsored student |oan revenue bonds guaranteed by the Department
of Education. The Company exercised its option under the UBS Rights Agreement and sold all of the remaining ARSto UBS at
par value in June 2010.

The following table provides a summary of changesin fair value of the Company's Level 3 financial assets for fiscal 2011 and
2010:

Year ended March 31,

(in thousands) 2011 2010

Balance at beginning of period $ 23216 $ 28,060
Unrealized gain on ARS included in Interest and other income (expense), net 34 68
Proceeds from sales of ARS (23,250) (4,750)
Distributions received from Reserve Primary Fund — (162)

Balance at end of period $ — $ 23216

7. DETAILSOF CERTAIN BALANCE SHEET ACCOUNTS

Accountsreceivable, net:

March 31,
(in thousands) 2011 2010
Accounts receivable $ 125137 $ 118,199
Provisions for returns (10,437) (13,812)
Provisions for promotions, rebates and other (10,460) (13,780)
Provisions for doubtful accounts and sales allowances (951) (2,279)
Accounts receivable, net $ 103289 $ 88,328
I nventory, net:
March 31,
(in thousands) 2011 2010
Purchased parts $ 15315 $ 13,287
Work in process 2,558 2,791
Finished goods 38,600 54,440
Inventory, net $ 56473 $ 70,518

If forecasted revenue and gross margin rates are not achieved, it is possible that the Company may have increased requirements
for inventory provisions.

Assets held for sale:
March 31,
(in thousands) 2011 2010
Land rights $ — $ 514
Buildings and improvements — 8,227
Machinery and equipment — 120
Assets held for sale $ — $ 8,861

In the fourth quarter of fiscal 2009, the Company decided to close its Suzhou, China manufacturing operations and outsource the
manufacturing of its Bluetooth products to an existing supplier in China. 1n July 2009, the Company stopped all manufacturing
processes in the Suzhou location. Asaresult, the building and related fixed assets were transferred, at the lower of their carrying
value or fair value less the costs to sell, to Assets held for sale in the Consolidated balance sheet. The fair value of the building
was based on a current appraisal value adjusted for expected selling costs. The assets held for sale were measured at fair value
using unobservable inputs and, therefore, were aLevel 3 fair value measure.
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In July 2010, the Company entered into a binding contract for the sale of the building and related assets, which approximated the
carrying value of the Assets held for sale. During the third quarter of fiscal 2011, the Company sold the Assets held for sale
resulting in anet gain of $0.4 million which isrecorded in Restructuring and other related chargesin the Consolidated statements
of operations for the year ended March 31, 2011. Asof March 31, 2011, the Company had no remaining Assets held for sale.

Property, plant and equipment, net:

March 31,

(in thousands) 2011 2010
Land $ 5867 $ 5,867
Buildings and improvements (useful life: 7-30 years) 55,256 54,437
Machinery and equipment (useful life: 5-10 years) 87,001 89,505
Software (useful life: 5 years) 27,096 25,642
Construction in progress 8,556 836
183,776 176,287
Accumulated depreciation and amortization (113,154) (110,587)
Property, plant and equipment, net $ 70622 $ 65700

Consolidated depreciation and amortization expense, including both continuing and discontinued operations, for fiscal 2011, 2010
and 2009 was $13.7 million, $16.4 million and $19.6 million, respectively. In addition, the Company incurred $5.2 million of
accelerated depreciation in fiscal 2010 related to Assets held for Sale on its Suzhou China facilities which was included in
Restructuring and other related charges on the Consolidated statement of earnings.

Unamortized capitalized software costs were $7.4 million and $7.3 million at March 31, 2011 and 2010, respectively. The
consolidated amounts amortized to expense in both continuing and discontinued operations were $3.1 million, $3.0 million, and
$3.1 millionin fiscal 2011, 2010 and 2009, respectively.

Accrued liabilities:

March 31,
(in thousands) 2011 2010
Employee compensation and benefits $ 27478 $ 21,987
Warranty accrual 11,016 11,006
Accrued advertising and sales and marketing 2,873 3,036
Accrued other 18,240 9,808
Accrued ligbilities $ 59607 $ 45837

Changes in the warranty obligation, which are included as a component of Accrued liabilitiesin the Consolidated balance
sheets, are asfollows:

Year ended March 31,

(in thousands) 2011 2010

Warranty obligation at beginning of period $ 11006 $ 12424
Warranty provision relating to products shipped during the year 14,769 14,482
Deductions for warranty claims processed (14,759) (15,517)
Warranty provision transferred with sale of AEG — (383)

Warranty obligation at end of period $ 11016 $ 11,006

8. GOODWILL

The Company has reported goodwill of $14.0 million as of March 31, 2011 and 2010 and there were no changes in the carrying
value during the fiscal years then ended.

Infiscal 2011 and 2010, for purposes of the annual goodwill impairment test, the Company determined there to be no reporting
units below its operating segment; therefore, the annual goodwill impairment analysis was performed at the segment level in both
of these years.
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In the fourth quarter of fiscal 2011, the Company performed the annual impairment test of itsgoodwill. The Company determined
that its assets and liabilities did not change significantly from the most recent fair value determination, which was performed in
thefourth quarter of fiscal 2010 and isdescribed bel ow; themost recent fair val ue determination resulted in an amount that exceeded
the carrying amount of the Company by a substantial margin; and, based on an analysis of events that have occurred and
circumstancesthat have changed sincethefourth quarter of fiscal 2010, thelikelihood that acurrent fair val ue determination would
be less than the current carrying amount of the Company isremote. Asaresult of this determination, the Company concluded it
was appropriate to carry forward the fair value from the most recent valuation performed in the fourth quarter of fiscal 2010 and
found no indicators of impairment of its recorded goodwill.

In the fourth quarter of fiscal 2010, the Company performed the annual impairment test of its goodwill. The fair value of the
Company was determined using an equal weighting of theincome approach and the market comparable approach. For theincome
approach, the Company made the following assumptions: the current economic downturn would recover in fiscal 2011 and 2012
followed by growth in line with industry estimated revenues. Gross margin trends were consistent with historical trends. A 3%
growth factor was used to calculate the terminal value after fiscal year 2018, consistent with the rate used in the prior year. The
discount rate was 14% reflecting the current volatility of the stock prices of public companies within the consumer electronics
industry. Forthe market comparable approach, the Company reviewed comparable companiesintheindustry. Revenuemultiples
were determined for these companies and an average multiple based on prior twelve months revenue of these companies of 0.5
was then applied to the unit revenue. A 10% control premium was added to determine the value on the marketable controlling
interest basis. Cash and short-term investments were then added back to arrive at an indicated value on a marketable, controlling
interest basis. Based onthisreview, thefair valuesubstantially exceeded thecarrying value, and, therefore, therewasnoimpairment
related to the remaining goodwill.

During the fiscal year ended March 31, 2009, the Company reported two segments; the Audio Communications Group segment
("ACG") and the AEG segment, which were a so deemed reporting units for purposes of the goodwill impairment test. The fair
value of the AEG reporting unit was determined using an equal weighting of the income approach and the underlying asset
approach. Fortheincomeapproach, the Company madethefoll owingassumptions: the current economic downturnwould continue
through fiscal 2010, followed by arecovery period in fiscal 2011 and 2012 with slightly better than historical growth, and then
growth in linewith industry normsfor each of the major product lines (Docking Audio and PC Audio). Gross margin assumptions
reflected improved margins as the revenue was estimated to grow. A 5% growth factor was used to calculate the terminal value
of the reporting unit, consistent with the rate used in the prior year. The discount rate was adjusted from 14% used in the prior
year to 15% reflecting the current volatility of the stock prices of public companies within the consumer electronicsindustry. For
the underlying asset approach, the asset and liability balances were adjusted to their fair value equivalents. The fair value of the
equity of the business was then indicated by the sum of the fair value of the assets less the fair value of the liabilities. Based on
this review, the Company determined that the goodwill related to the AEG reporting unit was impaired requiring the Company to
perform step two, in which the fair value of the AEG reporting unit was allocated to all of the assets and liabilities of the AEG
reporting unit, including any unrecognized intangible assets, to determine the implied fair value of the goodwill. Asaresult, the
Company recognized a goodwill impairment charge of $54.7 million, which is included in discontinued operations in the
Consolidated statement of operations and represented 100% of the goodwill of the Company's AEG reporting unit. Therewas no
tax benefit associated with this impairment charge. There was no impairment related to the Company's ACG reporting unit.

9. INTANGIBLES

Thefollowing tables present the carrying value of acquired intangible assets with remaining net book valuesas of March 31, 2011
and 2010:

GrossCarrying  Accumulated

Asof March 31, 2011 (in thousands) Amount Amortization  Net Amount Useful Life
Technology $ 3000 $ (2,812) $ 188 3-8 years
Customer relationships 1,705 (1,044) 661 3-8 years
OEM relationships 27 (20) 7 7 years
Tota $ 4732 $ (3,876) $ 856
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GrossCarrying  Accumulated

Asof March 31, 2010 (in thousands) Amount Amortization  Net Amount Useful Life
Technology $ 6,500 $ (4,064) $ 2,436 3-10 years
Patents 720 (660) 60 7 years
Customer relationships 1,705 (765) 940 3-8 years
OEM relationships 27 (14) 13 7 years
Total $ 8952 $ (5,503) $ 3,449

The consolidated aggregate amortization expense in both continuing and discontinued operations relating to intangible assets for
fiscal 2011, 2010 and 2009 was $2.6 million, $1.8 million and $6.2 million, respectively.

The Company reviewsitslong-lived assets for impairment whenever events or changesin circumstances indicate that the carrying
amount of such assets may not be recoverable. Determination of recoverability is based on an estimate of undiscounted future
cash flows resulting from the use of the asset. Measurement of an impairment lossfor long-lived assets that management expects
to hold and use is based on the amount that the carrying value of the asset exceeds its fair value based on the discounted future
cashflows. Whentestinglong-lived assetsfor recoverability, the Company al so reviewsdepreciation and/or amortizati on estimates
and methods to assess whether the remaining useful lives are still appropriate or should be revised.

Duringthefourth quarter of fiscal 2011, the Company finalized along-term product devel opment strategy and in doing so, evaluated
the extent to which acquired technology would be used in future products. Aspart of thisanalysis, the Company elected to abandon
certain of its acquired technology and therefore, recorded $1.4 million in accel erated amortization expense in the fourth quarter
of fiscal 2011 to reflect the revised estimate of the asset's useful life.

The Company tests its indefinite lived intangible assets for impairment by comparing the fair value of the intangible asset with
its carrying value. If the fair value is less than its carrying value, an impairment charge is recognized for the difference. As of
March 31, 2011, the Company had no indefinite lived intangibl e assets other than goodwill, whichis discussed in Note 8; however,
the Company had previously reported indefinite lived intangibl e assets for which impairment chargeswere recorded in prior years
presented in the Consolidated statements of operations and these are discussed below.

During the third quarter of fiscal 2009, the Company considered the effect of the current economic environment and determined
that sufficient indicators existed requiring it to perform an interim impairment review of the Company's two reporting segments,
ACG and AEG. Theindicators consisted primarily of (1) a decline in revenue and operating margins during the current quarter
and the projected future operating results, (2) deteriorating industry and economic trends, and (3) the decline in the Company's
stock price for a sustained period.

The Company used the income approach to test the Altec Lansing trademark and trade name for impairments in the third quarter
of fiscal 2009 with the following assumptions: the current economic downturn would continue through fiscal 2010, followed by
arecovery period in fiscal 2011 and 2012 and then growth in line with industry estimated revenues for royalties and each of the
major AEG product lines (Docking Audio and PC Audio). A 5% growth factor was used to cal culate the terminal value, consistent
with therate used in the prior year. The discount rate was adjusted from 14% to 15% reflecting the current volatility of the stock
prices of public companies within the consumer electronicsindustry. Thisresulted in a partial impairment of the Altec Lansing
trademark and trade name; therefore, the Company recognized a non-cash impairment charge of $40.5 million in the third quarter
of fiscal 2009 whichisincluded in discontinued operations on the Consolidated statement of operations. The Company recognized
adeferred tax benefit of $15.4 million associated with thisimpairment charge.

Asaresult of the declinein forecasted revenues, operating margin and cash flows related to the AEG segment, the Company also
evaluated the long-lived assets within the reporting unit. The fair value of the long-lived assets, which include intangibles and
property, plant and equipment, was determined for each individual asset and compared to the asset’srelative carrying value. This
resulted in apartial impairment of certain long-lived assets; therefore, in the third quarter of fiscal 2009, the Company recognized
anon-cash intangible asset impairment charge of $18.2 million, of which $9.1 million related to technology, $6.7 million related
to customer relationships and $2.4 million related to the inMotion trade name, and a non-cash impairment charge of $4.1 million
related to property, plant and equipment which is included in discontinued operations on the Consolidated statement of
operations. The Company recognized a deferred tax benefit of $8.5 million associated with these impairment charges.

63



Table of Contents

In the fourth quarter of fiscal 2009, the Company performed the annual impairment test of the Altec Lansing trademark and trade
name, which indicated that there was no further impairment. The assumptions used in the annual impairment review performed
during the fourth quarter of fiscal 2009 were consistent with the assumptions used in the interim impairment review in the third
quarter of fiscal 2009 as no significant changes were identified.

During the second quarter of fiscal 2010, the Company considered the effect of certain alternatives being evaluated by management
for the AEG segment during the quarter onitsintangibleassets. During the second quarter management entered into anon-binding
letter of intent to sell Altec Lansing, the Company’s AEG segment. The Company concluded that this triggered an interim
impairment review as it was now “more likely than not” that the segment would be sold; however, as the Company’s Board of
Directors had not yet approved the sale of the segment, the assetsdid not qualify for “held for sale” accounting under the Property,
Plant and Equipment Topic of the FASB ASC. The Company testsitsindefinite lived assets for impairment by comparing thefair
value of the intangible asset with its carrying value. If the fair value is less than its carrying value, an impairment charge is
recognized for the difference. The Company used the proposed purchase price of the AEG segment net assets per the non-binding
letter of intent signed during the quarter as the fair value of the segment’s net assets. This resulted in a full impairment of the
Altec Lansing trademark and trade name; therefore, the Company recognized a non-cash impairment charge of $18.6 millionin
the second quarter of fiscal 2010 and recognized a deferred tax benefit of $7.1 million associated with this impairment charge,
which isincluded in discontinued operations for the fiscal year ended March 31, 2010.

Asaresult of the proposed purchase price of the net assets of the AEG segment, the Company also evaluated the long-lived assets
within the reporting unit. The fair value of the long-lived assets, which include intangibles and property, plant and equipment,
was determined for each individual asset and compared to the asset’ s relative carrying value. Thisresulted in a full impairment
of the AEG intangibles and a partial impairment of its property, plant and equipment; therefore, in the second quarter of fiscal
2010, the Company recognized a non-cash intangible asset impairment charge of $6.6 million, of which $2.0 million related to
customer relationships, $0.4 million related to technology and $0.4 million related to the inMotion trade name, and a non-cash
impairment charge of $3.8 million related to property, plant and equipment. The Company recognized a deferred tax benefit of
$2.5 million associated with these impairment charges. The impairment charge and tax benefit is recorded in discontinued
operations for the fiscal year ended March 31, 2010.

The intangible assets that were impaired during the second quarter of fiscal 2009 were measured at their fair value using
unobservable inputs and, therefore, were Level 3 fair value measures.

The estimated future amortization expense for each fiscal year subsequent to fiscal 2011 is as follows:

Fiscal Year Ending March 31, (in thousands)
2012 $ 472
2013 280
2014 104
Thereafter —
Total estimated amortization expense $ 856

10. RESTRUCTURING AND OTHER RELATED CHARGES

The Company recorded the restructuring activities discussed below applying the guidance of either the Exit or Disposal Cost
Obligations Topic and the Compensation - Nonretirement Postempl oyment Benefits Topic of the FASB ASC.

The Company announced various restructuring activities in fiscal 2009 in an effort to reduce its cost structure in light of the
expected impact of the global economic recession on the Company's business and revenues. These actions consisted of reductions
in force throughout all of the Company's geographies along with a plan to close its manufacturing operationsin its Suzhou, China
facility dueto the decision to outsource the manufacturing of Bluetooth productsto athird party supplier in China. The Company
exited the manufacturing portion of the facility in July 2009 at which time the remaining assets were classified as Assetsheld for
sale on the Consolidated balance sheet. Approximately 1,500 employees from functions across the Company were notified of
their termination under these actions and substantially all of these employees have been terminated as of March 31, 2011.
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As aresult of these restructuring actions, the Company recorded approximately $1.9 million and $11.0 million of Restructuring
and other related charges during the years ended March 31, 2010 and 2009, respectively, consisting of severance and benefits
along with facilities and equipment charges. In addition, during the year ended March 31, 2010, the Company recorded non-cash
chargesof $5.2 million for accel erated depreci ation rel ated to the buil ding and equi pment associated with manufacturing operations
whichisincluded in Cost of revenues. Therewere no charges during the year ended March 31, 2011; however, in the third quarter
of fiscal 2011, the Company completed the sale of its Suzhou facility, which was classified as Assetsheld for sale, resulting in an
immaterial net gain which was recorded in Restructuring and other related charges.

As of March 31, 2011, the Company has recorded atotal of $17.7 million of costs related to these actions, which includes $11.2
million of severance and benefits and $6.9 million in non-cash charges related to accelerated depreciation charges, the write-off
of facilities and equipment and impairment loss on Assets held for sale, offset in part by a $0.4 million net gain on the final sale
of the Suzhou facility. All of these costs and the gain on sale were recorded in Restructuring and other related charges, with the
exception of $5.2 million of accelerated depreciation which wasrecorded in Cost of revenues. All the costsrelated to these actions
have been paid as of March 31, 2011.

11. COMMITMENTSAND CONTINGENCIES
MINIMUM FUTURE RENTAL PAYMENTS. The Company leases certain equipment and facilities under operating leases

expiring in various years through fiscal 2017. Minimum future rental payments under non-cancelable operating leases having
remaining terms in excess of one year as of March 31, 2011 are as follows:

Fiscal Year Ending March 31, (in thousands)
2012 $ 4,340
2013 3,936
2014 3431
2015 1,407
2016 711
Thereafter 87
Total minimum future rental payments $ 13,912

Total consolidated rent expense for operating leases included in both continuing and discontinued operations was approximately
$5.6 million, $6.0 million, and $6.9 million in fiscal 2011, 2010 and 2009, respectively.

EXISTENCE OF RENEWAL OPTIONS. Certain operating leases provide for renewal options for periods from one to three
years. Inthe normal course of business, operating leases are generally renewed or replaced by other leases.

INDEMNIFICATIONS. Under the terms of the Asset Purchase Agreement, dated October 2, 2009, a First Amendment to the
Asset Purchase Agreement, dated November 30, 2009, a Side L etter to the Asset Purchase Agreement, dated January 8, 2010, and
asecond Side Letter to the Asset Purchase Agreement, dated February 15, 2010 (collectively, the “ Purchase Agreement”) to sell
Altec Lansing, the Company’s AEG segment, the Company made representations and warranties to the purchaser about the
condition of AEG, including matters relating to intellectual property, employee matters and environmental laws. No
indemnification costs have been recorded as of March 31, 2011 or March 31, 2010.

OTHER GUARANTEESAND OBLIGATIONS. Asis customary in the Company’sindustry, as provided for in local law in the
U.S. and other jurisdictions, Plantronics' standard contracts provide remedies to its customers, such as defense, settlement, or
payment of judgment for intellectual property claimsrelated totheuseof itsproducts. Fromtimeto time, the Company indemnifies
customers against combinations of loss, expense, or liability arising from various trigger events relating to the sale and use of its
products and services. In addition, Plantronics also provides protection to customers against claims related to undiscovered
liahilities, additional product liability, or environmental obligations. In the Company’s experience, claims made under these
indemnifications are rare and the associated estimated fair value of the liability is not material.
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CLAIMSAND LITIGATION. Six class action lawsuits have been filed against the Company alleging that its Bluetooth headsets
may cause noise-induced hearing loss. Shannon Wars et al. vs. Plantronics, Inc. was filed on November 14, 2006 in the U.S.
District Court for the Eastern District of Texas. Lori Raines, et al. vs. Plantronics, Inc. was filed on October 20, 2006 inthe U.S.
District Court, Central District of California. Kyle Edwards, et al vs. Plantronics, Inc. was filed on October 17, 2006 in the U.S.
District Court, Middle District of Florida. Ralph Cook vs. Plantronics, Inc. was filed on February 8, 2007 in the U.S. District
Court for the Eastern District of Virginia. Randy Pierce vs. Plantronics, Inc. was filed on January 10, 2007 in the U.S. District
Court for the Eastern District of Arkansas. Bruce Schiller, et al vs. Plantronics, Inc. wasfiled on October 10, 2006 in the Superior
Court of the State of Californiain and for the County of Los Angeles. The complaints state that they do not seek damages for
persona injury to any individual. These complaints seek various remedies, including injunctive relief requiring the Company to
include certain additional warnings with its Bluetooth headsets and to redesign the headsets to limit the volume produced, or,
alternatively, to provide the user with the ability to determine the level of sound emitted from the headset. Plaintiffs also seek
unspecified general, special, and punitive damages, as well asrestitution. The federal cases have been consolidated for all pre-
trial purposesin the U.S. District Court for the Central District of Los Angeles before Judge Fischer. The California State Court
case was dismissed by the plaintiffs. The parties agreed in principleto settle their claims. The U.S. District Court for the Central
District of Los Angeles signed an order approving the final settlement of the lawsuit entitled In Re Bluetooth Headset Products
Liability Litigation brought against Plantronics, Inc., Motorola, Inc and GN Netcom, Inc. alleging that the three companiesfailed
to adequately warn consumers of the potential for long term noise induced hearing loss if they used Bluetooth headsets. The
companies contested the claims of the lawsuit but settled the lawsuit on a nationwide basis for an amount which the Company
believes is less than the cost of litigating and winning the lawsuit. On September 25, 2009, the Court signed a judgment in the
case resolving all matters except the issue of outstanding attorneys' fees, which will be split among the three defendants. On
October 22, 2009, the Court issued an order setting the class counsel’s attorneys' fees and costs and the incentive award at the
maximum amounts agreed to by the partiesin their settlement. The objectors to the settlement have filed a notice of appeal, and
theappeal isin process. The Company believesthat any lossrel ated to these proceedingswoul d not be material and have adequately
reserved for these costs in the consolidated financial statements.

In addition, the Company is presently engaged in various legal actions arising in the normal course of business. The Company
believesthat it isunlikely that any of these actionswill have a material adverse impact on its operating results; however, because
of the inherent uncertainties of litigation, the outcome of any of these actions could be unfavorable and could have a materia
adverse effect on the Company’sfinancial condition, results of operations or cash flows.

12. STOCKHOLDERS EQUITY

Accumulated Other Comprehensive Income

The components of accumulated other comprehensive income were as follows:

March 31,

(in thousands) 2011 2010
Accumulated unrealized gain (loss) on cash flow hedges, net of tax of $100 and $100,
respectively $ (3715 $ 2,705
Accumulated foreign currency trandation adjustments 5,181 3,567
Accumulated unrealized gain on investments, net of tax 7 —

Accumulated other comprehensive income $ 1473 $ 6,272
Capital Stock

In March 2002, the Company established a stock purchase rights plan under which stockholders may be entitled to purchase the
Company’sstock or stock of an acquirer of the Company at a discounted price in the event of certain effortsto acquire control of
the Company. Therights expire on the earliest of (a) April 12, 2012, or (b) the exchange or redemption of the rights pursuant to
the rights plan.

From timeto time, the Board of Directors authorizes plans under which the Company may repurchase shares of its common stock
in the open market, depending on the market conditions.

During fiscal 2009, the Company repurchased in the open market 1,007,500 shares of its common stock which were remaining
under the 1,000,000 repurchase plans each authorized by the Board of Directors on January 25, 2008 and November 10, 2008.
Thetotal cost of these repurchases was $17.8 million with an average price of $17.68 per share.

Duringfiscal 2010, the Company repurchasedintheopen market 1,935,100 sharesof itscommon stock whichwereunder repurchase
plans authorized by the Board of Directors on the following dates: November 10, 2008, November 27, 2009 and March 1, 2010
for 1,000,000 each. Thetotal cost of these repurchases was $49.7 million with an average price of $25.66 per share.
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Duringfiscal 2011, the Company repurchasedintheopenmarket 3,315,000 sharesof itscommon stock whichwereunder repurchase
plans authorized by the Board of Directors on the following dates: March 1, 2010, June 4, 2010, August 27, 2010 and March 1,
2011 for 1,000,000 each. Thetotal cost of these repurchases was $105.5 million with an average price of $31.83 per share. As
of March 31, 2011 there were 660,900 remaining shares authorized for repurchase.

On May 2, 2011, subsequent to the end of the Company's fiscal year, the Board of Directors authorized the repurchase of up to
7,000,000 shares of the Company's outstanding common stock. Aspart of thisauthorization, on May 9, 2011, the Company entered
into two separate Master Confirmation and Supplemental Confirmationswith Goldman, Sachs & Co. to repurchase an aggregate
of $100 million of the Company's common stock under an accelerated share repurchase program. (See Note 19)

Primarily through employee benefit plans, we reissued 171,730 treasury shares for proceeds of $3.8 million and 284,090 treasury
shares for proceeds of $3.6 million during the years ended March 31, 2011 and 2010, respectively.

On December 7, 2010, December 2, 2009 and January 13, 2009, the Company retired 4.0 million shares, 2.0 million shares and
16.0 million shares of treasury stock, respectively, which were returned to the status of authorized but unissued shares. These
were non-cash equity transactionsin which the cost of the reacquired shareswas recorded as areduction to both Retained earnings
and Treasury stock.

Infiscal 2011 and 2010, the Company paid quarterly cash dividends of $0.05 per share resulting in total dividends of $9.7 million
and $9.8 million, respectively. Subsequent to fiscal 2011, on May 3, 2011, the Company announced that the Board of Directors
had declared the Company’ s twenty-eighth quarterly cash dividend of $0.05 per share of the Company’s common stock, payable
on June 10, 2011 to stockholders of record on May 20, 2011.

Stock Plans

Stock options granted subsequent to September 2007 generally vest over athree-year period. Options granted from September
2004 to September 2007 generally vested over a four-year period and those options granted prior to September 2004 generally
vested over afive-year period. Restricted stock grants generally have vesting periods over three or four years, depending on the
size of the grant. The Management Equity Committee is authorized to make option and restricted stock grantsto employeeswho
are not senior executives pursuant to guidelines approved by the Compensation Committee and subject to quarterly reporting to
the Compensation Committee. The Company currently grants options and restricted stock from only the 2003 Stock Plan. The
Company settles stock option exercises and rel eases of vested restricted stock with newly issued common shares.

2003 Stock Plan

In June 2003, the Board of Directors and stockholders approved the Plantronics Inc. Parent Corporation 2003 Stock Plan (the
2003 Stock Plan™). The 2003 Stock Plan, which has aterm of 10 years (unless amended or terminated earlier by the Board of
Directors) and is due to expire in September 2013, provides for incentive stock options, nonqualified stock options, restricted
stock awards, stock appreciation rights, and restricted stock units. As of March 31, 2011, there have been 10,200,000 shares of
common stock (which number is subject to adjustment in the event of stock splits, reverse stock splits, recapitalization or certain
corporate reorganizations) cumulatively reserved since inception under the 2003 Stock Plan for issuance to employees, directors
and consultants of Plantronics.

Under the 2003 Stock Plan, all stock options may not be granted at less than 100% of the estimated fair market value of the
Company's common stock at the date of grant. Incentive stock options may not be granted at less than 100% of the estimated fair
market value of the Company's common stock at the date of grant, as determined by the Board of Directors, and the option term
may not exceed 7 years. Incentive stock optionsgranted to a10% stockholder may not be granted at | essthan 110% of the estimated
fair market value of the common stock at the date of grant and the option term may not exceed five years.

Awards of restricted stock and restricted stock units with a per share or per unit purchase price lower than 100% of fair market
value on the grant date will be counted against the total number of sharesissuable under the Plan as 2.5 shares for every 1 share
subject thereto. No participant shall receive restricted stock awards in any fiscal year having an aggregate initial value greater
than $1,000,000, and no participant shall receive restricted stock unitsin any fiscal year having an aggregate initial value greater
than $1,000,000.

At March 31, 2011, options to purchase 4,018,912 shares of common stock and unvested restricted stock of 687,884 were

outstanding, and there were 1,473,497 shares available for future grant under the 2003 Stock Plan which takes into account the
2.5 ratio for grants of restricted stock as noted above.
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1993 Stock Option Plan

In September 1993, the Board of Directors approved the Plantronics Inc. Parent Corporation 1993 Stock Option Plan (the "1993
Stock Option Plan"). Under the 1993 Stock Option Plan, there were 22,927,726 shares of common stock (which number is subject
to adjustment in the event of stock splits, reverse stock splits, recapitalization, or certain corporate reorganizations) cumulatively
reserved since inception for issuance to employees and consultants of Plantronics. The 1993 Stock Option Plan, which provided
for incentive stock options as well as nonqualified stock options to purchase shares of common stock, had a term of 10 years;
therefore, the ability to grant new options under this 1993 Stock Option Plan expired in September 2003. At March 31, 2011,
options to purchase 1,312,070 shares of common stock were outstanding under the 1993 Stock Option Plan.

Directors Stock Option Plan

In September 1993, the Board of Directors adopted a Directors' Stock Option Plan (the "Directors Option Plan") and has
cumulatively reserved since inception atotal of 300,000 shares of common stock (which number is subject to adjustment in the
event of stock splits, reverse stock splits, recapitalization or certain corporate reorganizations) for issuance to non-employee
directors of Plantronics. Theability to grant new options under the Directors Option Plan expired by itstermsin September 2003.
Non-employee directors participate in the 2003 Stock Plan. At March 31, 2011, options to purchase 24,000 shares of common
stock were outstanding under the Directors Option Plan.

Inducement Plan

In August 2005, the Board of Directors reserved 145,000 shares for the issuance of stock awardsto Altec Lansing employees (the
“Inducement Plan”). At March 31, 2011, options to purchase 5,000 shares of common stock were outstanding. All remaining
shares of common stock under the Inducement Plan are not available for future grants as the reservation of such shares was
subsequently canceled.

Employee Stock Purchase Plan (" ESPP")

On June 10, 2002, the Board of Directors of Plantronics approved the 2002 ESPP, which was approved by the stockholders on
July 17, 2002, to provide certain empl oyeeswith an opportunity to purchase Plantroni cs common stock through payroll deductions.
The plan qualifies under Section 423 of the Internal Revenue Code. Under the 2002 ESPP, which is effective through June 2012,
the purchase price of Plantronics' common stock is equal to 85% of thelesser of the fair market value closing price of Plantronics
common stock on (i) thefirst day of the offering period, or (ii) the last day of the offering period. Each offering periodisgenerally
six monthslong. There were 170,376, 281,598 and 337,538, shares issued under the 2002 ESPPin fiscal 2011, 2010 and 2009,
respectively. At March 31, 2011, there were 500,019 shares reserved for future i ssuance under the 2002 ESPP.

Stock Plan Activity
Stock Options

The following is a summary of the Company’s stock option activity during fiscal 2011:

Options Outstanding

Weighted
Weighted Average
Average Remaining

Number of Exercise  Contractual Aggregate
Shares Price Life Intrinsic Value
(in thousands) (in years) (in thousands)

Outstanding at March 31, 2010 7631 $ 25.06
Options granted 542 $ 32.86
Options exercised (2,196) $ 2281
Options forfeited or expired (617) $ 35.43
Outstanding at March 31, 2011 5360 $ 25.58 31 % 62,072
Vested or expected to vest at March 31, 2011 ~ 5265 $ 2553 31 3 61,259
Exercisable at March 31, 2011 T 4124 $ 2555 23 $ 48557
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Thetotal intrinsic values of stock options exercised during fiscal years 2011, 2010 and 2009 were $26.2 million, $9.0 million and
$2.0 million, respectively. Thetotal cash received from employees as a result of employee stock option exercises during fiscal
2011 was $50.1 million.

Restricted Stock

Thefollowing is a summary of the Company’srestricted stock award activity during fiscal 2011:

Number of Weighted Average
Shares Grant Date Fair Value
(in thousands)

Non-vested at March 31, 2010 361 $ 21.41
Granted 491 $ 33.54
Vested a37) $ 22.14
Forfeited 2n % 27.72

Non-vested at March 31, 2011 688 $ 29.52

Theweighted averagegrant-datefair value of restricted stock awardsishbased on the quoted market price of the Company'scommon
stock on the date of grant. Theweighted average grant-datefair values of restricted stock awards granted during fiscal years 2011,
2010 and 2009 were $33.54, $24.62 and $14.50, respectively. Thetotal grant-datefair values of restricted stock awardsthat vested
during fiscal years 2011, 2010 and 2009 were $3.1 million, $3.1 million and $2.5 million, respectively.

Stock-Based Compensation

The following table summarizes the amount of stock-based compensation expense included in the consolidated statements of
operations, including both continuing and discontinued operations for the periods presented:

Fiscal Year Ended March 31,

(in thousands) 2011 2010 2009
Cost of revenues $ 2202 $ 1,929 $ 2,265
Research, development and engineering 3,765 3,505 3,663
Selling, general and administrative 9,906 9,443 9,814
Stock-based compensation expense included in operating expenses 13,671 12,948 13,477
Total stock-based compensation 15,873 14,877 15,742
Income tax benefit (4,892) (4,746) (4,940)
Total stock-based compensation expense, net of tax $ 10981 $ 10,131 $ 10,802

There was no stock-based compensation included in discontinued operations for the year ended March 31, 2011. For the years
ended March 31, 2010 and 2009, stock-based compensation presented i n the tabl e aboveincludesamountsrecorded in discontinued
operations of $1.2 million and $1.0 million, respectively. Of the $1.2 million in fiscal 2010, $0.3 million related to stock option
modification charges as aresult of the sale of the AEG segment and was included in the costs incurred upon closing of the sale.

As of March 31, 2011, the total unrecognized compensation cost related to unvested stock options was $9.4 million which is
expected to be recognized over aweighted average period of 1.7 years, and the total unrecognized compensation cost related to
non-vested restricted stock awards was $13.5 million which is expected to be recognized over aweighted average period of 2.8
years.
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Valuation Assumptions

The Company estimates the fair value of stock options and ESPP shares using a Black-Scholes option valuation model. Thefair
value of the stock options and ESPP shares granted during the respective periods is estimated on the date of grant using the
following weighted average assumptions:

Employee Stock Options ESPP
Fiscal Year Ended March 31, 2011 2010 2009 2011 2010 2009
Expected volatility 45.7% 53.7% 51.6% 38.7% 49.0% 63.0%
Risk-free interest rate 1.4% 2.0% 2.9% 0.2% 0.2% 0.9%
Expected dividends 0.6% 1.0% 1.2% 0.6% 0.8% 1.6%
Expected life (in years) 4.2 4.5 4.4 0.5 0.5 0.5
Weighted-average grant date fair
value $ 1192 $ 871 % 765 $ 867 $ 722 % 4.56

The Company recognizes the grant-date fair value of stock-based compensation as compensation expense in the Consolidated
statementsof operationsusing the straight-line attribution approach over the service period for which the stock-based compensation
is expected to vest.

The expected stock price volatility for the years ended March 31, 2011, 2010 and 2009 was determined based on an equally
weighted average of historical andimplied volatility. Impliedvolatility isbased onthevolatility of the Company’spublicly traded
options on its common stock with aterm of six months or less. The Company determined that a blend of implied volatility and
historical volatility ismore reflective of market conditions and abetter indicator of expected volatility than using purely historical
volatility. Theexpectedlifewasdetermined based on historical experienceof similar awards, giving considerationtothecontractual
terms of the stock-based awards, vesting schedules and expectations of future employee behavior. The risk-free interest rate is
based on the U.S. Treasury yield curve in effect at the time of grant for periods corresponding with the expected life of the
option. The dividend yield assumption is based on our current dividend and the market price of our common stock at the date of
grant.

13. EMPLOYEE BENEFIT PLANS

The Company hasadefined contribution benefit plan under Section 401(k) of thelnternal Revenue Code, which coverssubstantially
al U.S. employees. Eligible employees may contribute pre-tax amounts to the plan via payroll withholdings, subject to certain
limitations. Under the plan, the Company matches 50% of the first 6% of employees compensation and provides a non-elective
Company contribution equal to 3% of base salary. All matching contributions are 100% vested immediately. Total Company
contributionsin fiscal 2011, 2010 and 2009 were $3.7 million, $3.7 million, and $3.9 million, respectively.

14. FOREIGN CURRENCY DERIVATIVES

The Company uses derivative instruments primarily to manage exposures to foreign currency risks. The Company’s primary
objective in holding derivatives is to reduce the volatility of earnings and cash flows associated with changes in foreign
currency. The program is not designed for trading or speculative purposes. The Company’s derivatives expose the Company to
credit risk to the extent that the counterparties may be unableto meet the terms of the agreements. The Company seeksto mitigate
such risk by limiting its counterparties to major financial institutions and by spreading the risk across several major financial
ingtitutions. 1n addition, the potential risk of loss with any one counterparty resulting from this type of credit risk is monitored
on an ongoing basis.

In accordance with Derivatives and Hedging Topic of the FASB ASC, the Company recognizes derivative instruments as either

assets or liabilities on the balance sheet at fair value. Changesin fair value (i.e., gains or losses) of the derivatives are recorded
as Net revenues or Interest and other income (expense), net or as Accumulated other comprehensive income.
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Non-Designated Hedges

The Company entersinto foreign exchange forward contracts to reduce the impact of foreign currency fluctuations on assets and
liabilities denominated in currencies other than the functional currency of the reporting entity. These foreign exchange forward
contracts are not subject to the hedge accounting provisions of the Derivatives and Hedging Topic of the FASB ASC, but are
carried at fair value with changes in the fair value recorded within Interest and other income (expense), net in the Consolidated
statements of operations in accordance with the Foreign Currency Matters Topic of the FASB ASC. Gains and losses on these
contractsareintended to offset theimpact of foreign exchange rate changes on the underlying foreign currency denominated assets
and liabilities, and therefore, do not subject the Company to material balance sheet risk. The Company does not enter into foreign
currency forward contracts for trading purposes.

Asof March 31, 2011, the Company had foreign currency forward contracts denominated in Euros ("EUR"), Great Britain Pounds
("GPB") and Australian Dollars ("AUD"). These forward contracts hedge against a portion of the Company's foreign currency-
denominated cash balances, receivables and payables. The following table summarizes the Company’s outstanding foreign
exchange currency contracts and approximate U.S. Dollar equivalent (“USD”), at March 31, 2011:

L ocal usb
Currency Equivalent Position Maturity
(inthousands)  (in thousands)
EUR 18,000 $ 25,540 Sell EUR 1 month
GBP 4,000 $ 6,443 Sell GBP 1 month
AUD 3400 $ 3,515 Sell AUD 1 month

As of March 31, 2010, the Company had foreign currency forward contracts of €18.0 million and £2.0 million denominated in
EUR and GBP, respectively.

Foreign currency transactions, net of the effect of hedging activity on forward contracts, resulted inimmaterial gainsinfiscal 2011
and 2010, but recognized net losses of $6.3 million in fiscal 2009, which are included in Interest and other income (expense), net
in the Consolidated statements of operations.

Cash Flow Hedges

The Company’s hedging activities include a hedging program to hedge the economic exposure from anticipated Euro and Great
Britain Pound denominated sales. The Company hedges a portion of these forecasted foreign denominated sales with currency
options. These transactions are designated as cash flow hedges and are accounted for under the hedge accounting provisions of
the Derivatives and Hedging Topic of the FASB ASC. The effective portion of the hedge gain or loss isinitialy reported as a
component of Accumul ated other comprehensiveincomeand subsequently reclassifiedinto Net revenueswhen thehhedged exposure
affects earnings. Any ineffective portion of related gains or losses is recorded in the Consolidated statements of operations
immediately. On amonthly basis, the Company enters into option contracts with a one-year term. It does not purchase options
for trading purposes. As of March 31, 2011, the Company had foreign currency put and call option contracts of approximately
€52.7 million and £14.5 million. Asof March 31, 2010, it had foreign currency put and call option contracts of approximately
€40.2 million and £10.8 million.

In fiscal 2011, 2010 and 2009, realized gains of $2.5 million, $1.8 million and $4.5 million, respectively, on cash flow hedges
were recognized in Net revenues in the Consolidated statements of operations. The Company expects to reclassify the entire loss
of $4.0 million, net of tax, in Accumulated other comprehensive income to Net revenues during the next 12 months due to the
recognition of the hedged forecasted sales.

The Company hedges expenditures denominated in Mexican Peso (“MX$"), which are designated as cash flow hedges and are
accounted for under the hedge accounting provisions of the Derivatives and Hedging Topic of the FASB ASC. The Company
hedges aportion of theforecasted M X$ denominated expenditureswith across-currency swap. Theeffective portion of the hedge
gainor lossisinitially reported as a component of Accumulated other comprehensive income and subsequently reclassified into
Cost of revenues when the hedged exposure affects operations. Any ineffective portion of related gains or losses is recorded in
the Consolidated statements of operationsimmediately. Asof March 31, 2011 and 2010, the Company had foreign currency swap
contracts of approximately MX$343.9 million and MX$251.3, respectively.
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In fiscal 2011 and 2010, there were no material realized gains on Peso cash flow hedges recognized in Cost of revenues in the
Consolidated statements of operations and there were no material gains in Accumulated other comprehensive income to be
recognized during the next 12 months due to the recognition of the hedged forecasted expenditures.

Thefollowing tablesummarizesthe Company's outstanding Peso currency swapsand approximate U.S. Dollar equivalent (“USD”),
at March 31, 2011:

Local Currency USD Equivalent Position Maturity
(in thousands) (in thousands)
Monthly over 12
MX$ 343900 $ 27,901 Buy Peso months

The amounts in the tables below include fair value adjustments related to the Company’s own credit risk and counterparty credit
risk.

Fair Value of Derivative Contracts

Thefair value of derivative contracts were as follows:
Derivative AssetsReported  Derivative Liabilities Reported

in Other Current Assets in Accrued Liabilities
March 31, March 31, March 31, March 31,
(in thousands) 2011 2010 2011 2010
Foreign exchange contracts designated as cash flow hedges $ 360 $ 2845 $ 4174 % 74
Total derivatives designated as hedging instruments 360 2,845 4,174 74
Foreign exchange contracts not designated — — — —
Total derivatives $ 360 $ 2845 $ 4174 $ 74

Effect of Designated Derivative Contracts on Accumulated Other Comprehensive Income

The following table represents only the balance of designated derivative contracts under the Derivatives and Hedging Topic of
the FASB ASC asof March 31, 2011 and 2010, and the impact of designated derivative contracts before tax on Accumulated other
comprehensive income for fiscal years ended March 31, 2010 and 2011

Amount of gain

Amount of gain (loss) reclassified
(loss) recognized in from OCI to
March 31, OCI (effective income (10ss) March 31,
(in thousands) 2010 portion) (effective portion) 2011
Foreign exchange contracts designated as cash flow hedges $ 2771 $ (3.668) $ 2917 $ (3814
Amount of gain
Amount of gain (loss) reclassified
(loss) recognized in from OCI to
March 31, OCI (effective income (loss) March 31,
(in thousands) 2009 portion) (effective portion) 2010
Foreign exchange contracts designated as cash flow hedges $ 6,738 $ (1,685) $ 2282 $ 2,771

Effect of Designated Derivative Contracts on the Consolidated Statements of Operations

The effect of designated derivative contracts under the Derivatives and Hedging Topic of the FASB ASC on results of operations
recognized in Gross profit in the Consolidated statements of operations was as follows:

Fiscal Year Ended March 31,

(in thousands) 2011 2010 2009
Gain on foreign exchange contracts designated as cash flow hedges $ 2917 $ 2282 $ 4,505
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Effect of Non-Designated Derivative Contracts on the Consolidated Statements of Operations

Theeffect of non-designated derivativecontractsunder the Derivativesand Hedging Topicof the FA SB ASC on resultsof operations
recognized in Interest and other income (expense), net in the Consolidated statements of operations was as follows:

Fiscal Year Ended March 31,
(in thousands) 2011 2010 2009
Gain (loss) on foreign exchange contracts $ (1,800) $ (996) $ 5,590

15. RESEARCH AND DEVELOPMENT GRANTS

Asof March 31, 2011, the Company hasreceived approximately $1.1 millioninMexican government grant fundsthat aredesignated
for usein various research and development activities. The Company's accounting policy isto offset research and development
expenses or reduce the cost basis of capital expenditures asincurred against the funds received, depending upon the terms of the
grant. During theyear ended March 31, 2011, the Company utilized all of these funds against research and devel opment expenses
and capital expenditures.

16. INCOME TAXES

Income tax expense from continuing operations for fiscal years 2011, 2010 and 2009 consisted of the following:

(in thousands) Fiscal Year Ended March 31,
2011 2010 2009

Current:

Federa $ 22601 $ 17,761 $ 6,140

State 1,077 2,290 2,452

Foreign 5,888 7,241 4,739
Total current provision for income taxes 29,566 27,292 13,331
Deferred:

Federa 475 (2,841) 1,323

State 1,262 (199) (1,603)

Foreign 110 35 (476)
Total deferred benefit for income taxes 1,847 (3,005) (756)
Income tax expense from continuing operations $ 31413 $ 24287 $ 12575

The components of income from continuing operations before income taxes for fiscal years 2011, 2010 and 2009 are asfollows:

Fiscal Year Ended March 31,

(in thousands) 2011 2010 2009

United States $ 75426 $ 51392 $ 32671
Foreign 65,230 49,348 25,246
Income from continuing operations before income taxes $ 140656 $ 100,740 $ 57,917
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Thefollowing is areconciliation between statutory federal income taxes and the income tax expense from continuing operations
for fiscal years 2011, 2010 and 2009:

(in thousands) Fiscal Year Ended March 31,
2011 2010 2009

Tax expense at statutory rate $ 49229 $ 35259 $ 20,272
Foreign operations taxed at different rates (16,308) (11,166) (4,546)
State taxes, net of federal benefit 2,340 2,091 849
Research and devel opment credit (3,234) (1,383) (3,117)
Other, net (614) (514) (883)
Income tax expense from continuing operations $ 31413 $ 24287 $ 12575

The effective tax rate for fiscal years 2011, 2010 and 2009 was 22.3%, 24.1%, and 21.7% respectively. The effectivetax rate for
fiscal 2011 islower than the previousyear due primarily to theincreased benefit from the U.S. federal research tax credit in fiscal
2011 asthe credit was reinstated in December 2010 retroactively to January 1, 2010; the effective tax rate for fiscal 2011 includes
the impacts of credits earned in the fourth quarter of fiscal 2010.

In comparison to fiscal 2009, the increase in the effective tax rate for fiscal 2010 was due primarily to the incremental benefit
associated with the release of a higher amount of tax reserves resulting from the lapse of the statute of limitations in certain
jurisdictions in fiscal 2009. In addition, the effective tax rate for fiscal 2009 included the impact of credits earned in the fourth
quarter of fiscal 2008 because the U.S. federal research tax credit was reinstated in October 2008 retroactively to January 1, 2008.

The effective tax rate for fiscal years 2011, 2010 and 2009 differs from the statutory rate due to the impact of foreign operations
taxed at different statutory rates, incometax credits, state taxes, and other factors. The future tax rate could beimpacted by a shift
inthe mix of domestic and foreign income, tax treatieswith foreign jurisdictions, changesin tax lawsinthe U.S. or internationally
or achange in estimate of future taxable income which could result in a valuation allowance being required.

Permanently reinvested foreign earnings were approximately $433.4 million at March 31, 2011. The determination of the tax
liability that would be incurred if these amounts were remitted back to the U.S. is not practical.

Deferred tax assets and liabilities represent the tax effects of temporary differences between the carrying amounts of assets and
liahilities for financial reporting and income tax purposes. Significant components of our deferred tax assets and liabilities as of
March 31, 2011 and 2010 are as follows:

March 31,
(in thousands) 2011 2010
Accruals and other reserves $ 9850 $ 8,316
Net operating loss carry forward 5,095 2,833
Stock compensation 5,519 7,946
Other deferred tax assets 4,417 4,553
Valuation allowance (5,274) (1,399)
Total deferred tax assets 19,607 22,249
Deferred gains on sales of properties (1,954) (2,033)
Purchased intangibles (323) (1,288)
Unremitted earnings of certain subsidiaries (3,064) (2,486)
Fixed asset depreciation (4,244) (3,619)
Other deferred tax liabilities (2,199) (2,463)
Total deferred tax liabilities (11,784) (11,889)
Net deferred tax assets $ 7823 $ 10,360

The Company evaluates its deferred tax assets including a determination of whether a valuation allowance is necessary based
upon its ability to utilize the assets using a more likely than not analysis. Deferred tax assets are only recorded to the extent that
they are realizable based upon past and futureincome. The Company has along established earnings history with taxable income
in its carryback years and forecasted future earnings. The Company has concluded that except for the specific items discussed
below, no valuation allowance is required.
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In fiscal 2010, the Company established a valuation allowance of $1.4 million. Of this alowance, $0.8 million was established
due to a change in position for permanently reinvesting accumulated earnings of certain foreign subsidiaries where recognition
of the tax benefit is uncertain; this allowance was subsequently released in fiscal 2011. The remaining $0.6 million of the 2010
valuation allowance was attributable to the net operating losses of two foreign subsidiaries where there is an insufficient history
of earnings to support realization of the deferred tax asset; in fiscal 2011, this valuation allowance was increased to $2.5 million.
Alsoinfiscal 2011, the Company recorded a valuation allowance of $2.8 million which is attributable to research incentives of a
foreign subsidiary where utilization of the incentive is uncertain.

The impact of an uncertain income tax position on income tax expense must be recognized at the largest amount that is more-
likely-than-not to be sustained. Anuncertainincometax position will not be recognized unlessit hasagreater than 50% likelihood
of being sustained. As of March 31, 2011, 2010 and 2009, the Company had $10.5 million, $11.2 million and $11.1 million,
respectively, of unrecognized tax benefits. The unrecognized tax benefits as of the end of fiscal 2011 would favorably impact the
effective tax rate in future periods if recognized.

A reconciliation of the change in the amount of gross unrecognized income tax benefits for the periodsis as follows:

March 31,
(in thousands) 2011 2010 2009
Balance at beginning of period $ 11201 $ 11,00 $ 12,436
Increase (decrease) of unrecognized tax benefits related to prior years (960) 100 (155)
Increase of unrecognized tax benefits related to the current year 2,185 2,016 2,205
Reductions to unrecognized tax benefits related to lapse of applicable statute of
limitations (1,968) (2,005) (3,396)
Balance at end of period $ 10458 $ 11201 $ 11,090

The Company's continuing practice is to recognize interest and/or penalties related to income tax matters in income tax expense.
Theinterest related to unrecognized tax benefits as of March 31, 2011 and 2010 is approximately $1.7 million, compared to $1.6
million as of fiscal 2009. No penalties have been accrued.

Although the timing and outcome of income tax audits is highly uncertain, it is possible that certain unrecognized tax benefits
may be reduced as a result of the lapse of the applicable statutes of limitations in federal, state, and foreign jurisdictions within
the next twelve months. Currently, the Company cannot reasonably estimate the amount of reductions, if any, during the next
twelve months. Any such reduction could be impacted by other changes in unrecognized tax benefits.

The Company and its subsidiaries are subject to taxation in various foreign and state jurisdictions as well as in the U.S. The
Company is no longer subject to U.S. federal tax examinations by tax authorities for tax years prior to 2008. The Company is
under examination by the CaliforniaFranchise Tax Board for its 2007 and 2008 tax years. Foreignincometax mattersfor material
tax jurisdictions have been concluded for tax years prior to fiscal 2005, except for the United Kingdom which has been concluded
for tax years prior to fiscal 2009.
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17. COMPUTATION OF EARNINGS (LOSS) PER COMMON SHARE

The following table sets forth the computation of basic and diluted earnings (loss) per share:

(in thousands, except earnings per share data) Fiscal Year Ended March 31,
2011 2010 2009 *

Income from continuing operations, net of tax $ 109243 $ 76453 $ 45342
Loss on discontinued operations, net of tax — (19,075) (110,241)

Net income (loss) $ 109243 $ 57,378 $ (64,899)
Weighted average shares-basic 47,713 48,504 48,589
Dilutive effect of employee equity incentive plans 1,631 827 358
Weighted average shares-diluted 49,344 49,331 48,947

Earnings (loss) per common share

Basic
Continuing operations $ 229 $ 158 $ 0.93
Discontinued operations — (0.39) (2.27)
Net income (l0ss) $ 229 $ 118 $ (1.34)
Diluted
Continuing operations $ 221 $ 15 $ 0.93
Discontinued operations — (0.39) (2.25)
Net income (l0ss) $ 221 $ 116 $ (1.33)

Potentially dilutive securities excluded from earnings per diluted share because
their effect is anti-dilutive 1,606 4,902 7,521

1 Asoriginaly reported in fiscal 2009, potentially dilutive common shares attributable to employee stock plans diluted

shares were excluded from the diluted share calculation as they would have been anti-dilutive and would have reduced
the net loss per share; however, as a result of reporting our AEG segment as discontinued operations, the anti-dilution
of these potentially dilutive common shares is now based on income from continuing operations as compared to net
income (loss) and are now included in the shares used in diluted per share calculation.

18. GEOGRAPHIC INFORMATION

Plantronics designs, manufactures, markets and sellsheadsets for business and consumer applications, and other specialty products
for the hearing impaired. With respect to headsets, it makes products for use in offices and contact centers, with mobile and
cordless phones, and with computers and gaming consoles. Major product categoriesinclude “ Office and Contact Center”, which
includes corded and cordless communication headsets, audio processors, and telephone systems; “Mobile”, which includes
Bluetooth and corded products for mobile phone applications; “ Gaming and Computer Audio”, which includes PC and gaming
headsets; and “ Clarity”, which includes specialty telephone products marketed for hearing impaired individuals.

The following table presents Net revenues by product group:

Fiscal Year Ended March 31,

(in thousands) 2011 2010 2009
Net revenues from unaffiliated customers:
Office and Contact Center $ 490472 $ 404,397 $ 429,669
Mobile 137,530 149,756 187,419
Gaming and Computer Audio 36,736 39,260 34,052
Clarity 18,864 20,424 23,450
Total net revenues $ 683602 $ 613837 $ 674,590
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The following table presents Net revenues by geography:
Fiscal Year Ended March 31,

(in thousands) 2011 2010 2009
Net revenues from unaffiliated customers:
United States $ 400,292 $ 378,119 $ 424,290
Europe, Middle East and Africa 169,521 148,070 162,697
AsiaPacific 62,697 46,494 41,846
Americas, excluding United States 51,092 41,154 45,757
Total International net revenues 283,310 235,718 250,300
Total net revenues $ 683602 $ 613837 $ 674,590

No customer accounted for 10% or more of total Net revenues for fiscal years 2011, 2010 and 2009, nor did any one customer
account for 10% or more of Accounts receivable, net at March 31, 2011 or March 31, 2010.

The following table presents long-lived assets by geographic area on a consolidated basis:
Fiscal Year Ended

March 31,
(in thousands) 2011 2010
United States $ 65899 $ 66,327
Mexico 7,293 7,230
Other countries 12,291 9,597
Total Long-lived assets $ 85483 $ 83154

19. SUBSEQUENT EVENTS

Dividend Declaration
On May 3, 2011, the Company’ sBoard of Directors declared a cash dividend of $0.05 per share of the Company's common stock,
payable on June 10, 2011 to stockholders of record on May 20, 2011.

Accelerated Share Repurchase Program

On May 2, 2011, the Company's Board of Directors authorized the repurchase of up to 7,000,000 shares of the Company's
outstanding common stock. As part of this authorization, on May 9, 2011, the Company entered into two separate Master
Confirmation and Supplemental Confirmations (the"ASR Agreements") with Goldman, Sachs & Co. ("Goldman™) to repurchase
an aggregate of $100 million of the Company'scommon stock under an accel erated sharerepurchase program (the"ASR Program”).

On May 12, 2011, the Company made a total payment of $100 million to Goldman against the delivery of shares by Goldman
pursuant to the terms of the ASR Agreements, of which $50 million will be used for a collared ASR Agreement (the “Collared
ASR Agreement”) and $50 million of which will be used for an uncollared ASR Agreement (the “ Uncollared ASR Agreement”).
A majority of the shares owed to the Company by Goldman were delivered on May 23, 2011. The number of sharesto ultimately
be repurchased by the Company under the ASR Program will be based generally on the average daily volume-weighted average
price of the Company's common stock during the term of the ASR Agreements. Purchases under the Collared ASR Agreement
are subject to collar provisions that will establish minimum and maximum numbers of shares based on the average volume-
weighted average share price over aninitial hedge period. Pursuant to the terms of the Collared ASR Agreement, theinitial hedge
period for determining the minimum and maximum number of shares to be repurchased ended on May 23, 2011. The minimum
has been set at 1.2 million shares and the maximum has been set at 1.5 million shares. The purchases under the Uncollared ASR
Agreement are expected to be completed by January 9, 2012, although the completion date for either contract may be accelerated
at Goldman's option. The actual number of shares repurchased will be determined at the completion of the ASR Program.
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Credit Agreement
To augment the Company's financia flexibility as it executes on the 7,000,000 share authorization, on May 9, 2011, the

Company entered into a credit agreement (the "Credit Agreement”) between the Company and Wells Fargo Bank, National
Association (“the Bank"). The Credit Agreement provides for a$100 million unsecured revolving credit facility. If requested by
the Company and agreed to by the Bank, the Bank may increase its commitment thereunder by up to $100 million, for a total
facility size of up to $200 million. At the closing of the Credit Agreement and through the filing date of this Form 10-K, the
Company did not draw any funds under the facility.

Loans will bear interest at the election of the Company (x) at the Bank's announced prime rate less 1.5% per annum, (y) adaily
one month LIBOR rate plus 1.10% per annum or (Z) at an adjusted LIBOR rate, for aterm of one, three or six months, plus 1.10%
per annum. Interest on theloansis payable quarterly in arrears. 1n addition, the Company agreed to pay afee equal to 0.20% per
annum on the average daily unused amount of the line of credit, which fee is payable quarterly in arrears.

Principal, together with accrued and unpaid interest, is due on the maturity date, May 9, 2014. The Company may prepay the

loans and terminate the commitmentsin whole at any time, without premium or penalty, subject to reimbursement of certain costs
in the case of LIBOR loans.
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SUPPLEMENTARY QUARTERLY FINANCIAL DATA
(Unaudited)

Each of the Company'sfiscal yearsends on the Saturday closest to thelast day of March. The Company'sfiscal year 2011 consists
of 52 weeks. The Company's fiscal year 2010 consists of 53 weeks and the first, second and third quarters consist of 13 weeks
and the fourth quarter consists of 14 weeks. Our interim fiscal quartersfor thefirst, second, third and fourth quarter of fiscal 2011
ended on July 3, 2010, October 2, 2010, January 1, 2011 and April 2, 2011, respectively, and our interim fiscal quarters for the
first, second, third and fourth quarter of fiscal 2010 ended on June 27, 2009, September 26, 2009, December 26, 2009 and April 3,
2010, respectively. For purposes of presentation, the Company has indicated its accounting fiscal year as ending on March 31
and our interim quarterly periods as ending on the last calendar day of the applicable month end.

Quarter Ended

March3l, December 31, September 30, June 30,
2011" 2010 2010 2010
(in thousands, except per share data)
Net revenues $ 173,077 $ 181,585 $ 158,255 $ 170,685
Gross profit $ 90,541 $ 95,808 $ 85959 $ 89,448
Net income $ 26,316 $ 31,552 $ 25429 $ 25,946
Basic net income per common share® $ 055 $ 066 $ 054 $ 0.54
Diluted net income per common share® $ 053 $ 064 $ 052 $ 0.52
Cash dividends declared per common share $ 005 $ 005 $ 005 $ 0.05
Quarter Ended
March31, December 31, September 30, June 30,
2010** 2009 2009** 2009*°
(in thousands, except per share data)

Net revenues $ 162,282 $ 165,935 $ 144,458 $ 141,162
Gross profit $ 87,766 $ 80,369 $ 67,931 $ 65,004
Income from continuing operations, net of tax $ 24415 $ 23203 $ 15,897 $ 12,938
Income (loss) from discontinued operations, net of

tax® $ (191) $ 47 $ (16,643) $ (2,288)
Net income (loss)’ $ 24224 $ 23250 $ (746) $ 10,650
Basic net income (loss) per common share® $ 050 $ 048 $ 0.02) $ 0.22
Diluted net income (loss) per common share® $ 049 $ 047 $ (0.02) $ 0.22
Cash dividends declared per common share $ 005 $ 005 $ 005 $ 0.05

1

During the fourth quarter of fiscal 2011, the Company recognized a gain of $5.1 million upon receiving payment from
acompetitor to dismisslitigation involving the alleged theft of our trade secrets. In addition, the Company recorded $1.4
million in accel erated amortization expenseto reflect the revised estimated useful life of an intangible asset the Company
deemed to be abandoned. Also, on May 3, 2011, the Company issued a press release announcing its preliminary results
for the fourth quarter of fiscal 2011. Inthe pressrel ease, the Company reported Net income of $27.2 million. Subsequent
to the issuance of the press release, management recorded an adjustment in Interest and other income (expense), net
related to penalties and interest as a result of the settlement of an indirect tax matter in Brazil, resulting in Net income
of $26.3 million for the fourth quarter of fiscal 2011.

In March 2009, the Company announced a restructuring plan to closeits ACG Suzhou, China manufacturing operations
in fiscal 2010 in order to outsource manufacturing of its Bluetooth products to an existing supplier in China. The
manufacturing facility was closed in July 2009. Asaresult of these activities, restructuring and other related charges of
$0.6 million, $0.9 million, $0.3 million and $0.1 million were recorded as part of this action in the first, second, third
and fourth quarters of fiscal 2010, respectively. The Company also recorded non-cash charges of $3.5 million and $1.7
million, respectively, in the first and second quarters of fiscal 2010 related to accelerated depreciation related to the
building and equipment associated with manufacturing operationsand isincluded in Cost of revenues. Inthethird quarter
of fiscal 2011, the Company recorded an immaterial net gain in Restructuring and other related charges upon completion
of the sale of its Suzhou facility which was classified as Assets held for sale.
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On May 4, 2010, the Company issued a press release announcing our preliminary results for the fourth quarter of fiscal
2010. Inthe press release, the Company reported Income from discontinued operations, net of tax, of $0.2 million and
Net income of $24.6 million. Subsequent to theissuance of the pressrel ease, management recorded an adjustment rel ated
to its discontinued operations resulting in a Loss on discontinued operations, net of tax, of $0.2 million and Net income
of $24.2 million for the fourth quarter of fiscal 2010.

In the second quarter of fiscal 2010, the Company recorded non-cash impairment chargesin the amount of $18.6 million
ontheAltec Lansing trademark and trade name, $2.8 million related to intangibl e assetsrel ated to customer rel ationships,
technology and the inMotion trade name, and $3.8 million related to property, plant and equipment related to the AEG
segment. These charges are included in discontinued operations.

Thefirst quarter of fiscal 2010 includes acorrecting adjustment of approximately $1.3 millionin Cost of revenuesrel ated
to an overstatement of duty expense in prior periods, beginning in the third quarter of fiscal 2005 through the fourth
quarter of fiscal 2009. The Company assessed the materiality of the error utilizing SEC Staff Accounting Bulletin No.
99, “Materiality” and SEC Staff Accounting Bulletin No. 108, “Effects of Prior Year Misstatements on Current Year
Financial Statements’, and determined that the impact of the correcting adjustment was not material to its projected full
year results for fiscal 2010 nor did it have a material impact on amounts reported in prior periods.

The Company sold Altec Lansing, its AEG segment, effective December 1, 2009 and has classified the AEG operating
results, including the loss on sale, as discontinued operations for all periods presented.

Net income (loss) includes the operating results from both continuing and discontinued operations.
Basic and diluted earnings per share is presented on net income (loss) including both continuing and discontinued

operations and are computed independently for each of the quarters presented; therefore, the sum of the quarterly basic
and diluted per share information may not equal annual basic and diluted earnings per share.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

There have been no disagreements with accountants on any matter of accounting principles and practices or financial disclosure.
ITEM 9A. CONTROLSAND PROCEDURES
Evaluation of disclosure controlsand procedures

Our management eval uated, with the parti cipation of our Chief Executive Officer and our Chief Financial Officer, the effectiveness
of our disclosure controls and procedures as of the end of the period covered by this Annua Report on Form 10-K. Based on this
evaluation, our Chief Executive Officer and our Chief Financial Officer have concluded that our disclosure controlsand procedures
are effectiveat thereasonabl e assurance level to ensurethat information we are required to disclosein reportsthat wefile or submit
under the Securities Exchange Act of 1934 (i) is recorded, processed, summarized and reported within the time periods specified
in Securities and Exchange Commission rules and forms, and (ii) is accumulated and communi cated to Plantronics’ management,
including our Chief Executive Officer and our Chief Financial Officer, asappropriateto alow timely decisionsregarding required
disclosure.

Our disclosure controls and procedures are designed to provide reasonable assurance that such information is accumulated and
communicated to our management. Our disclosure controls and procedures include components of our internal control over
financial reporting. Management’ s assessment of the effectiveness of our internal control over financial reporting is expressed at
thelevel of reasonabl e assurance because acontrol system, no matter how well designed and operated, can provide only reasonable,
but not absolute, assurance that the control system’s objectives will be met.

Management’s Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting (as defined in
Rule 13a-15(f) under the Securities Exchange Act of 1934, as amended). Our management conducted an evaluation of the
effectivenessof our internal control over financial reporting based onthecriteriaset forthin Internal Control-Integrated Framework
issued by the Committee of Sponsoring Organizations of the Treadway Commission (“COSO”). Based on this evaluation, our
management has concluded that, our internal control over financial reporting was effective as of April 2, 2011. The Company’s
independent registered public accounting firm, PricewaterhouseCoopers LLP, has issued an audit report on our internal control
over financial reporting which appears on page 46 of this Form 10-K.

Changesin internal control over financial reporting

There hasbeen no changein our internal control over financial reporting during the fourth quarter of fiscal 2011 that has materially
affected, or isreasonably likely to materially affect, our internal control over financia reporting.

ITEM 9B. OTHER INFORMATION

None.
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PART 111
ITEM 10. DIRECTORS, EXECUTIVE OFFICERSAND CORPORATE GOVERNANCE

Theinformation regarding theidentification and businessexperience of our directorsunder the captions"Nominees' and “Business
Experience of Directors’ under the main caption "Proposal One — Election of Directors" in our definitive 2011 Proxy Statement
for the annua meeting of stockholdersto be held on or about August 5, 2011 (“2011 Proxy Statement”), expected to be filed with
the Securities and Exchange Commission on or about June 22, 2011 isincorporated in this Item 10 by reference. For information
regarding the identification and business experience of our executive officers, see "Employees' at the end of Item 1 in Part | of
this Annual Report on Form 10-K. Information regarding the standing audit committee and names of the financial expert(s) in the
audit committee, under the caption "Corporate Governance” subhead “Audit Committee” in our 2011 Proxy Statement is
incorporated into this Item 10 by reference. Information concerning filing requirements applicable to our executive officers and
directors under the caption "Section 16(a) Beneficia Ownership Reporting Compliance” in our 2011 Proxy Statement is
incorporated into this Item 10 by reference.

Code of Ethics

Plantronics has adopted a Code of Conduct (the “Code”), which applies to al Plantronics' employees, including directors and
officers. The Codeis posted on the Plantronics' corporate website under the Corporate Governance section of Investor Relations
portal (www.plantronics.com). Weintend to disclose future amendments to the Code, or any waivers of such provisions granted
to executive officers and directors, on this web site within four business days following the date of such amendment or waiver.

Stockholders may request afree copy of the Code from our Investor Relations department as follows:

Plantronics, Inc.

345 Encina Street

Santa Cruz, California 95060
Attn: Investor Relations
(831) 426-5858

Corporate Governance Guidelines
Plantronics has adopted the Corporate Governance Guidelines, which are available on Plantronics website under the Corporate

Governance section of the Investor Relations portal (www.plantronics.com). Stockholders or any interested party may request a
free copy of the Corporate Governance Guidelines from the address and phone numbers set forth above under “ Code of Ethics.”

ITEM 11. EXECUTIVE COMPENSATION

Theinformation required under thisitemisincluded under the captions " Executive Compensation™, " Compensation of Directors',
“Report of the Compensation Committee of the Board of Directors’ and “Compensation Committee Interlocks and Insider
Participation” in our 2011 Proxy Statement and is incorporated herein by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERSAND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

The information required by thisitem is included under the captions “Equity Compensation Plan Information” under the main
caption “Proposal Two —Approval of Amendmentsto the 2003 Stock Plan”, and " Security Ownership of Principal Stockholders
and Management" under the main caption "Additional Information” in our 2011 Proxy Statement and is incorporated into this
Item 12 by thisreference.

ITEM 13. CERTAIN RELATIONSHIPSAND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information required by this item is included under the caption "Corporate Governance” subhead “ Director Independence”
in the 2011 Proxy Statement and is incorporated into this Item 13 by this reference.
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ITEM 14. PRINCIPAL ACCOUNTING FEESAND SERVICES

Theinformation required by thisitem isincluded under the caption "Proposal Four - Ratification of Appointment of Independent
Registered Public Accounting Firm" in our 2011 Proxy Statement and is incorporated in this Item 14 by this reference.
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PART IV

ITEM 15. EXHIBITSAND FINANCIAL STATEMENT SCHEDULES
(a) Thefollowing documents are filed as part of this Annual Report on Form 10-K:

(1) Financial Statements. The following consolidated financial statements and supplementary information and Report of
Independent Registered Public Accounting Firm are included in Part 11 of this Report.

INDEX TO CONSOLIDATED FINANCIAL STATEMENTS

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

CONSOLIDATED BALANCE SHEETSAT MARCH 31, 2011 AND 2010

CONSOLIDATED STATEMENTS OF OPERATIONS FOR EACH OF THE THREE YEARS IN THE PERIOD ENDED

MARCH 31, 2011

CONSOLIDATED STATEMENTS OF CASH FLOWS FOR EACH OF THE THREE YEARS IN THE PERIOD
ENDED MARCH 31, 2011

CONSOLIDATED STATEMENTS OF STOCKHOLDERS EQUITY FOR EACH OF THE THREE YEARS IN THE
PERIOD ENDED MARCH 31, 2011

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

page

|-l>
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(2) Financial Statement Schedules.
PLANTRONICS, INC.
SCHEDULE I1: VALUATION AND QUALIFYING
ACCOUNTSAND RESERVES
(in thousands)

Balance at Charged to
Beginning of Expenses or Balance at
Year Other Accounts Deductions End of Year
Provision for doubtful accountsand sales
allowances:
Y ear ended March 31, 2011 $ 22719 $ B $ (1,320) $ 951
Y ear ended March 31, 2010 4,011 (243) (1,489) 2,279
Y ear ended March 31, 2009 2,348 2,698 (1,035) 4,011
Provision for returns:
Y ear ended March 31, 2011 $ 13812 % 21910 $ (25,285) $ 10,437
Y ear ended March 31, 2010 7,592 30,417 (24,197) * 13,812
Y ear ended March 31, 2009 9,874 25,731 (28,013) 7,592
Provision for promotions, rebatesand other:
Y ear ended March 31, 2011 $ 13,780 $ 36,885 $ (40,205) $ 10,460
Y ear ended March 31, 2010 22,961 41,237 (50,418) * 13,780
Y ear ended March 31, 2009 27,896 49,471 (54,406) 22,961
Warranty reserves:
Y ear ended March 31, 2011 $ 11,006 $ 14,769 $ (14,759) $ 11,016
Y ear ended March 31, 2010 12,424 14,482 (15,900) * 11,006
Y ear ended March 31, 2009 10,441 21,595 (19,612) 12,424

! Deductionsinclude the following amounts assumed by the purchaser as part of the sale of Altec Lansing on December 1,

2009:

Provision for returns $ (1,440
Provision for promotions, rebates and other $ (3,284)
Warranty reserves $ (383)

All other schedules have been omitted because the required information is not present or not present in the amounts sufficient to
reguire submission of the schedule or because the information required is included in the consolidated financial statements or
notes thereto.
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3. Exhibits. See Item 15(b) below.
(b) Exhibits

Wehavefiled, or incorporated by referenceinto this Report, the exhibitslisted on the accompanying I ndex to Exhibitsimmediately
following the signature page of this Form 10-K.

(c) Financial Statement Schedules

See Items 8 and 15(a) (2) above.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on
its behalf by the undersigned hereunto duly authorized.

May 31, 2011 PLANTRONICS, INC.

By: /s Ken Kannappan
Name: Ken Kannappan
Title: Chief Executive Officer

POWER OF ATTORNEY
KNOW ALL PERSONSBY THESE PRESENTS:

That the undersigned officers and directors of Plantronics, Inc., a Delaware corporation, do hereby constitute and appoint Ken
Kannappan and Barbara Scherer, or either of them, the lawful attorney-in-fact, with full power of substitution, for himin any and
all capacities, to sign any amendmentsto thisreport on Form 10-K and to file the same, with exhibits thereto and other documents
in connection therewith, with the Securities and Exchange Commission, hereby ratifying and confirming all that said attorney-in-
fact or his substitute or substitutes may do or cause to be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons
on behalf of the Registrant and in the capacities and on the dates indicated.

Signature Title Date

/s/ Ken Kannappan
(Ken Kannappan) President, Chief Executive Officer and Director (Principal Executive Officer) May 31, 2011

/s/ Barbara Scherer Senior Vice President and Chief Financial Officer (Principal Financial Officer and

(Barbara Scherer) Principal Accounting Officer) May 31, 2011
/sl Marv Tseu
(Marv Tseu) Chairman of the Board and Director May 31, 2011

/s/ Brian Dexheimer
(Brian Dexheimer) Director May 31, 2011

/s Gregg Hammann

(Gregg Hammann) Director May 31, 2011
/s/ John Hart
(John Hart) Director May 31, 2011

/s Marshall Mohr

(Marshall Mohr) Director May 31, 2011
/sl Roger Wery
(Roger Wery) Director May 31, 2011
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Exhibit
Number

EXHIBITSINDEX

Exhibit Description

Form

Incor poration by Reference

File No.

Exhibit

Filing Date

Filed
Herewith

21

211

212

213

311

321

33

41

10.1*

10.2.2*

10.3.1

10.3.2

10.4

Asset Purchase Agreement, dated October 2, 2009, by and
among Plantronics, Inc., Plantronics, B.V., and Audio
Technologies Acquisition, LLC.

First Amendment to Asset Purchase Agreement, dated
November 30, 2009, by and among Plantronics, Inc.,
Plantronics, B.V., Altec Lansing, LLC (f/k/a Audio
Technologies Acquisition, LLC) and Audio Technologies
Acquisition B.V.

Side Letter, dated January 8, 2010, to the Asset Purchase
Agreement, dated October 2, 2009, by and among Plantronics,
Inc., Plantronics, B.V., and Audio Technologies Acquisition,
LLC., as amended by that certain First Amendment to Asset
Purchase Agreement, dated November 30, 2009, by and among
Plantronics, Inc., Plantronics, B.V., Altec Lansing, LLC (f/k/a
Audio Technologies Acquisition, LLC), and Audio
TechnologiesAcquisition B.V.

Side Letter, dated February 15, 2010, to the Asset Purchase
Agreement, dated October 2, 2009, by and among Plantronics,
Inc., Plantronics, B.V., and Audio Technologies Acquisition,
LLC., as amended by that certain First Amendment to Asset
Purchase Agreement, dated November 30, 2009, by and among
Plantronics, Inc., Plantronics, B.V., Altec Lansing, LLC (f/k/a
Audio Technologies Acquisition, LLC), and Audio
Technologies Acquisition B.V.

Amended and Restated By-L aws of the Registrant

2009 Restated Certificate of Incorporation of the Registrant
filed with the Secretary of State of Delaware on January 20,
2009

Registrant’s Certificate of Designation of Rights, Preferences
and Privileges of Series A Participating Preferred Stock filed
with the Secretary of State of the State of Delaware on April 1,
2002

Preferred Stock Rights Agreement, dated as of March 13, 2002
between the Registrant and Equiserve Trust Company, N.A.,
including the Certificate of Designation, the form of Rights
Certificate and the Summary of Rights attached thereto as
Exhibits A, B, and C, respectively

Indemnification Agreement between the Registrant and certain
directors and executives

Executive Incentive Plan, dated May 8, 2009, as Amended
September 10, 2010

L ease Agreement dated May 2004 between Finsa Portafolios,
SA. DE C.V.and Plamex, S.A. de C.V., a subsidiary of the
Registrant, for premiseslocatedin Tijuana, Mexico (translation
from Spanish original)

Lease Agreement dated May 2004 between Finsa Portafolios,
SA. DE C.V.and Plamex, S.A. de C.V., a subsidiary of the
Registrant, for premiseslocatedin Tijuana, Mexico (translation
from Spanish original)

Lease dated December 7, 1990 between Canyge Bicknell
Limited and PlantronicsLimited, asubsidiary of the Registrant,
for premises|ocated in Wootton Bassett, The United Kingdom
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10-Q

10-Q

10-Q

10-K

8-K

8-K

8-A

8-A

10-K

8-K

10-Q

10-Q

S1

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

001-12696

21

211

212

213

3(ii)

3(i)

3.6

4.1

10.2

10.1

10.5.1

10.5.2

10.32

1/27/2010

1/27/2010

1/27/2010

6/1/2010

1/20/2009

1/20/2009

3/29/2002

3/29/2002

5/31/2005

9/16/2010

8/6/2004

8/6/2004

10/20/1993



Table of Contents

Incor poration by Reference

Exhibit Filed
Number Exhibit Description Form  FileNo. Exhibit FilingDate Herewith
10.5* Amended and Restated 2003 Stock Plan 8-K  001-12696 10.1 7/29/2010
10.6* 1993 Stock Option Plan 10-K  001-12696 10.8 6/21/2002
10.7.1* 1993 Director Stock Option Plan
S1 1029  10/20/1993

10.7.2* Amendment to the 1993 Director Stock Option Plan S8  333-14833 4.4 10/25/1996
10.7.3* Amendment No. 2 to the 1993 Director Stock Option Plan 10-K  001-12696 10.9(a) 6/1/2001
10.7.4* Amendment No. 3 to the 1993 Director Stock Option Plan 10-K  001-12696  10.9(b) 6/1/2001
10.7.5* Amendment No. 4 to the 1993 Director Stock Option Plan 10-K 001-12696 10.9.5 6/21/2002
10.8.1* Plantronics, Inc. 2002 Amended and Restated Employee Stock

Purchase Plan, effective as of July 29, 2009, as approved by

the Plantronics Board of Directors on January 14, 2010 10-K  001-12696 10.9.1 6/1/2010
10.8.2 Trust Agreement Establishing the Plantronics, Inc. Annual

Profit Sharing/Individual Savings Plan Trust S8 33319351 4.3 1/7/1997
10.9.1* Plantronics, Inc. Basic Deferred Compensation Plan, as

amended August 8, 1996 S8  333-19351 45 3/25/1997
10.9.2 Trust Agreement Under the Plantronics, Inc. Basic Deferred

Stock Compensation Plan S8  333-19351 4.6 3/25/1997
10.9.3 Plantronics, Inc. Basic Deferred Compensation Plan

Participant Election S8  333-19351 4.7 3/25/1997
10.10.1* Second Amended and Restated Employment Agreement dated

onNovember 17, 2009 between Registrantand KenKannappan  10-K  001-12696 10.11.1 6/1/2010
10.10.2* Employment Agreement dated as of November 1996 between

Registrant and Don Houston 10-K  001-12696 10.14.2 6/2/2003
10.10.3* Employment Agreement dated as of March 1997 between

Registrant and Barbara Scherer 10-K 001-12696 10.14.4 6/2/2003
10.10.4* Employment Agreement dated as of June 2003 between

Registrant and Philip Vanhoutte 10-K 001-12696 10.124  5/31/2005
10.10.5* Form of Change of Control Severance Agreement, dated on or

about January 26, 2009, between Registrant, Barbara Scherer,

Don Houston, Rich Pickard and Renee Niemi 8-K  001-12696 10.1 1/30/2009
10.11 Standby L etter of Credit Agreement dated asof March 31, 2009

between Registrant, PlantronicsBV andWellsFargoBankN.A.  10-K  001-12696 10.13.6  5/26/2009
10.12** Second Amended and Restated Development and

Manufacturing Agreement, dated March 20, 2009, between

Plantronics, B.V., and GoerTek, Inc. 10-K  001-12696  10.15 5/26/2009
10.13 Contract for the Transfer of Factory Building and the Land-Use

Right, Dated July 23, 2010 10-Q 001-12696 10.1 11/4/2010
21 Subsidiaries of the Registrant X
23 Consent of Independent Registered Public Accounting Firm X
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Incor poration by Reference

Exhibit Filed
Number Exhibit Description Form  FileNo. Exhibit FilingDate Herewith
24 Power of Attorney — Power of Attorney (incorporated by

reference to the signature page of this Annual Report on Form

10-K.)
311 Certification of the President and CEO Pursuant to Rule 13a-14

(a)/15d-14(a), pursuant to Section 302 of the Sarbanes-Oxley

Act of 2002 X
312 Certification of Senior VP, Finance and Administration, and

CFO Pursuant to Rule 13a-14(a)/15d-14(a), pursuant to Section

302 of the Sarbanes-Oxley Act of 2002 X
321 Certification of Chief Executive Officer and Chief Financial

Officer Pursuant to 18 U.S.C. Section 1350, as Adopted

Pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 X
101 INS***  XBRL Instance Document X
101 SCH***  XBRL Taxonomy Extension Schema Document X
101 CAL***  XBRL Taxonomy Extension Calculation Linkbase Document X
101 LAB***  XBRL Taxonomy Extension Label Linkbase Document X
101 PRE***  XBRL Taxonomy Extension Presentation Linkbase Document X
101 DEF***  XBRL Taxonomy Definition Linkbase Document X

*

* %

*k k%

Indicates a management contract or compensatory plan,
contract or arrangement inwhich any Director or any Executive
Officer participates.

Confidential treatment has been granted with respect to certain
portions of this Exhibit.

In accordance with Rule 406T of Reguation S-T, the
information in these exhibitsis furnished and deemed not filed
or apart of aregistration statement or prospectus for purposes
of Section 11 or 12 of the Securities Act of 1933, isdeemed not
filed for purposed of Section 18 of the Exchange Act of 1934,
and othewiseis not subject to liability under these sectionsand
shall not be incorporated by reference into any registration
statement or other document filed under the Securities Act of
1933, as amended, except as expressly set forth by specific
referencein such filing.

90



Plantronics Annual Report 2011

Plantronics Stock Performance

Set forth below is a line graph comparing the annual percentage change in the cumulative return to the stock-
holders of Plantronics common stock with the cumulative return of the NYSE Stock Market index and a peer group
index for the period commencing on the morning of April 1, 2006 and ending on April 2, 2011. The information
contained in the performance graph shall not be deemed to be “soliciting material” or to be “filed” with the Securities
and Exchange Commission, nor shall such information be incorporated by reference into any future filing under the
Exchange Act, except to the extent that Plantronics specifically incorporates it by reference into such filing.

The graph assumes that $100 was invested on the morning of April 1, 2006 in Plantronics common stock and in
each index (based on prices from the close of trading on March 31, 2006), and that dividends, if any, were reinvested.
The measurement date used is the last day of the Company's fiscal year for each period shown.

Past performance is no indication of future value and stockholder returns over the indicated period should not
be considered indicative of future returns.

4/1/06 3/31/07  3/29/08  3/28/09 4/3/10 4/2/11
Plantronics, Inc. 100.00 67.38 5495 34.78 91.91 108.20

NASDAQ/NYSE Amex/NYSE (US Companies) Index 100.00 11143 107.62 66.30 101.48 119.25

NASDAQ/NYSE Amex/NYSE Stocks 100.00 99.06 88.40 64.51 92.69 92.21
(SIC3660-3669 US Comp) Communications
Equipment

Comparison of 5 Year Cumulative Total Return*
Among Plantronics, Inc., the NASDAQ/NYSE Amex/NYSE (US Companies) Index,
and NASDAQ/NYSE Amex/NYSE (SIC3660-3669 US Comp) Communications Equipment

$0

4/1/06 3/31/07 3/29/08 3/28/09 4/3/10 4/2/M

e Je  Plantronics, Inc.
NASDAQ/NYSE Amex/NYSE (US Companies) Index
NASDAQ/NYSE Amex/NYSE (SIC3660-3669 US Comp) Communications Equipment

*$100 invested on 4/1/06 in stock or 3/31/06 in index, including reinvestments of dividends
Indexes calculated on month-end basis.




Plantronics Board of Directors

Marv Tseu

Ken Kannappan
Brian Dexheimer
Gregg Hammann
John Hart
Marshall Mohr
Roger Wery

COO, Exponential Interactive, Inc.

President and Chief Executive Officer of Plantronics, Inc.

Formerly President, Consumer Solutions, Seagate Technology

Acting CEQO, Power Plate North America, Inc. and President and CEO, Action Advisors
Formerly Senior Vice President and Chief Technology Officer of 3Com Corporation
Senior Vice President and Chief Financial Officer of Intuitive Surgical, Inc.

Director, PRTM

Plantronics Executive Team

Ken Kannappan
Joe Burton
Donald Houston
Barry Margerum
Renee Niemi
Barbara Scherer
Carsten Trads
Ingrid Van Den Hoogen
Philip Vanhoutte
Patricia Wadors
Larry Wuerz

President, Chief Executive Officer, and Director
Senior Vice President and Chief Technology Officer
Senior Vice President, Sales

Chief Strategy Officer

Senior Vice President, Communications Solutions
Senior Vice President, Finance and Administration and Chief Financial Officer
President, Clarity

Senior Vice President and Chief Marketing Officer
Managing Director, Europe, Middle East and Africa
Senior Vice President, Human Resources

Senior Vice President, Worldwide Operations




Plantronics Corporate Information

Corporate Headquarters

345 Encinal Street

Santa Crugz, California 95060
Phone (831) 426-5858

Fax (831) 426-6098
www.plantronics.com

New York Stock Exchange
Certification

Plantronics annual CEO Certification
to the New York Stock Exchange for
the previous year was submitted on
August 19, 2010.

Company Background

Registrar and Transfer Agent
Computershare Trust Company, N.A.
P.0. Box 43078

Providence, Rl 02940-3078
www.computershare.com

Independent Accountants
PricewaterhouseCoopers LLP
San Jose, California

Outside Corporate Counsel
Wilson Sonsini Goodrich & Rosati
Palo Alto, California

Please direct inquires to:

Investor Relations

Plantronics, Inc.

345 Encinal Street

Santa Crugz, California 85060
Phone (831) 458-4412

E-mail:
investorrelations@plantronics.com

Plantronics Annual Report 2011

Annual Report and Form 10-K
Publications of interest to current
and potential Plantronics investors
are available without charge upon
request to the Plantronics Investor
Relations department, and can be
found at plantronics.com. These
publications include annual reports,
forms 10-K and 10-Q filed with the
Securities and Exchange Commis-
sion, and financial earnings press
releases.

Annual Meeting

The annual meeting of Plantronics
stockholders will be held:

Friday, August 5, 2011

10 a.m., Pacific Daylight Time
Plantronics, Inc. Headquarters
345 Encinal Street

Santa Crugz, California 95060

Plantronics, Inc. is a global leader in audio communications for businesses and consumers. In addition, we
manufacture and market, under our Clarity brand, specialty communications products for the hearing impaired.

Our products are used by every company in the Fortune 100, as well as 911 dispatch, U.S. air traffic control and the
New York Stock Exchange. We have been featured in numerous films and high-profile events, and in 1969 we helped
make history when the first words transmitted from the moon were spoken through a Plantronics headset worn
by Neil Armstrong. Our innovative products provide exceptional sound quality and an intuitive communications
experience so you can simply communicate. Plantronics headsets are widely used with cell phones, in contact
centers, in the office, in the home, for applications such as Unified Communications (UC), with Voice over Internet
Protocol (VolP), for gaming, and for other specialty applications.

Plantronics is a publicly traded company (NYSE: PLT) headquartered in Santa Cruz, California, with major facilities
in Mexico, Tennessee, England, and the Netherlands. Our products are sold and supported through a worldwide
network of authorized Plantronics partners, and are available through retail and consumer electronics stores.
More information is available at www.plantronics.com.

This annual report to Stockholders contains forward-looking statements; actual results could differ materially. Risk factors that could cause actual results to
differ are set forth in the "Risk Factors” section and throughout our Annual Report on Form 10-K for fiscal year 2011, which is included in this annual report.
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